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SECTION I: GENERAL

DEFINITIONS AND ABBREVIATIONS

DEFINITIONS

"our Company”,
"we", "us" or "the Issuer”

"the Company”,

"SPIL", “Sirca” | Sirca Paints India Limited, a Public Limited Company

incorporated under the Companies Act, 1956

CONVENTIONAL/ GENERAL TERMS

AOA/ Articles/ Articles of
Association

Articles of Association of Sirca Paints India Limited

Banker to the Issue

The bank(s), which are clearing members and are registered with SEBI as Banker
(s) to the Issue at which the Public Issue Account for the Issue will be opened, in
this case being Indusind Bank Limited, PNA House, 4th Floor, Plot No. 57 / 57 1,
Road No. 17, Near SRL, MIDC, Andheri (East), Mumbai-400 093

Board of Directors /
Board/Director(s)

The Board of Directors of Sirca Paints India Limited

NSE

National Stock Exchange of India Limited (the Designated Stock Exchange)

Companies Act

Unless specified otherwise, this would imply to the provisions of the Companies
Act, 2013 (to the extent notified) and / or Provisions of the Companies Act, 1956
w.r.t. to the sections which have not yet been replaced by the Companies Act,
2013 through any official notification.

Depositories Act

The Depositories Act, 1996 as amended from time to time

CIN Company Identification Number

DIN Directors Identification Number

Depositories NSDL and CDSL

FIPB Foreign Investment Promotion Board

FVCI Foreign Venture Capital Investor registered under the Securities and Exchange

Board of India (Foreign Venture Capital Investors) Regulations, 2000, as amended
from time to time.

Director(s)

Director(s) of Sirca Paints India Limited, unless otherwise specified

Equity Shares / Shares

Equity Shares of our Company of face value of Rs. 10 each unless otherwise
specified in the context thereof

EPS

Earnings Per Share.

GIR Number

General Index Registry Number.

Gol/ Government

Government of India.

Statutory Auditor / Auditor

M/s Rajesh Kukreja & Associates, Chartered Accountants, the Statutory Auditors of
our Company.

Peer Review Auditor

M/s. Ramanand & Associates, Chartered Accountants, the Peer Review Auditors of
our Company.

Promoters

Promoters of the Company being Mr. Sanjay Agarwal, Mr. Apoorv Agarwal and Mr.
Gurjit Singh Bains

Promoter Group Companies
/Group Companies / Group
Enterprises

Unless the context otherwise specifies, refers to those entities mentioned in the
section titled “Our Promoter Group / Group Companies / Entities” on page 178 of
this Red Herring Prospectus.

HUF Hindu Undivided Family
Indian GAAP Generally Accepted Accounting Principles in India
IPO Initial Public Offering

Key Managerial Personnel / Key

The officers vested with executive powers and the officers at the level
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immediately below the Board of Directors as described in the section titled “Our
Management” on page 163 of this Red Herring Prospectus.

MOA/ Memorandum/
Memorandum of Association

Memorandum of Association of Sirca Paints India Limited

Non-Resident

A person resident outside India, as defined under FEMA

Non-Resident Indian/ NRI

A person resident outside India, who is a citizen of India or a Person of Indian
Origin as defined under FEMA Regulations

Overseas Corporate Body / OCB

A company, partnership, society or other corporate body owned directly or
indirectly to the extent of at least 60% by NRIs, including overseas trusts in which
not less than 60% of beneficial interest is irrevocably held by NRIs directly or
indirectly as defined under the Foreign Exchange Management (Deposit)
Regulations, 2000. OCBs are not allowed to invest in this Issue.

Person or Persons

Any individual, sole proprietorship, unincorporated association, unincorporated
organization, body corporate, corporation, company, partnership, limited liability
partnership, limited liability company, joint venture, or trust or any other entity
or organization validly constituted and/or incorporated in the jurisdiction in which
it exists and operates, as the context requires

Registered office of our Company

504, NDM 2, Netaji Subhash Place Wazirpur, Pitampura, Delhi-110034

SEBI

The Securities and Exchange Board of India constituted under the SEBI Act

SEBI Act

Securities and Exchange Board of India Act, 1992

SEBI Regulation/ SEBI
(ICDR) Regulations

The SEBI (Issue of Capital and Disclosure Requirements) Regulations, 2009 as
amended from time to time.

SEBI Takeover Regulations

Securities and Exchange Board of India (Substantial Acquisition of Shares and
Takeover) Regulations, 2011, as amended from time to time.

SICA

Sick Industrial Companies (Special Provisions) Act, 1985

SME Platform of NSE/Stock
Exchange / EMERGE

The SME platform of NSE for listing of Equity Shares offered under Chapter X-B of
the SEBI (ICDR) Regulations

SWOT

Analysis of strengths, weaknesses, opportunities and threats

RoC/ Registrar of Companies

Registrar of Companies, Delhi

ISSUE RELATED TERMS

Acknowledgement Slip

The slip or document issued by the Designated Intermediary to a Bidder as proof of
registration of the Bid.

Allot/Allotment/ Allotted of
Equity Shares

Unless the context otherwise requires, allotment of the Equity Shares pursuant to
the transfer of the respective portion of the Issued Shares by Company pursuant to
the Issue of the Equity Shares to the successful Bidders.

Allocation/allotment of Equity
shares

The Issue and allotment of the Equity Shares pursuant to the Issue to the successful
Bidders.

Allotment advice

Note or advice or intimation of Allotment sent to the Bidders who have been
allotted Equity Shares after the Basis of Allotment has been approved by the
Designated Stock Exchanges.

Allottee(s)

A Successful bidders (s) to whom the Equity Shares are being allotted.

Application Supported by
blocked amount/ASBA

An application, whether physical or electronic, used by all applicants to
make an application authorizing a SCSB to block the application amount in the
ASBA Account maintained with the SCSB.

Pursuant to SEBI Circular dated November 10, 2015 and bearing Reference
No. CIR/CFD/POLICYCELL/11/2015 which shall be applicable for all public issues
opening on or after January 01, 2016, all the investors can apply through ASBA
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process.

ASBA Amount

Account maintained by the ASBA Bidder/Investor with an SCSB which will be
blocked by such SCSB to the extent of the Application Amount of the ASBA
Bidder/Investor.

Basis of Allotment

The basis on which the Equity Shares will be Allotted to successful Bidders under
the Issue and which is described in the section titled "Issue Procedure - Basis of
Allotment” beginning on page 298 of this Red Herring Prospectus

Bid(s) An indication to make an Issue during the Bid/Issue Period by a Bidder pursuant to
submission of the Bid cum Application Form to subscribe for or purchase our Equity
Shares of our Company at a price within the Price Band, including all revisions and
Modifications thereto, to the extent permissible under SEBI ICDR Regualtions.

Bid Amount The highest value of the optional Bids as indicated in the Bid-cum-Application Form

and payable by the Bidder upon submission of the Bid in this Issue.

Bid Cum Application Form

The form in terms of which the Bidder shall make a Bid and which shall be
considered as the application for the Allotment pursuant to the terms of the Red
Herring Prospectus and the Prospectus.

Bid Lot

[«] Equity shares and in multiples of [«] Equity Shares thereafter.

Bid/Issue Closing Date

The date on which the Designated Intermediaries shall not accept Bids for the
Issue, which shall be published by our Company in all edition of Financial Express (a
widely circulated English national newspaper) and all editions of Jansatta (a widely
circulated Hindi national newspaper, Hindi also being the regional language in the
place where our Registered and Corporate Office is located).

Bid/ Issue Opening Date

The date on which the Desighated Intermediaries shall start accepting Bids for the
Issue, which shall be published by our Company in all edition of Financial Express (a
widely circulated English national newspaper) and all editions of Jansatta (a widely
circulated Hindi national newspaper, Hindi also being the regional language in the
place where our Registered Office is located.

Bid/lIssue Period

The period between the Bid/Issue Opening Date and the Bid/ Issue Closing
Date, inclusive of both days, during which prospective Bidders can submit their
Bids, including any revisions thereof.

Broker Centers

Centers at which the Designated Intermediaries shall accept the Bid cum
Application Forms, i.e, Designated SCSB Branch for SCSBs, Specified Locations for
Syndicate, Broker Centres for Registered Brokers, Designated RTA Locations
for RTAs and Designated CDP Locations for CDPs

Book Building Process/ Book
Building Method

The book building route as provided under Schedule XI of the SEBI (ICDR)
Regulations, 2009, in terms of which this Issue is being made.

Broker Centres

Broker centers notified by the Stock Exchanges where Bidders can submit the Bid
cum Application Forms to a Registered Broker. The details of such Broker Centers,
along with the names and contact details of the Registered Brokers are available on
the websites of the Stock Exchange on the following link: -
http://www.nseindia.com/Markets/Publiclssues/brokercentres

BRLM / Book Running Lead
Manager

Book Running Lead Manager to the Issue, in this case being Navigant Corporate
Advisors Limited.

Business Day

Monday to Friday (except public holidays)

Allocation Note

Cap Price The higher end of the Price Band, above which the Issue Price will not be finalized
and above which no Bids (or a revision thereof) will be accepted
CAN  or Confirmation of | The note or advice or intimation sent to each successful bidder indicating the

Equity Shares which will be Allotted, after approval of Basis of Allotment by the
Designated Stock Exchange.

Client ID

Client Identification Number maintained with one of the Depositories in relation to
demat account.
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A depository participant as defined under the Depositories Act, 1996, registered
with SEBI and who is eligible to procure Applications at the Designated CDP
Locations in terms of circular no. CIR/CFD/POLICYCELL/11/2015 dated
November 10, 2015 issued by SEBI.

Controlling branches of SCSBs

Such branches of the SCSBs which co-ordinate Applications under this Issue made by
the Applicants with the Book Running Lead Manager, the Registrar to the Issue and
the Stock Exchanges, a list of which is provided on http://www.sebi.gov.in or at
such other website as may be prescribed by SEBI from time to time.

Demographic details

The demographic details of the Bidders such as their Address, PAN, Occupation and
Bank Account details.

Designated Intermediaries/
Collecting agents

Syndicate Members, Sub-Syndicate/Agents, SCSBs, Registered Brokers, Brokers, the
CDPs and RTAs, who are authorized to collect Application Forms from the Bidders,
in relation to the Issue

Depository/ Depositories

A depository registered with SEBI under the SEBI (Depositories and
Participant) Regulations, 1996 as amended from time to time, being NSDL and
CDSL.

Depository Participant/DP

A depository participant as defined under the Depositories Act, 1996.

Designated SCSB Branches

Such branches of the SCSBs which shall collect the ASBA Application Form from the
ASBA Applicant and a list of which is available on the website of SEBI at
http://www.sebi.gov.in/sebiweb/home. Recognised-Intermediaries or at such
other website as may be prescribed by SEBI from time to time.

Designated CDP Locations

Such locations of the CDPs where Applicant can submit the Application
Forms to Collecting Depository Participants.

The details of such Designated CDP Locations, along with names and contact details
of the Collecting Depository Participants eligible to accept Application Forms are
available on the websites of the Stock Exchange i.e. www.nseindia.com

Designated RTA Locations

Such locations of the RTAs where Applicant can submit the Application Forms to
RTAs.

The details of such Designated RTA Locations, along with names and contact details
of the RTAs eligible to accept Application Forms are available on the websites of
the Stock Exchange i.e. www.nseindia.com .

Designated Date

On the Designated Date, the SCSBs shall transfer the funds represented by
allocation of Equity Shares into the Public Issue Account with the Bankers to the
Issue.

Draft Red Herring Prospectus

This Draft Red Herring Prospectus dated 7™ March, 2018 issued in accordance with
Section 32 of the Companies Act, 2013.

Designated Market Maker

Market Maker appointed by our Company from time to time, in this case being
Bhaijee Portfolio Limited who has agreed to receive or deliver the specified
securities in the market making process for a period of three years from the date of
listing of our Equity Shares or for any other period as may be notified by SEBI from
time to time.

Designated Stock Exchange

National Stock Exchange of India Limited

DP

Depository Participant

DP ID

Depository Participant‘s Identity number

Eligible NRI(s)

NRI(s) from such jurisdiction outside India where it is not unlawful to make an Issue
or invitation under the Issue and in relation to whom this Red Herring Prospectus
constitutes an invitation to subscribe for the Equity Shares Issued herein on the
basis of the terms thereof.

Escrow Agreement

Agreement entered into amongst the Company, Book Running Lead Manager,
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the Registrar and the Banker to the Issue to receive monies from the Bidders
through the SCSBs Bank Account on the Designated Date in the Public Issue
Account.

Fil/ Foreign
Investors

Institutional

Foreign Institutional Investor (as defined under SEBI (Foreign Institutional Investors)
Regulations, 1995, as amended) registered with SEBI under applicable laws in India.

First/Sole Bidder

The Bidder whose name appears first in the Bid cum Application Form or Revision
Form.

Floor Price

The lower end of the Price Band, at or above which the Issue Price will be finalized
and below which no Bids will be accepted.

General Information Document

The General Information Document for investing in public issues prepared and
issued in accordance with the Circular (CIR/CFD/DIL/12/2013) dated 23rd October,
2013, notified by SEBI read with SEBI Circular dated November 10, 2015 and bearing
Reference No. CIR/CFD/POLICYCELL/11/2015 which shall be applicable for all
public issues opening on or after January 01, 2016, all the investors can apply
through ASBA process.

Issue/ Issue Size /
Public Issue/ IPO

This Public Issue of upto 48,69,600 Equity Shares of Rs. 10 each for cash at a price
of Rs. [e] per equity share aggregating to Rs. [e] lakhs by Sirca Paints India
Limited.

Issue Closing date

The date on which the Issue closes for subscription being Tuesday, 22" May, 2018

Issue Opening date

The date on which the Issue opens for subscription being Wednesday, 16" May,
2018

Issue Price

The final price at which Equity Shares will be Allotted in terms of the Red Herring
Prospectus. The Issue Price will be decided by our Company in consultation with
the BRLM on the Pricing Date in accordance with the Book-Building Process and the
Red Herring Prospectus.

Unless otherwise stated or the context otherwise implies, the term Issue Price
refers to the Issue Price applicable to investors other than Anchor Investors.

Issue Proceeds

The proceeds of the Issue as stipulated by the Company. For further information
about use of the Issue Proceeds please refer to section titled "Objects of the Issue”
beginning on page 86 of this Red Herring Prospectus

Market Making Agreement

The Market Making Agreement dated 19™ April, 2018 between our Company and
Market Maker.

Market Maker Reservation
Portion

The reserved portion of upto 2,44,000 Equity Shares of Rs.10 each at an Issue Price
of Rs. [e] each to be subscribed by Market Maker.

MOU/ Issue Agreement

The Memorandum of Understanding dated 6™ March, 2018 between our Company
and Book Running Lead Manager.

Mutual Fund(s)

Mutual fund(s) registered with SEBI
Regulations, 1996, as amended.

pursuant to the SEBI (Mutual Funds)

Net Issue

The Issue (excluding the Market Maker Reservation Portion) of up to 46,25,600
equity shares of face value Rs.10 each of Sirca Paints India Limited for cash at a
price of Rs. [e] per Equity Share (the "Issue Price"), including a share premium of
Rs. [e] per equity share aggregating up to Rs. [e] Lakhs.

Net Proceeds

The Issue Proceeds, less the Issue related expenses, received by the Company.

Non Institutional Investors or
Nlls

All Bidders, including sub-accounts of Flls registered with SEBI which are foreign
corporate or foreign individuals,that are not QIBs or Retail Individual Investors and
who have applied for Equity Shares for an amount of more than Rs. 2,00,000 (but
not including NRIs other than Eligible NRIs)

NSE EMERGE

The SME platform of NSE, approved by SEBI as an SME Exchange for listing of equity
shares Issued under Chapter X-B of the SEBI ICDR Regulations
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Overseas Corporate Body means and includes an entity defined in clause (xi)
of Regulation 2 of the Foreign Exchange Management (Withdrawal of General
Permission to Overseas Corporate Bodies (OCB‘s) Regulations 2003 and which was in
existence on the date of the commencement of these Regulations and
immediately prior to such commencement was eligible to undertake transactions
pursuant to the general permission granted under the Regulations. OCBs are not
allowed to invest in this Issue.

Other Investors

Investors other than Retail Individual Investors.These include individual Bidders
other than retail individual investors and other investors including corporate
bodies or institutions irrespective of the number of specified securities applied for.

Payment
means

through electronic

Payment through NECS, NEFT, or Direct Credit, as applicable.

Person/ Persons

Any individual, sole proprietorship, unincorporated association, unincorporated
organization, body corporate, corporation, company, partnership, limited
liability company, joint venture, or trust, or any other entity or organization validly
constituted and/or incorporated in the jurisdiction in which it exists and operates,
as the context requires.

Price Band

Price band of a minimum price (Floor Price) of Rs. [e] per equity share and the
maximum price (Cap Price) of Rs. [e] per share and includes revisions thereof. The
Price Band for the Issue will be decided by our Company in consultation with the
BRLM and the Minimum Bid Lot will be decided by our Company in consultation with
the BRLM and will be advertised in all edition of Financial Express (a widely
circulated English national newspaper) and all editions of Jansatta (a widely
circulated Hindi national newspaper, Hindi also being the regional language in the
place where our Registered and Corporate Office is located), at least five Working
Days prior to the Bid/Issue Opening Date, with the relevant financial ratios
calculated at the Floor Price and at the Cap Price and shall be made available to
the Stock Exchanges for the purpose of uploading on their website.

Pricing Date

The date on which our Company in consultation with the BRLM, finalizes the Issue
Price

Prospectus

The Prospectus, to be filed with the RoC in accordance with the provisions of
Section 32 of the Companies Act, 2013.

Public Issue Account

The Bank Account opened with the Public Issue Account Banks by our Company
under Section 40 of the Companies Act, 2013 to receive monies from ASBA Accounts
and from the Escrow Accounts, in case of Anchor Investor(s), on the Designated
date.

Qualified
or QIBs

institutional Buyers

A Mutual Fund, Venture Capital Fund, Alternative Investment Fund and Foreign
Venture Capital investor registered with the Board, a foreign portfolio
investor other than Category Ill foreign portfolio investor, registered with the
Board; a public financial institution as defined in Section 2(72) of the
Companies Act, 2013; a scheduled commercial bank; a multilateral and bilateral
development financial institution; a state industrial development corporation; an
insurance Company registered with the Insurance Regulatory and Development
Authority; a provident fund with minimum corpus of Rs. 25.00 Crore; a pension
fund with minimum corpus of Rs. 25.00 Crore rupees; National Investment Fund set
up by resolution No. F. No. 2/3/2005 - DDIl dated November 23, 2005 of the
Government of India published in the Gazette of India, insurance funds set up and
managed by army, navy or air force of the Union of India and insurance funds set
up and managed by the Department of Posts, India.

Registered Brokers

Stock brokers registered with the stock exchanges having nationwide terminals,
other than the Members of the Syndicate.
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Registrar and share transfer agents registered with SEBI and eligible to
procure Applications at the Desighated RTA Locations in terms of
circular no. CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued by
SEBI

Registrar/ to this

Issue/RTI

registrar

Registrar to the Issue being Karvy Computershare Private Limited

Reserved category/ categories

Categories of persons eligible for making application under reservation portion

Retail Individual Investors/Rlls

Individual Bidders or minors applying through their natural guardians, (including
HUFs in the name of Karta and Eligible NRIs) who have applied for an amount less
than or equal to Rs. 2 Lakhs in this Issue.

Red Herring Prospectus or RHP

The Red Herring Prospectus to be issued in accordance with Section 32 of the
Companies Act, 2013, and the provisions of the SEBI ICDR Regulations, which will
not have complete particulars of the price at which the Equity Shares will be
offered and the size of the Issue, including any addenda or corrigenda thereto.

The Red Herring Prospectus will be registered with the RoC at least three days
before the Bid/Issue Opening Date and will become the Prospectus upon filing with
the RoC on or after the pricing date.

Self Certified Syndicate Bank(s)
or SCSB(s)

Banks registered with SEBI, Issueing services in relation to ASBA, a list of which is
available on the website of SEBI at
http://www.sebi.gov.in/cms/sebi_data/attachdocs/1365051213899.html

Specified Cities

Cities as specified in the SEBI Circular No. CIR/CFD/DIL/1/2011 dated April 29,
2011, namely, Ahmedabad, Bangalore, Baroda (Vadodara), Chennai, Delhi,
Hyderabad, Jaipur, Kolkata, Mumbai, Pune, Rajkot and Surat

SME Exchange

The SME Platform of the National Stock Exchange of India Limited i.e NSE EMERGE

SME Platform

The SME Platform of National Stock Exchange of India Limited i.e. NSE EMERGE for
listing equity shares Issued under Chapter XB of the SEBI ICDR Regulation which was
approved by SEBI as an SME Exchange.

Specified Locations

Bidding centres where the Syndicate shall accept Bid cum Application Forms, a list
of which is included in the Bid cum Application Form.

Sub-Syndicate Members

A SEBI registered member of NSE appointed by the BRLM, and/ or the Syndicate
Member to act as a Sub-Syndicate Member in the Issue.

Syndicate Agreement

The agreement dated 19™ April, 2018 entered into among the BRLM, the Syndicate
Members, Registrar of the Issue and our Company in relation to the collection of
Bids in this Issue

Syndicate Members

Intermediaries registered with the SEBI and permitted to carry out activities
as an Underwriter, namely, Bhaijee Portfolio Limited

Syndicate or member of the
Syndicate

Collectively, the BRLM and the Syndicate Members

Transaction registration slip /
TRS

The slip or document issued by a member of the Syndicate or an SCSB (only
on demand), as the case may be, to the Bidder, as proof of registration of the
Application.

Underwriters

Navigant Corporate Advisors Limited and Bhaijee Portfolio Limited

Underwriting Agreement

The Agreement dated 19™ April, 2018 entered into amongst the Underwriters and
our Company.

Working Days

Any day, other than 2nd and 4th Saturday of the month, Sundays or public holidays,
on which commercial banks in India are open for business, provided however,
for the purpose of the time period between the Issue opening and Issue closing
date and listing of the Equity Shares on the Stock Exchanges, —Working Daysll
shall mean all days, excluding Saturdays, Sundays and public holidays, which
are working days for commercial banks in India.
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COMPANY/INDUSTRY RELATED TERMS/TECHNICAL TERMS

ASSOCHAM The Associated Chambers of Commerce and Industry of India

Paint AC Acrylic Paint

CAGR Compounded Annual Growth Rate

FDI Foreign Direct Investment

FMCG Fast Moving Consumer Goods

FY Financial Year

GDP Gross Domestic Product

GST Goods and Services Tax

1P Index of Industrial Production

IMF International Monetary Fund

INR India Rupee

IPA Indian Paint Association

kg Kilo Gram

MT Metric Ton

Paint NC Nitrocellulose Paint

NIC National Industrial Classification

OEM Original Equipment Manufacturer

RBI Reserve Bank of India

usD United State Dollar

Equity Share(s) or Share(s) Means the equity shares of the Company having a face value of Rs. 10/- unless
specified otherwise in the context thereof

Equity Shareholder Means a holder of Equity Shares of Our Company

Financial Year/Fiscal/FY Period of 12 month ended March 31 of that particular year unless stated
otherwise.

Memorandum/Memorandum Memorandum of Association of the Company

of Association

ABBREVIATIONS

AGM Annual General Meeting

AS Accounting Standards issued by the Institute of Chartered Accountants of India
AY. Assessment Year

B.A Bachelor of Arts

B.Com Bachelor of Commerce

B.Sc. Bachelor of Science

BG/LC Bank Guarantee / Letter of Credit

CAGR Compounded Annual Growth Rate

C. A Chartered Accountant

CAIIB Certified Associate of the Indian Institute of Bankers
CcC Cubic Centimeter

CDSL Central Depository Services (India) Limited

CFO Chief Financial Officer

C.S. Company Secretary

DP Depository Participant

ECS Electronic Clearing System

EGM / EOGM Extra Ordinary General Meeting of the shareholders
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EPS Earnings per Equity Share

ESOP Employee Stock Option Plan

EMD Earnest Money Deposit

FCNR Account Foreign Currency Non Resident Account

FEMA Foreign Exchange Management Act, 1999, as amended from time to time and the
regulations issued there under.
Foreign Institutional Investor (as defined under SEBI (Foreign Institutional Investors)

Fll Regulations, 1995, as amended from time to time) registered with SEBI under applicable
laws in India.

Fls Financial Institutions.

FIPB Foreign Investment Promotion Board, Department of Economic Affairs, Ministry of
Finance, Government of India

FY / Fiscal Financial Year

FVCI Foreign Venture Capital Investors registered with SEBI under the SEBI (Foreign Venture
Capital Investor) Regulations, 2000.

GDP Gross Domestic Product

GIR Number General Index Registry Number

Gol/ Government

Government of India

HUF

Hindu Undivided Family

BSC

Bachelor in Science

INR / Rs./ Rupees

Indian Rupees, the legal currency of the Republic of India

SME

Small And Medium Enterprises

SSC Secondary School Certificate

M. Com. Master of Commerce

NAV Net Asset Value

No. Number

NR Non Resident

NSDL National Securities Depository Limited

P/E Ratio Price/Earnings Ratio

PAN Permanent Account Number

RBI The Reserve Bank of India

RBI Act The Reserve Bank of India Act, 1934, as amended from time to time

RoC/Registrar of Companies

Registrar of Companies, Delhi

RONW

Return on Net Worth

usD/ $/ USS

The United States Dollar, the legal currency of the United States of America
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PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA

Unless stated otherwise, the financial data in this Red Herring Prospectus is derived from our restated financial
statements for the Nine months period ended December 31, 2017 and for the fiscal ended March 31, 2017, 2016,
2015, 2014 and 2013 and the respective notes, schedules and annexures thereto, prepared in accordance with
the applicable provisions of the Companies Act and Indian GAAP and restated in accordance with SEBI (ICDR)
Regulations, 2009, as stated in the report of our Auditors and the SEBI Regulations and set out in the section
titled “Financial Statements” on page 183.

Our Company’s financial year commences on April 1 of the immediately preceding calendar year and ends on
March 31 of that particular calendar year, so all references to a particular financial year are to the 12 month
period commencing on April 1 of the immediately preceding calendar year and ending on March 31 of that
particular calendar year.

There are significant differences between the Indian GAAP, the International Financial Reporting Standards (the
“IFRS”) and the Generally Accepted Accounting Principles in the United States of America (the “U.S. GAAP”).
Accordingly, the degree to which the financial statements included in this Red Herring Prospectus will provide
meaningful information is entirely dependent on the reader’s level of familiarity with Indian accounting
practices. Any reliance by persons not familiar with Indian accounting practices, the Indian GAAP, the Companies
Act and the SEBI (ICDR) Regulations on the financial disclosures presented in this Red Herring Prospectus should
accordingly be limited. We have not attempted to quantify the impact of the IFRS or the U.S. GAAP on the
financial data included in this Red Herring Prospectus, nor do we provide a reconciliation of our financial
statements to those under the U.S. GAAP or the IFRS and we urge you to consult your own advisors regarding such
differences and their impact on our financial data.

Certain figures contained in this Red Herring Prospectus, including financial information, have been subject to
rounding adjustments. All decimals have been rounded off to two decimal points, except for figures in
percentage. In certain instances, (i) the sum or percentage change of such numbers may not conform exactly to
the total figure given; and (ii) the sum of the numbers in a column or row in certain tables may not conform
exactly to the total figure given for that column or row. However, where any figures that may have been sourced
from third-party industry sources are rounded off to other than two decimal points in their respective sources,
such figures appear in this Red Herring Prospectus as rounded-off to such number of decimal points as provided
in such respective sources.

All references to "Rupees” or "Rs.” or "INR" are to Indian Rupees, the official currency of the Republic of India. All
references to "$", "USS", "USD", "U.S.$" or "U.S. Dollar(s)" are to United States Dollars, if any, the official currency
of the United States of America. This red herring Prospectus contains translations of certain U.S. Dollar and other
currency amounts into Indian Rupees (and certain Indian Rupee amounts into U.S. Dollars and other currency
amounts). These have been presented solely to comply with the requirements of the SEBI Regulations. These
translations should not be construed as a representation that such Indian Rupee or U.S. Dollar or other amounts
could have been, or could be, converted into Indian Rupees, at any particular rate, or at all.

In this red herring Prospectus, throughout all figures have been expressed in Lacs, except as otherwise stated.
The word "Lacs”, "Lac”, "Lakhs" or "Lakh™ means "One Hundred Thousand".

Any percentage amounts, as set forth in "Risk Factors”, "Our Business”, "Management's Discussion and Analysis of
Financial Conditions and Results of Operation” and elsewhere in this red herring Prospectus, unless otherwise
indicated, have been calculated based on our restated financial statement prepared in accordance with Indian
GAAP.
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Unless otherwise stated, Industry & Market data used throughout this red herring Prospectus has been obtained
from Internal Company Reports and Industry Publications and the Information contained in those publications has
been obtained from sources believed to be reliable but their accuracy and completeness are not guaranteed and
their reliability cannot be assured. Although we believe that industry data used in this red herring Prospectus is
reliable, it has not been independently verified. Similarly, internal Company reports, while believed by us to be
reliable, have not been verified by any independent sources.

The extent to which the market and industry data used in this red herring Prospectus is meaningful depends on
the reader’s familiarity with and understanding of the methodologies used in compiling such data.

For additional definitions, please refer the section titled "Definitions and Abbreviations" on page 1 of this red
herring Prospectus.
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FORWARD LOOKING STATEMENTS

Our Company has included statements in this Red Herring Prospectus, that contain words or phrases such as
"will", "aim”, "will likely result”, "believe", "expect”, "will continue”, "anticipate”, "estimate”, "intend", "plan”,
"project”, "shall”, "contemplate”, "seek to", "future”, "objective”, "goal", "project”, "should”, "will continue”, "will
pursue” and similar expressions or variations of such expressions that are "forward-looking statements". However,
these words are not the exclusive means of identifying forward-looking statements. All statements regarding our
Company objectives, plans or goals, expected financial condition and results of operations, business plans and
prospects are also forward-looking statements.

These forward-looking statements include statements as to business strategy, revenue and profitability, planned
projects and other matters discussed in this red herring Prospectus regarding matters that are not historical fact.
These forward-looking statements contained in this red herring Prospectus (whether made by us or any third
party) involve known and unknown risks, uncertainties and other factors that may cause actual results,
performance or achievements to be materially different from any future results, performance or achievements
expressed or implied by such forward-looking statements.

All forward-looking statements are subject to risks, uncertainties and assumptions that could cause actual results
to differ materially from those contemplated by the relevant forward-looking statement. Important factors that
could cause actual results to differ materially from expectations include, among others general economic
conditions, political conditions, conditions in the finance & investment sector, fuel prices, inclement weather,
interest rates, inflation etc. and business conditions in India and other countries.

¢ We have derived significant revenues from a limited number of clients and projects. The loss of one or
more of our significant customers could adversely affect us.

e We have little or no prior experience in dealing with government entities or agencies.

e Our profitability and results of operations may be adversely affected in the event of increases in the
price of raw materials, fuel costs, labor or other inputs.

e Our industry is highly fragmented and competitive and increased competitive pressure may adversely
affect our results.

e Our business strategy may change in future and may be different from that which is contained herein.

e Our exposure to market risks that have an impact on our business activities or investments.

¢ The monetary and fiscal policies of India, inflation, deflation, unanticipated turbulence in interest rates,

foreign exchange rates, equity prices or other rates or prices, the performance of the financial markets

in India and Globally.

The occurrence of natural disasters or calamities.

Changes in political condition in India.

The outcome of legal or regulatory proceedings that we are or might become involved in;

Government approvals;

Our dependence on our Key Management Personnel and Promoter;

Conflicts of Interest with Affiliated Companies, the Group Entities and Other Related Parties;

Other factors beyond our control.

For further discussion of factors that could cause Company’s actual results to differ, see the section titled "Risk
Factors” on page 13 of this red herring Prospectus. By their nature, certain risk disclosures are only estimates and
could be materially different from what actually occurs in the future. As a result, actual future gains or losses
could materially differ from those that have been estimated. Our Company, the Lead Manager, and their
respective affiliates do not have any obligation to, and do not intend to, update or otherwise revise any
statements reflecting circumstances arising after the date hereof or to reflect the occurrence of underlying
events, even if the underlying assumptions do not come to fruition. In accordance with SEBI requirements, our
Company and the Lead Manager will ensure that investors in India are informed of material developments until
listing and trading permission by the Stock Exchange.
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SECTION 1l
RISK FACTORS

An investment in Equity Shares involves a high degree of risk. You should carefully consider all the information
in this Red Herring Prospectus, including the risks and uncertainties described below, before making an
investment in our Equity Shares. In making an investment decision, prospective investors must rely on their own
examination of our Company and the terms of this offer including the merits and risks involved. Any potential
investor in, and subscriber of, the Equity Shares should also pay particular attention to the fact that we are
governed in India by a legal and regulatory environment in which some material respects may be different from
that which prevails in other countries. The risks and uncertainties described in this section are not the only risks
and uncertainties we currently face.

Additional risks and uncertainties not known to us or that we currently deem immaterial may also have an
adverse effect on our business. If any of the following risks, or other risks that are not currently known or are
now deemed immaterial, actually occur, our business, results of operations and financial condition could suffer,
the price of our Equity Shares could decline, and you may lose all or part of your investment. Additionally, our
business operations could also be affected by additional factors that are not presently known to us or that we
currently consider as immaterial to our operations.

Unless otherwise stated in the relevant risk factors set forth below, we are not in a position to specify or
quantify the financial or other implications of any of the risks mentioned herein. Unless otherwise stated, the
financial information of our Company used in this section is derived from our restated financial statements
prepared in accordance with Indian GAAP and the Companies Act and restated in accordance with the SEBI ICDR
Regulations.

To obtain a better understanding, you should read this section in conjunction with the chapters titled “Our
Business” beginning on page 123, “Industry Overiew ” beginning on page 104 and “Management‘s Discussion and
Analysis of Financial Condition and Results of Operations” beginning on page 207 respectively, of this Red
Herring Prospectus as well as other financial information contained herein.

The following factors have been considered for determining the materiality of Risk Factors:

» Some events may not be material individually but may be found material collectively;
» Some events may have material impact qualitatively instead of quantitatively;
» Some events may not be material at present but may have material impact in future.

The financial and other related implications of risks concerned, wherever quantifiable, have been disclosed in
the risk factors mentioned below. However, there are risk factors where the impact may not be quantifiable
and hence the same has not been disclosed in such risk factors. Unless otherwise stated, the financial
information of the Company used in this section is derived from our financial statements under Indian GAAP, as
restated in this Red Herring Prospectus. Unless otherwise stated, we are not in a position to specify or quantify
the financial or other risks mentioned herein. For capitalized terms used but not defined in this chapter, refer
to the chapter titled “Definitions and Abbreviation” beginning on page 1 of this Red Herring Prospectus. The
numbering of the risk factors has been done to facilitate ease of reading and reference and does not in any
manner indicate the importance of one risk factor over another.

The risk factors are classified as under for the sake of better clarity and increased understanding:
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Risk Factors
| 1
Internal Risk External Risk
Factors Factors
| — ' -

A. Business Risk/Company Specific Risk

1. Some of the Properties are not owned are not owned by us.
Our Company are operating from various office and operating as Godown / other offices which have been
taken on lease as detailed given below:

1. Shop premises at No. 139, 4™ Main, 9" Cross, Lease for a period of eleven (11) months
Chamrajpet, Bengalore-560018, Building, Ground commencing from 23rd August, 2017
Floor, Doors, Measuring 18*60 and electrical facilities.

2. Prop No. C-247, Bawana Industrial Area, Sector -4, Lease for a period of eleven (11) months
Delhi 110039 commencing from 1°* March, 2018

3. Unit No.16/B, Solaris-I Premises Co-Operative Society Lease for a period from 24™ December,
Ltd, Saki Vihar Road, Tungwa, Andheri (East) Mumbai - 2016 to 23" December, 2018
400072

4. F-17, Jai Shree Ram Compound, Opp Gupta Compound | Leave & License for a period of 12 months
Anjur Bhiwandi Road, Dapoda Village Tel-Bhiwandi, from 15" December, 2017 to14th
Thane -421302 December, 2018
Admeasuring area 2704 sq fts

5. Gala-12, Ground Floor, Paras Industrial Estate Lease for a period of Twenty Two (22)
Premises Cs Ltd, Kachpada, Malad West, Mumbai - months commencing from 12 Sep, 2017
400064 Admeasuring 307 sq ft.

6. D-122, Sector -7, Noida Distt. Gautam Budh Nagar Lease for the period of 11months
Uttar Pradesh. commencing from 1°* March, 2018.

7. 505, Ground Floor, Balkrishna Apartment, Vesu, Surat- Lease for the period of 11months
395007 commencing from 1° April, 2018.

8. 15, Ground Floor, Kirti Sagar Tower, Behind Hotel Lease for the period of 11months
Fortune Landmark, Usmanpura, Ashram Road, commencing from 1° April, 2018.
Ahmedabad - 380014

9. Door No. 2/377, Ground Floor, Mugalivakkam Road, | Lease for period of 11 months commencing
Next to Dynamics Switch Gear Factory, Near L&T, from 1° November, 2008*
service Station, Manapakkam, Chennai-600116

10. | 202/7, Vesu, Surat-395007 Lease for a period of 11 months

commencing from 1°* April, 2018

161, Parsi Street, Moritha. Tamandvi, Surat-394160

Lease for a period of 11 months
commencing from 1°* April, 2018
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Tenancy period of a lease has been expired and the same has been extended informally and rent is being
paid on mutual terms. Any discontinuance of agreement to use the office will lead us to locate any other
premises. Our inability to identify the new premises may adversely affect the operations, finances and
profitability of our Company.

For further details please refer to section titled Our Business on page 123 of this Red Herring Prospectus.

Our Company is using the Logo = vecocommes belonging to M/s SIRCA SPA for our business purpose and
Our Company has not applied for registeration of its own logo. We may fail to to successfully
enforce or protect our intellectual property rights and thus our brand building efforts may be
hampered which might lead to adverse effect on our business.

Our Company is using logo SIfCO: belonging to M/s. Sirca SPA for our business purposes and Our
Company has not made any application for registration of our Logo/trademark under the Trademarks Act,
1999 and If our Company is unable to obtain registration of trademark, it may not be able to successfully
enforce or protect our intellectual property rights and obtain statutory protections available under the
Trademarks Act, 1999, as otherwise available for registered trademarks in future could have a material
adverse effect on our business and also that M/s Sirca SPA may enforce its legal rights as registered
trademark owner against our Company for using its trademark except for the purpose allowed by M/s
Sirca SPA. Thus, It could adversely affect our results of operations. For further details please refer to
section titled Government & Other Approvals and Our Businesss on page 238 and page 123 of this Red
Herring Prospectus.

We have experienced negative cash flows and any negative cash flows in the future could adversely
affect our financial conditions and results of operations.

The detailed break up of cash flows as restated is summarized in below mentioned table and our
Company has reported negative cash flow in certain financial years and which could affect our business
and growth:

(Rs. In Lacs.)
Net Cash flow from (183.21) 1,082.37 455.44 654.50 235.42 152.14
Operative activities
Net Cash Flow from (382.71) (538.23) (111.33) (26.96) (59.02) (196.86)
investing activities
Net Cash Flow from 526.99 (703.92) (123.41) (61.38) 394.95 (208.18)
Financing activities
Net Cash Flow for the Year (38.93) (159.78) 220.70 566.16 571.35 (252.90)

We have in the past entered into related party transactions and may continue to do so in the
future.

We have entered into transactions with our promoters, Promoter group. While we believe that all such
transactions have been conducted on an arm's length basis, there can be no assurance that we could not
have achieved more favourable terms had such transactions not been entered into with related parties.
Furthermore, it is likely that we may enter into related party transactions in the future. There can be no
assurance that such transactions, individually or in the aggregate, will not have an adverse effect on our
financial condition and results of operations. For further details please refer to Financial Statements Of
Our Company on page 183 of Red Herring Prospectus.

The Promoter Group of our Company does not include Mrs. Aarti Goel, Mrs. Rooma Agarwal and/ or
their entity(ies) in which they may have an interest.
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The Promoter Group of our Company does not include certain relatives of our promoters, namely, Mrs.
Aarti Goel, Mrs. Rooma Agarwal and/ or their entity(ies). Our Promoter has provided a confirmation that
they do not have any financial interest in the Company and do not own shareholding in Sirca Paints India
Limited and are also not involved in the business of Sirca Paints India Limited, directly or indirectly and
apart from the said confirmation, there are no formal disassociation arrangements between them. For
more information about the information available about our promoter group, pleae refer the chapter
titled our “OUR PROMOTER GROUP / GROUP COMPANIES / ENTITIES” beginning from page 178 Of this
Red Herring Prospectus.

We face risks and uncertainties (Including Termination of Agreement) associated with the
implementation of expansion and new projects i.e setting up of Manufacturing Plant pursuant to
Manufacturing License Agreement dated 16th February, 2018 entered into with SIRCA S.P.A. Italy
may impact our initiation or continuation of Business. Consequently, our business, operations and
revenue may be affected.

Our business plan includes setting up of the Manufacturing plant pursuant to Manufacturing License
Agreement dated 16th February, 2018 entered into with SIRCA S.P.A. We need the cooperation and
consent of SIRCA SPA in connection with the operations of Manufacturing, which may not always be
forthcoming and we may not always be successful at managing our relationships with SIRCA SPA. There
are certain risks associated in operating with SIRCA SPA, may include the following:

- be unable or unwilling to fulfil its obligation under the Manufacturing License Agreement or other
agreement and have disputes with us or terminate such agreement;

- take actions that are not acceptable to regulatory authorities;

- experience financial or other difficulties

We may face risks and uncertainties in relation to expansion which may include various factors i.e. we
may face difficulties in recruiting, training and retaining sufficient skilled employees, technical and
management personnel, obtaining clearance from applicable authorities for land and/or other process,
and Termination of such agreement. This may adversely affect our business, results of operation and
revenues. For more information about the details of terms of Manufacturing License Agreement, please
refer section "Our Business" appearing on page 123 of this Red Herring Prospectus.

Any failure including Termination of Distributorship Agreement dated 1°' January, 2018 entered
into with M/s. Sirca SPA, to fulfill the requirements of our international customers may adversely
affect our revenues, result of operations and cash flows.

Our Company has recently started its exports in Nepal, Sri Lanka and Bangladesh pursuant to
Distributorship Agreement entered into between our Company and M/s Sirca SPA on 1* January, 2018.
Our operations may be impacted by various risks inherent in international sales, including, termination of
Distributorship Agreement dated 1** January, 2018 entered into with M/s. Sirca SPA, failure of our global
delivery service model, restrictions imposed on sale and purchase of our products by the Government of
India or the respective governments where our customers are located and economic, political or
regulatory uncertainty, currency exchange rate fluctuations and varied regulatory framework and
requirements. To the extent that we are unable to effectively manage our global operations and risks,
we may be unable to maintain our revenue and profitability, or we may be subject to additional
unanticipated costs or legal or regulatory action. As a consequence, our business, financial condition,
results of operations and cash flows may be adversely affected.

Any failure to fulfil the Terms of Distributorship Agreement dated 1°* January, 2018 entered into

with M/s. Sirca SPA, including to achieve the minimum yearly turnover may lead the termination of
the Agreement and thus may adversely affect our revenues, result of operations and cash flows.
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Our Company has entered into a Distributorship Agreement dated 1** January, 2018 with M/s Sirca SPA
wherein Our Company has been allowed to exports the goods in Nepal, Sri Lanka and Bangladesh,
However, this is subject to certain conditions including to achieve a minimum turnover of EURO
4,300,000 (Four Million three hundred thousands) and EURO 4,800,000 (Four million eight hundred
thousand) to be achieved in the year 2018 and 2019 respectively, if Our Company fails to achieve the
minimum turnover as enumerated in the Agreement due to any reason which may be failure of our global
delivery service model, restrictions imposed on sale and purchase of our products by the Government of
India or the respective governments where our customers are located and economic, political or
regulatory uncertainty etc., then this may lead to termination of Agreement, cancel the Distributorship’
exclusivity or to reduce the extent of the Territory. As a consequence, our business, financial condition,
results of operations and cash flows may be adversely affected.

Non adherance of Share Subscription and Shareholders Agreement dated 19" February, 2018
entered into with M/s. Sirca SPA, may lead to affect our business, operations and revenue.

Our Company had entered into a Share Subscription and shareholders agreement dated 19" February,
2018 with M/s. Sirca SPA for investing the funds in Our Company and thus entered into a Share
Subscription and shareholders agreement whereby Our Company and Promoters are required to adhere
terms and mentioned therein. Any non adhernance of such agreement may affect our business,
operations and revenue. For more information about the details of terms of Share Subscription and
shareholders agreement, please refer section "Our Business” appearing on page 123 of this Red Herring
Prospectus.

We may be unable to obtain or maintain statutory and regulatory permits, licenses and approvals
required to operate our manufacturing facilities, which could result in an adverse effect on our
results of operations and Expansion plans.

Our Company has entered into a Manufacturing License Agreement dated 16" February, 2018 entered
into with SIRCA S.P.A. pursuant to which Our Company is setting up a Manufacturing plant to
manufacture paints India. Setting up of Manufacturing Plant require certain statutory and regulatory
permits, licenses and approvals to operate such as consents to establish and operate from the state
pollution control boards (where our manufacturing facilities are located), registration and licenses issued
under the Factories Act for various manufacturing facilities, fire safety licenses from municipal fire
safety authorities, registration certificates issued under various labour laws, including contract labour
registration certificates and licenses as well as various direct and indirect taxation related registrations
as may be applicable. Our licenses, permits and approvals impose certain terms and conditions that
require us to incur significant costs and inter alia, restrict certain activities. There can be no assurances
that the approvals, licenses, permits and registrations may not be revoked in the event of any non-
compliance with any terms or conditions imposed thereof.

In future, we will be required to regularly renew permits, licenses and approvals for our business, and to
obtain new permits, licenses and approvals for any proposed expansion. While we will endeavour to
renew or obtain such approvals as required, there can be no assurance that the relevant authorities will
issue any such approvals within our anticipated timeframe or at all. An inability to renew, maintain or
obtain any required permits, licenses or approvals may result in the interruption of our operations and
have a material adverse effect on our business, financial condition and results of operations.

Our Company may incur penalties or liabilities for non-compliances with certain provisions of the
Companies Act and other applicable laws in the past Years and Our Company has not filed
applicable returns with Reserve Bank of India (RBI) as reporting of allotment of Equity Shares for
foreign allottes and on transfer of Equity Shares.
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Our Company may incur penalties or liabilities for non compliance with certain provisions including
lapsed/ made delay in certain filings and/or errorness filing/ Non Filing of eforms under Company Act
applicable to it in the past years. Also, Our Company has not filed applicable returns with RBI as
reporting for allotments of 20,317 equity shares at a price of Rs. 100 each on 24.12.2007 to the BGB
Italia SRL and allotment of 4,000 equity shares at a price of Rs. 10 each on 19.01.2006, 6955 Equity Share
at a price of Rs. 100 each on 01.02.2008, 5728 equity shares at a price of Rs. 100 each on 03.11.2008 to
Mr. Gurjit Singh Bains and transfer of equity shares involving Non Resident shareholders and also that
Return filed with RBI w.r.t. alloment of 34,09,046 equity shares & 25,56,510 equity shares allotted as
Bonus shares on 19.12.2017 is pending for approval pursuant to applicable provisions of RBI and
rule/Regulations made in this behalf. Such non compliances/delay Compliances /errorness filing/ Non
Filing to ROC/RBI may incur the penalties or liabilities which may affect the results of operations and
financial conditions.

Our inability to maintain an optimal level of inventory for our business may impact our operations
adversely.

Our daily operations largely depend on consistent inventory control which is generally dependent on our
projected sales in different months of the year. It also largely depends on the forecast and trends for the
forthcoming season. An optimal level of inventory is important to our business as it allows us to respond
to customer demand effectively and to maintain a range of stock. If we over-stock inventory, our
required working capital will increase and if we under-stock inventory, our ability to meet consumer
demand and our operating results may be adversely affected. Any mismatch between our planning and
the actual off take by customers can impact us adversely.

Our trading activities are exposed to fluctuations in the prices of traded goods.

Our Company is dependent on third party suppliers for procuring the traded goods. We are exposed to
fluctuations in the prices of these traded goods as well as its unavailability, particularly as we typically
do not enter into any long term supply agreements with our suppliers and our major requirement is met
in the spot market. We may be unable to control the factors affecting the price at which we procure the
materials. We also face the risks associated with compensating for or passing on such increase in our cost
of trades on account of such fluctuations in prices to our customers. Upward fluctuations in the prices of
traded goods may thereby affect our margins and profitability, resulting in a material adverse effect on
our business, financial condition and results of operations. Though we enjoy favourable terms from the
suppliers both in prices as well as in supplies, our inability to obtain high quality materials in a timely
and cost-effective manner would cause delays in our production/trade cycles and delivery schedules,
which may result in the loss of our customers and revenues.

Changes in technology may render our current technologies obsolete or require us to make
substantial capital investments.

Modernization and technology up gradation is essential to reduce costs and increase the efficiency. Our
technology may become obsolete or may not be upgraded timely, hampering our operations and financial
conditions and we may lose our competitive edge. Although we believe that we are utilizing latest
technology by using latest machineries and equipments, we shall continue to strive to keep our
technology updated. In case of a new found technology in the Paint and Related products, we may be
required to implement new technology employed by us. Further, the cost in upgrading our technology is
significant which could substantially affect our finances and operations.

We are dependent upon the growth prospects of the industries, where end product made by using
our product is used
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Our Company falls in to trading business that has substantial demand from varied industries and their
sub-sectors. We thus cater to the requirements of these industries and any slowdown in the growth rate
or downward trend in any of these industries directly or indirectly impact our own growth prospects and
may result in decline in profits and turnover of sales.

We are subject to foreign currency exchange rate fluctuations which could have a material and
adverse effect on our results of operations and financial conditions.

We import our Paint and related products from outside India and payment for these purchases is made in
foreign currency. We have also started export for our products and receive sale proceeds in foreign
currency. Changes in value of currencies with respect to the Rupee may cause fluctuations in our
operating results expressed in Rupees. The exchange rate between the Rupee and other currencies is
variable and may continue to fluctuate in future. Any adverse or unforeseen fluctuations with respect to
the unhedged exchange rate of any foreign currency for Indian Rupees may affect our Company‘s results
of operations.

The laws of various countries govern our customer contracts and disputes arising from such
contracts may be subject to the exclusive jurisdiction of courts situated in such countries.

Several of our purchase orders executed with our customers are governed by the laws of the country in
which either the customer is incorporated or where the business of the customer is situated and any
disputes related to such contracts may be subject to the exclusive jurisdiction of courts situated in such
countries. Lawsuits with respect to such disputes may be instituted in courts situated outside India, and
it may become unfeasible for our Company to manage such litigation or obtain enforcement of awards
made in such suits. Further, we may also incur significant litigation costs as a result of pursuing dispute
resolution mechanisms outside India.

Our business requires us to obtain and renew certain registrations; licenses and permits from
government and regulatory authorities and the failure to obtain and renew them in a timely
manner may adversely affect our business operations.

Our business operations require us to obtain and renew from time to time, certain approvals, licenses,
registration and permits, some of which may expire and for which we may have to make an application
for obtaining the approval or its renewal. Our Company is required to renew such permits, licenses and
approvals. There can be no assurance that the relevant authorities will issue any of such permits or
approvals in time or at all. Further, these permits, licenses and approvals are subject to several
conditions, and our Company cannot assure that it shall be able to continuously meet such conditions and
this may lead to cancellation, revocation or suspension of relevant permits/ licenses/ approvals, which
may affect our business adversely. For more information about the licenses required in our business and
the licenses and approvals applied for renewal and approvals yet to apply, please refer section
"Government and other statutory approvals" appearing on page 238 of this Red Herring Prospectus.

We have not made any provision for gratuity which is required in Compliance with Accounting
Standard 15 issued by ICAl and liability on account of such non compliance may adversely affect the
financials results of the Company.

In terms of Accounting Standard-15 (Employee Benefits) of the Institute of Chartered Accountants of
India, the Company is required to assess gratuity liability each year and make provision for Gratuity
liability. However the Company has not made the provision for gratuity liability. The financial statement
does not include provision for gratuity liabilities. Any liability on account of such non compliance may
adversely affect our results of operations. For more information about the same, please refer section
"Financial Statements” appearing on page 183 of this Red Herring Prospectus.
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We could be harmed by employee misconduct or errors that are difficult to detect and any such
incidences could adversely affect our financial condition, results of operations and reputation.

Employee misconduct or errors could expose us to business risks or losses, including regulatory sanctions
and cause serious harm to our reputation. There can be no assurance that we will be able to detect or
deter such misconduct. Moreover, the precautions we take to prevent and detect such activity may not
be effective in all cases. Our employees and agents may also commit errors that could subject us to
claims and proceedings for alleged negligence, as well as regulatory actions on account of which our
business, financial condition, results of operations and goodwill could be adversely affected.

Our ability to retain the clients is heavily dependent upon various factors including our reputation
and our ability to maintain a high level of service quality including our satisfactory performance
for the customers. Any failure by us to retain or attract customers may impact its business and
revenues.

We believe our strong brand reputation has helped us to attract and retain our customers. As a result,
our reputation and perception of our brands are critical to our business. Although, we believe that we as
well as our customers have a dedicated and talented team that comprise of experienced personnel in the
field of foodgrain. Our business heavily relies on our reputation as well as the quality and popularity of
the product provided by us and our visibility and perception amongst customers. It is important that we
retain the trust placed by our customers. We must also continue to attract more and increase the
number of our customers at a consistent rate. We attempt to retain our position by maintaining quality
and by our ability to improve and add value to the performance of our customers in their respective
areas. This requires constant upgradation of the methodology and technologies are adequately equipped.
Further, we rely on a variety of advertising efforts tailored to target the customers. Failure to maintain
and enhance our reputation or any actual or perceived reasons leading to reduction of benefits from our
customers or any negative publicity against us may affect the rate of customers. Any failure by us to
retain or attract customers may adversely impact our business and revenues.

Our ability to retain our distributors is heavily dependent upon various factors including our
reputation and our ability to maintain a high level of service quality including our satisfactory
performance for the distributors. Any failure by us to retain or attract customers may impact its
business and revenues.

We are a leading players in Paint Industry. We believe that our brands are widely recognized in major
cities of India by general public at large. We also believe our strong brand reputation has helped us
attract and retain our customers and distributors. As a result, our reputation and perception of our
brands are critical to our business. Although, we believe that we as well as our distributors have a
dedicated and talented team of professionals that comprise of experienced personnel in the related
field. It is important that we retain the trust placed by our distributors on our customers satisfaction
oriented approach. We must also continue to attract more and increase the number of our customers
serviced by us at a consistent rate. We attempt to retain our position by maintaining quality and by our
ability to improve and add value to our products. This requires constant upgradation of the methodology
and technology. Further, we rely on a variety of advertising efforts tailored to target the customers, such
as advertising through print and electronic media, outdoor media, below the line advertising activities
such as distributing leaflets, displays, brochures, and ambient media, amongst others. Further, due to
the relatively low barriers of entry in the sector, new entrants may compete with the existing players
with lesser difficulty as compared to other sectors. Further, if the clients perceive that the products are
unsuitable or not suited to their requirements, it may adversely impact our ability to retain and attract
new clients. Any failure by us to retain or attract clients may adversely impact our business and
revenues.
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Our Company does not have any long-term contracts with our clients and suppliers, which may
adversely affect our results of operations.

We are, to a major extent, dependent on external suppliers for our goods requirements and we do not
have any long-term supply agreements or commitments in relation to the same. There can be no
assurance that there will not be a significant disruption in the supply of goods from current sources or, in
the event of a disruption, that we would be able to locate alternative suppliers of goods of comparable
quality on terms acceptable to us, or at all. Identifying a suitable supplier involves a process that
requires us to become satisfied with their quality control, responsiveness and service, financial stability
and labour and other ethical practices. Consequently, we are also exposed to price fluctuations in goods,
and these fluctuations may adversely affect our ability to obtain orders and/or to execute them in a
timely manner, which would have a material adverse effect on our business, results of operations and
financial condition. In case of non-availability of goods on favourable terms, we may have to procure the
same at the terms and conditions prevalent at that point. This may result in reducing our revenues by a
considerable amount due to shortage of goods or due to inability to procure the same. Further,
unfavourable terms of goods may also force us to reduce the scale of our operations resulting in a down-
sizing of our overall business. We may have to put on hold any expansion plans and our future growth will
be severely stunted. Any delay, interruption or increased cost in the supply arising from a lack of long-
term contracts could have an adverse effect on our ability to meet customer demand for our products
and result in lower revenue from operations both in the short and long term. Also, Our Company has had
long standing business relationships with certain customers and has been supplying our products to such
customers for long time. However, we have not entered into any long term contracts with these
customers and we cater to them on an order-by-order basis. As a result, our customers can terminate
their relationships with us without any notice and, without consequence, which could materially and
adversely impact our business.

Delays or defaults in client payments could result in a reduction of our profits.

We may be subject to working capital shortages due to delays or defaults in payments by clients. If
clients defaults in their payments in due time to which we have devoted significant resources it could
have a material adverse effect on our business, financial condition and results of operations and could
cause the price of our Equity Shares to decline.

If we are unable to source business opportunities effectively, we may not achieve our financial
objectives.

Our ability to achieve our financial objectives will depend on our ability to identify, evaluate and
accomplish business opportunities. To grow our business, we will need to hire, train, supervise and
manage new employees and to implement systems capable of effectively accommodating our growth.
However, we cannot assure you that any such employees will contribute to the success of our business or
that we will implement such systems effectively. Our failure to source business opportunities effectively
could have a material adverse effect on our business, financial condition and results of operations. It is
also possible that the strategies used by us in the future may be different from those presently in use. No
assurance can be given that our analyses of market and other data or the strategies we use or plans in
future to use will be successful under various market conditions.

We could become liable to customers, suffer adverse publicity and incur substantial costs as a
result of defects in our products, which in turn could adversely affect the value of our brand, and
our sales could be diminished if we are associated with negative publicity.

Any failure or defect in our products could result in a claim against us for damages, regardless of our
responsibility for such a failure or defect. We currently carry no products liability insurance with respect
to our products. Although we attempt to maintain quality standards, we cannot assure that all our
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products would be of uniform quality, which in turn could adversely affect the value of our brand, and
our sales could be diminished if we are associated with negative publicity. Also, our business is
dependent on the trust our customers have in the quality of our products. Any negative publicity
regarding our company, brand, or products, including those arising from a drop in quality of merchandise
from our vendors, mishaps resulting from the use of our products, or any other unforeseen events could
affect our reputation and our results from operations.

Changes in customer preferences could affect our business, financial condition, results of
operations and prospects.

Any change in the customer preference can render our old stock obsolete, as changes in
customer preference are generally beyond our control. Some or all of our products may become
less attractive in light of changing customer preferences or better products by competitors and we may
be unable to adapt to such changes in a timely manner. However, we constantly focus on research
and development and to develop new products to cater the customer needs, any change in
customer preferences that decreases demand could affect our business, financial condition,
results of operations and prospects.

Our Company’s failure to maintain the quality standards of the products could adversely
impact our business, results of operations and financial condition.

The demand for our products depends on quality that we market. Any failure of ours to maintain
the quality standards may affect our business. Although we have put in place strict quality control
procedures, we cannot assure that our products will always be able to satisfy our customer’s
quality standards. Any negative publicity regarding our Company, or products, including those
arising from any deterioration in quality of our products or any other unforeseen events could
adversely affect our reputation, our operations and our results from operations.

Our Company is dependent on third party transportation providers for the delivery of our goods
and any disruption in their operations or a decrease in the quality of their services could affect our
Company's reputation and results of operations.

Our Company uses third party transportation providers for delivery of our goods. Though our business has
not experienced any disruptions due to transportation strikes in the past, any future transportation
strikes may have an adverse effect on our business. In addition goods may be lost or damaged in transit
for various reasons including occurrence of accidents or natural disasters. There may also be delay in
delivery of products, which may also affect our business and results of operation negatively. An increase
in the freight costs or unavailability of freight for transportation of our raw materials or finished goods
may have an adverse effect on our business and results of operations. Further, disruptions of
transportation services due to weather related problems, strikes, lock-outs, inadequacies in the road
infrastructure, or other events could impair ability to procure raw materials on time. Any such
disruptions could materially and adversely affect our business, financial condition and results of
operations.

Our lenders have charge over our immovable properties/Vehicles in respect of finance availed by
us.

We have provided security in respect of loans / facilities availed by us from banks by creating a charge
over our immovable properties/vehicles. The total amounts outstanding and payable by us as secured
loans were Rs. 910.11 lacs as on December 31, 2017. In the event we default in repayment of the loans /
facilities availed by us and any interest thereof, our properties may be subject to forfeiture by lenders,
which in turn could have significant adverse effect on business, financial condition or results of
operations. For further details of secured loans of our Company, please refer the chapter titled Financial
Indebtedness on page 206 of this Red Herring Prospectus.
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Our Promoters have provided personal guarantees to certain loan facilities availed by us, which if
revoked may require alternative guarantees, repayment of amounts due or termination of the
facilities.

Our Promoters have provided personal guarantees in relation to certain loan facilities availed by us. In
the event that any of these guarantees are revoked, the lenders for such facilities may require alternate
guarantees, repayment of amounts outstanding under such facilities, or may even terminate such
facilities. We may not be successful in procuring alternative guarantees satisfactory to the lenders, and
as a result may need to repay outstanding amounts under such facilities or seek additional sources of
capital, which may not be available on acceptable terms or at all and any such failure to raise additional
capital could affect our operations and our financial condition.

Termination of agreements/arrangements with Customers, could negatively impact our revenues
and profitability.

Our customers typically retain us on a non-exclusive basis. Many of our client contracts can be
terminated with or without cause by providing notice and without termination-related penalties.
Additionally, most of clients carry no commitment to a specific volume of business or future work. Our
business is dependent on the decisions and actions of our customers, and there are a number of factors
relating to our clients that are outside our control that might result in the termination of an assignment
or the loss of a client, including a demand for price reductions. Therefore our business may be adversely
affected if any of our contracts are terminated by our customers.

While we are currently not subject to extensive Governmental regulation, any regulatory or legal
framework introduced in the future may increase our compliance requirements and costs, which
may adversely affect our business, results of operations and prospects. However to run our
business, we require certain regulatory permits and approval to operate.

At present, the segments in which we operate are not subject to extensive Government regulation. While
we are not in a position to predict the likelihood, timing or content of any such regulation or legislation,
if any such regulation or legislation is notified, we may be affected in various ways. However, we have
obtained all permits and licenses, which are adequate to run our business. Further, some of these
approvals are granted for fixed periods of time and need renewal from time to time. We are required to
renew such permits, licenses and approvals. There can be no assurance that the relevant authorities will
issue any of such permits or approvals in time or at all. Failure by us to renew, maintain or obtain the
required permits or approvals in time may result in the interruption of our operations and may have a
material adverse effect on our business.

Our success depends largely on our senior management and our ability to attract and retain our key
personnel.

Our success depends on the continued services and performance of the members of our management
team and other key employees. Competition for senior management in the industry is intense, and we
may not be able to retain our existing senior management or attract and retain new senior management
in the future. The loss of the services of our Promoters could seriously impair our ability to continue to
manage and expand our business. Further, the loss of any other member of our senior management or
other key personnel may adversely affect our business, results of operations and financial condition. We
do not maintain key man‘s life insurance for our Promoters, senior members of our management team or
other key personnel.

The industry segments in which we operate being fragmented, we face competition from other
players, which may affect our business operations and financial conditions.
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The industry in which we operate is highly competitive. Factors affecting our competitive success
include, amongst other things, price, demand for our products, and availability of raw materials, brand
recognition and reliability. Our competitors vary in size, and may have greater financial, production,
marketing, personnel and other resources than us and certain of our competitors have a longer history of
established businesses and reputations in the Indian market as compared with us. Competitive conditions
in some of our segments have caused us to incur lower net selling prices and reduced gross margins and
net earnings. These conditions may continue indefinitely. Changes in the identity, ownership structure,
and strategic goals of our competitors and the emergence of new competitors in our target markets may
impact our financial performance. New competitors may include foreign-based companies and domestic
producers who could enter our markets. Our failure to compete effectively, including any delay in
responding to changes in the industry and market, together with increased spending on advertising, may
affect the competitiveness of our products, which may result in a decline in our revenues and
profitability.

. Insurance coverage obtained by us may not adequately protect us against unforeseen losses.

We have maintained insurance coverage of our assets and accident policies as specified in section titled
Insurance Policies on page 143 of the Red Herring Prospectus. We believe that the insurance coverage
maintained, would reasonably cover all normal risks associated with the operation of our business,
however, there can be no assurance that any claim under the insurance policies maintained by us will be
met fully, in part or on time. In the event we suffer loss or damage that is not covered by insurance or
exceeds our insurance coverage, our results of operations and cash flow may be adversely affected.

Our promoter and promoter group will continue to retain significant control over our Company
after the IPO.

After completion of the Issue, our Promoters and Promoter Group will collectively own [e] % of the
Equity Shares. As a result, our Promoters together with the members of the Promoter Group will be able
to exercise a significant degree of influence over us and will be able to control the outcome of any
proposal that can be approved by a majority shareholder vote, including, the election of members to our
Board, in accordance with the Companies Act and our Articles of Association. Such a concentration of
ownership may also have the effect of delaying, preventing or deterring a change in control of our
Company. In addition, our Promoters will continue to have the ability to cause us to take actions that are
not in, or may conflict with, our interests or the interests of some or all of our creditors or minority
shareholders, and we cannot assure you that such actions will not have an adverse effect on our future
financial performance or the price of our Equity Shares.

Our Company has not received “No-Objection” certificate from some of our lenders to undertake
this Issue. Non receipt of such “No Objection” certificate could lead to non compliance with said
lenders and provisions of the applicable laws.

We have entered into arrangements for availing Auto/Vehicle loan facilities from lenders. Our Company
has not obtained the No objection from the lender of Auto/Vehicle loan. Although, Statutory Auditor of
the Company has confirmed that the Company is not required to obtain No objection in terms of said
Auto/Vehicle Loan sanction letter/arrangement. There can be no assurance that we will be able to
comply with other covenants or that we will be able to obtain consents necessary to take the actions that
we believe are required to operate and grow our business. However, not obtaining the No objection may
lead to non compliance of applicable laws.

For further details in this regard, including approvals obtained from our lenders for this Issue, please
refer chapter titled ‘Financial Indebtedness’ beginning on page 206 of this Red Herring Prospectus.
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There is no monitoring agency appointed by our Company and the deployment of funds are at the
discretion of our Management and our Board of Directors, though it shall be monitored by the Audit
Committee.

As per SEBI (ICDR) Regulations, 2009 appointment of monitoring agency is required only for Issue size
above Rs. 10,000 Lacs. Hence, we have not appointed a monitoring agency to monitor the utilization of
Issue proceeds. However, the audit committee of our Board will monitor the utilization of Issue proceeds.
Further, our Company shall inform about material deviations in the utilization of Issue proceeds to the
NSE and shall also simultaneously make the material deviations / adverse comments of the audit
committee public.

We may not be successful in implementing our business and growth strategies.

The success of our business depends substantially on our ability to implement our business and growth
strategies effectively. Even though we have successfully executed our business strategies in the past,
there is no guarantee that we can implement the same on time and within the estimated budget going
forward, or that we will be able to meet the expectations of our targeted customers. Changes in
regulations applicable to us may also make it difficult to implement our business strategies. Further, our
growth strategies could place significant demand on our management team and other resources and
would require us to continuously develop and improve our operational, financial and other controls, none
of which can be assured. Failure to implement our business and growth strategies would have a material
adverse effect on our business and results of operations.

Delay in raising funds from the IPO could adversely impact the implementation schedule.

The proposed expansion, as detailed in the section titled “Objects of the Issue” is to be entirely funded
from the proceeds of this IPO. We have not identified any alternate source of funding and hence any
failure or delay on our part to mobilize the required resources or any shortfall in the Issue proceeds may
delay the implementation schedule. We therefore, cannot assure that we would be able to execute the
expansion process within the given time frame, or within the costs as originally estimated by us. Any
time overrun or cost overrun may adversely affect our growth plans and profitability.

The Objects of the Issue for which funds are being raised, are based on our management estimates
and any bank or financial institution or any independent agency has not appraised the same. The
deployment of funds in the project is entirely at our discretion, based on the parameters as
mentioned in the chapter titles “Objects of the Issue”.

The fund requirement and deployment, as mentioned in the “Objects of the Issue” on page 86 of this Red
Herring Prospectus is based on the estimates of our management and has not been appraised by any bank
or financial institution or any other independent agency. These fund requirements are based on our
current business plan. We cannot assure that the current business plan will be implemented in its
entirety or at all. In view of the highly competitive and dynamic nature of our business, we may have to
revise our business plan from time to time and consequently these fund requirements. The deployment of
the funds as stated under chapter “Objects of the Issue” is at the discretion of our Board of Directors and
is not subject to monitoring by any external independent agency. Further, we cannot assure that the
actual costs or schedule of implementation as stated under chapter “Objects of the Issue” will not vary
from the estimated costs or schedule of implementation. Any such variance may be on account of one or
more factors, some of which may be beyond our control. Occurrence of any such event may delay our
business plans and/or may have an adverse bearing on our expected revenues and earnings.

We have not independently verified certain data in this Red Herring Prospectus.
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We have not independently verified data from industry publications contained herein and although we
believe these sources to be reliable, we cannot assure you that they are complete or reliable. Such data
may also be produced on a different basis from comparable information compiled with regard to other
countries. Therefore, discussions of matters relating to India and its economy are subject to the caveat
that the statistical and other data upon which such discussions are based have not been verified by us
and may be incomplete or unreliable.

B. Risk related to this Issue and Investment in our Equity Shares

44, Any future issue of Equity Shares may dilute your shareholding and sales of our Equity Shares by our
Promoter or other major shareholders may adversely affect the trading price of the Equity Shares.

Any future equity issues by us, including in a primary offering, may lead to the dilution of investors'
shareholdings in us. Any future equity issuances by us or sales of its Equity Shares by the Promoter may
adversely affect the trading price of the Equity Shares. In addition, any perception by investors that such
issuances or sales might occur could also affect the trading price of our Equity Shares.

45, Our ability to pay any dividends in the future will depend upon future earnings, financial condition,
cash flows, working capital requirements and capital expenditures.

The amount of our future dividend payments, if any, will depend upon our Company’s future earnings,
financial condition, cash flows, working capital requirements, capital expenditures, applicable Indian
legal restrictions and other factors. There can be no assurance that our Company will be able to pay
dividends.

46. You may be subject to Indian taxes arising out of capital gains on the sale of our Equity Shares.

Under current Indian tax laws, capital gains arising from the sale of equity shares within 12 months in an
Indian company are generally taxable in India. Any gain realized on the sale of listed equity shares on a
stock exchange held for more than 12 months will not be subject to capital gains tax in India if Securities
Transaction Tax (“STT”), is paid on the transaction. STT is levied on and collected by a domestic stock
exchange on which equity shares are sold. Any gain realized on the sale of equity shares held for more
than 12 months to an Indian resident, which are sold other than on a recognized stock exchange and on
which no STT has been paid, is subject to long term capital gains tax in India. Further, any gain realized
on the sale of listed equity shares held for a period of 12 months or less will be subject to short term
capital gains tax in India. Capital gains arising from the sale of equity shares are exempt from taxation in
India where an exemption from taxation in India is provided under a treaty between India and the
country of which the seller is resident. Generally, Indian tax treaties do not limit India’s ability to impose
tax on capital gains. As a result, residents of other countries may be liable to pay tax in India as well as
in their own jurisdiction on a gain on the sale of equity shares.

EXTERNAL RISK FACTORS
47. Political, Economic and Social changes in India could adversely affect our business.
Our business, and the market price and liquidity of our Company’s shares, may be affected by changes in
Government policies, including taxation, social, political, economic or other developments in or affecting

India could also adversely affect our business. Since 1991, successive governments have pursued policies
of economic liberalization and financial sector reforms including significantly relaxing restrictions on the
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private sector. In addition, any political instability in India may adversely affect the Indian economy and
the Indian securities markets in general, which could also affect the trading price of our Equity Shares.

The Companies Act, 2013 and SEBI (Listing Obligations and Disclosure Requirements) Regulations,
2015 have effected significant changes to the existing Indian company law/ listing framework, which
may subject us to higher compliance requirements and increase our compliance costs.

A majority of the provisions and rules under the Companies Act, 2013 have come into effect. The
Companies Act, 2013 has brought into effect significant changes to the Indian company law framework,
such as in the provisions related to issue of capital (including provisions in relation to issue of securities
on a private placement basis), disclosures in Issuing documents, corporate governance norms, accounting
policies and audit matters, related party transactions, introduction of a provision allowing the initiation
of class action suits in India against companies by shareholders or depositors, a restriction on investment
by an Indian company through more than two layers of subsidiary investment companies (subject to
certain permitted exceptions), prohibitions on loans to directors and insider trading and restrictions on
directors and key managerial personnel from engaging in futures trading. Further, the Companies Act,
2013 imposes greater monetary and other liability on us and our directors for any non-compliance. To
ensure compliance with the requirements of the Companies Act, 2013 and SEBI (Listing Obligations and
Disclosure Requirements) Regulations, 2015, we may need to allocate additional resources, which may
increase our regulatory compliance costs and divert management attention. The Companies Act, 2013
introduced certain additional requirements which do not have corresponding equivalents under the
Companies Act, 1956. Accordingly, we may face challenges in interpreting and complying with such
provisions due to the limited jurisprudence on them. In the event our interpretation of such provisions of
the Companies Act, 2013 differs from, or contradicts with, any judicial pronouncements or clarifications
issued by the Government in the future, we may face regulatory actions or we may be required to
undertake remedial steps. Further, we cannot currently determine the impact of provisions of the
Companies Act, 2013 which are yet to be notified. Any increase in our compliance requirements or in our
compliance costs may have an adverse effect on our business and results of operations.

Our business is dependent on economic growth in India.

Our performance is dependent on the health of the overall Indian economy. There have been periods of
slowdown in the economic growth of India. India economic growth is affected by various factors including
domestic consumption and savings, balance of trade movements primarily resulting from export demand
and movements in key imports, such as oil and oil products, and annual rainfall, which affect agricultural
production. For example, in the monsoon of 2009, Several parts of the country experienced below
average rainfall, leading to reduced farm output which impaired economic growth. In the past, economic
slowdowns have harmed industries and industrial development in the country. Any future slowdown in
the Indian economy could harm our business, financial condition and results of operations.

The extent and reliability of Indian infrastructure could adversely affect our results of operations
and financial condition.

India‘s physical infrastructure is less developed than that of many developed countries. Any congestion or
disruption in its port, rail and road networks, electricity grid, communication systems or any other public
facility could disrupt our normal business activity. Any deterioration of India’s physical infrastructure
would harm the national economy.

. Global economic downturn and adverse market conditions could cause our business to suffer. A

slowdown in economic growth in India could cause our business to suffer.

The developed economies of the world viz. U.S., Europe, Japan and others are in midst of a downturn
affecting their economic condition and markets general business and consumer sentiment has been
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adversely affected due to the global slowdown and there can be no assurance whether the developed
economies or the emerging market economies will see good economic growth in the near future.
Consequently, this has also affected the global stock and commodity markets. Our performance and
growth is directly related to the performance of the Indian economy. The performance of the Indian
economy is dependent among other things on the interest rate, political and regulatory actions,
liberalization policies, commodity and energy prices etc. A change in any of the factors would affect the
growth prospects of the Indian economy, which may in turn adversely impact our results of operations,
and consequently the price of our Equity Shares.

Any downgrading of India’s debt rating by an independent agency may harm our ability to raise debt
financing.

Any adverse revisions to India‘s credit ratings for domestic and international debt by international rating
agencies may adversely affect our ability to raise additional financing and the interest rates and other
commercial terms at which such additional financing is available. This could have a material adverse
effect on our capital expenditure plans, business and financial performance.

Regional hostilities, terrorist attacks, communal disturbances, civil unrest and other acts of violence
or war involving India and other countries may result in a loss of investor confidence and adversely
affect the financial markets and our business.

Some parts of India have experienced communal disturbances, terrorist attacks and riots during recent
years. If such events recur, our operational and marketing activities may be adversely affected, resulting
in a decline in our income. The Asian region has, from time to time, experienced instances of civil unrest
and hostilities among neighbouring countries. Since May 1999, military confrontations between countries
have occurred in Kashmir. The hostilities between India and its neighbouring countries are particularly
threatening because India and certain of its neighbours possess nuclear weapons. Hostilities and tensions
may occur in the future and on a wider scale. Also, since 2003, there have been military hostilities and
continuing civil unrest and instability in Afghanistan. There has also recently been hostility in the Korean
Peninsula. In July 2006 and November 2008, terrorist attacks in Mumbai resulted in numerous casualties.
Events of this nature in the future, as well as social and civil unrest within other countries in Asia, could
influence the Indian economy and could have a material adverse effect on the market for securities of
Indian companies, including our Equity Shares.

The occurrence of natural disasters may adversely affect our business, financial condition and
results of operations.

The occurrence of natural disasters, including hurricanes, floods, earthquakes, tornadoes, fires and
pandemic disease may adversely affect our financial condition or results of operations. The potential
impact of a natural disaster on our results of operations and financial position is speculative, and would
depend on numerous factors. The extent and severity of these natural disasters determines their effect
on the Indian economy. Although the long term effect of diseases such as the H5N1 —avian flul virus, or
H1N1, the swine flu virus, cannot currently be predicted, previous occurrences of avian flu and swine flu
had an adverse effect on the economies of those countries in which they were most prevalent. An
outbreak of a communicable disease in India would adversely affect our business and financial conditions
and results of operations. We cannot assure you that such events will not occur in the future or that our
business, financial condition and results of operations will not be adversely affected.

Changing laws, rules and regulations and legal uncertainties, including adverse application of
corporate and tax laws, may adversely affect our business, results of operations, financial condition
and prospects.

The regulatory and policy environment in which we operate is evolving and subject to change. Such
changes, including the instances mentioned below, may adversely affect our business, results of
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operations, financial condition and prospects, to the extent that we are unable to suitably respond to
and comply with any such changes in applicable law and policy.The Gol has proposed a comprehensive
national goods and services tax ("GST") regime that will combine taxes and levies by the Central and
State Governments into a unified rate structure which is proposed to be effective from April 1, 2016.
While the Gol and other state governments have announced that all committed incentives will be
protected following the implementation of the GST, given the limited availability of information in the
public domain concerning the GST, we are unable to provide any assurance as to this or any other aspect
of the tax regime following implementation of the GST. The implementation of this rationalized tax
structure may be affected by any disagreement between certain state governments, which may create
uncertainty. Any such future increases or amendments may affect the overall tax efficiency of companies
operating in India and may result in significant additional taxes becoming payable. Further, the General
Anti Avoidance Rules ("GAAR") are proposed to be made effective from April 1, 2017. The tax
consequences of the GAAR provisions being applied to an arrangement could result in denial of tax
benefit amongst other consequences. In the absence of any precedents on the subject, the application of
these provisions is uncertain. If the GAAR provisions are made applicable to our Company, it may have an
adverse tax impact on us. We have not determined the impact of these proposed legislations on our
business. Uncertainty in the applicability, Interpretation or implementation of any amendment to, or
change in, governing law, regulation or policy in the jurisdictions in which we operate, including by
reason of an absence, or a limited body, of administrative or judicial precedent may be time consuming
as well as costly for us to resolve and may impact the viability of our current business or restrict our
ability to grow our business in the future. Further, the Gol may introduce a waiver or incentive scheme in
relation to specific population segments such as MSEs in public interest, pursuant to which we may be
required to Issue our products and services at discounted rates. This may affect our business and results
of operations.

1) SIZE OF THE ISSUE:

Public Issue of 48,69,600 equity shares of face value Rs. 10 each of Sirca Paints India Limited for cash at a price
of RS. [e] per Equity Share (the "Issue Price") including a share premium of Rs.[e] per equity share aggregating
up to Rs. [e] Lacs, of which 2,44,000 Equity Shares of face value of Rs. 10 each will be reserved for subscription
by Market Maker to the Issue (“Market Maker Reservation Portion”). The Issue less the Market Maker Reservation
Portion i.e. Net Issue of 46,25,600 Equity Shares of face value of Rs. 10 each is hereinafter referred to as the
“Net Issue”. The Issue and the Net Issue will constitute 26.65% and 25.32%, respectively of the post Issue paid up
equity share capital of the Company.

2) The average cost of acquisition of Equity Shares by the Promoters:

Mr. Sanjay Agarwal 58,31,844 0.96
Mr. Apoorv Agarwal 3,66,000 0.33
Mr. Gurjit Singh Bains 25,56,510 0.89

*The average cost of acquisition of our Equity Shares by our Promoters has been calculated by taking into
account the amount paid by them to acquire, by way of fresh issuance or transfer, the Equity Shares, including
the issue of bonus shares to them. The average cost of acquisition of our Equity Shares by our Promoters has
been reduced due to the issuance of bonus shares to them, if any. For more information, please refer to the
section titled “Capital Structure” on page 63.

3) Our Net worth as on 31°* December, 2017 is Rs. 4835.21 Lacs as per Restated Financial Statements.
4) The Book - Value per share as on 31°* December, 2017 is Rs. 39.31 as per Restated Financial Statements.
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For information on changes in our Company’s name, Registered Office and changes in the objects clause
of the MOA of our Company, please refer “Our History and Corporate Structure” on page 157 of this Red
Herring Prospectus.

Investors may please note that in the event of over subscription, allotment shall be made on
proportionate basis in consultation with the NSE, the Designated Stock Exchange. For more information,
please refer to "Basis of Allotment” on page 298 of the Red Herring Prospectus. The Registrar to the Issue
shall be responsible to ensure that the basis of allotment is finalized in a fair and proper manner as set
out therein.

Investors are advised to refer to the paragraph on "Basis for Issue Price” on page 99 of this Red Herring
Prospectus before making an investment in this Issue.

No part of the Issue proceeds will be paid as consideration to Promoters, Promoter Group, Directors, key
management employee, associate companies, or Group Companies.

Investors may contact the Book Running Lead Manager or the Compliance Officer for any
complaint/clarifications/ information pertaining to the Issue. For contact details of the Lead Manager
and the Compliance Officer, refer the front cover page.

Other than as stated in the section titled “Capital Structure” beginning on page 63 of this Red Herring
Prospectus, our Company has not issued any Equity Shares for consideration other than cash.

Except as mentioned in the sections titled “Capital Structure” beginning on page 63 of this Red Herring
Prospectus, we have not issued any Equity Shares in the last twelve months.

Except as disclosed in the sections titled “Our Promoters” or “Our Management” beginning on page 174
and page 163 respectively of this Red Herring Prospectus, none of our Promoters, our Directors and our
Key Managerial Employees have any interest in our Company except to the extent of remuneration and
reimbursement of expenses and to the extent of the Equity Shares held by them or their relatives and
associates or held by the companies, firms and trusts in which they are interested as directors, member,
partner and/or trustee and to the extent of the benefits arising out of such shareholding.

Any clarification or information relating to the Issue shall be made available by the LM and our Company
to the investors at large and no selective or additional information would be available for a section of
investors in any manner whatsoever. Investors may contact the LM for any complaints pertaining to the
Issue. Investors are free to contact the LM for any clarification or information relating to the Issue who
will be obliged to provide the same to the investor.

For transactions in Equity Shares of our Company by the Promoter Group and Directors of our Company in
the last six (6) months, please refer to paragraph under the section titled "Capital Structure” on page 63
of this Red Herring Prospectus.

There are no certain contingent liabilities as on 31" December, 2017 as per Restated Financial
Statements mentioned on page 183 of this Red Herring Prospectus.

For details of any hypothecation, mortgage or other encumbrances on the movable and immovable
properties of our Company please refer to the section titled "Financial Statements” on page 183 of this
Red Herring Prospectus.

Except as disclosed in the section titled "Our Promoter Group / Group Companies / Entities” on page
178, none of our Group Companies have business interest in our Company.

For interest of Promoters/Directors, please refer to the section titled “Our Promoters” beginning on
page 174 of this Red Herring Prospectus.

The details of transactions with the Group Companies/ Group Enterprises and other related party
transactions are disclosed as Annexure 27 of restated financial statement under the section titled
“Financial Statements” on page 183 of the Red Herring Prospectus.
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SECTION Ill: INTRODUCTION

The information in this section includes extracts from publicly available information, data and statistics and has
been derived from various government publications and industry sources. Neither we nor any other person
connected with the Issue have verified this information. The data may have been reclassified by us for the
purposes of presentation. Industry sources and publications generally state that the information contained
therein has been obtained from sources generally believed to be reliable, but that their accuracy, completeness
and underlying assumptions are not guaranteed and their reliability cannot be assured and, accordingly,
investment decisions should not be based on such information. You should read the entire Red Herring
Prospectus, including the information contained in the sections titled Risk Factors and Financial Statements and
related notes beginning on pages 13 and 183 respectively of this Red Herring Prospectus before deciding to
invest in our Equity Shares.

World growth strengthened in 2017 to 3.8 percent, with a notable rebound in global trade. It was driven by an
investment recovery in advanced economies, continued strong growth in emerging Asia, a notable upswing in
emerging Europe, and signs of recovery in several commodity exporters. Global growth is expected to tick up to
3.9 percent this year and next, supported by strong momentum, favorable market sentiment, accommodative
financial conditions, and the domestic and international repercussions of expansionary fiscal policy in the United
States. The partial recovery in commodity prices should allow conditions in commodity exporters to gradually
improve.

Over the medium term, global growth is projected to decline to about 3.7 percent. Once the cyclical upswing
and US fiscal stimulus have run their course, prospects for advanced economies remain subdued, given their slow
potential growth. In emerging market and developing economies, in contrast, growth will remain close to its
2018-19 level as the gradual recovery in commodity exporters and a projected increase in India’s growth provide
some offset to China’s gradual slowdown and emerging Europe’s return to its lower-trend growth rate.
Nevertheless, 40 emerging market and developing economies are projected to grow more slowly in per capita
terms than advanced economies, failing to narrow income gaps vis-a-vis the group of more prosperous countries.

Despite strong aggregate figures in the baseline forecast and buoyant market sentiment, the current momentum
is not assured. Upside and downside risks are broadly balanced over the next several quarters, but risks farther
down the road are skewed to the downside. With still-easy financial conditions and persistently low inflation that
has required protracted monetary policy accommodation, a potential further buildup of financial vulnerabilities
could give way to rapid tightening of global financial conditions, denting confidence and growth. The support to
growth that comes from procyclical policies, including in the United States, will eventually need to be reversed.
Other risks include a shift toward inward-looking policies that harm international trade and a worsening of
geopolitical tensions and strife.

The current favorable juncture offers a window to enact policies and reforms that protect the upswing and raise
medium-term growth to the benefit of all—strengthening the potential for higher and more inclusive growth,
building buffers that will help deal more effectively with the next downturn, improving financial resilience to
contain financial market risks, and fostering international cooperation.

(Source: https://www.imf.org/en/Publications/ WEO/Issues/2018/03/20/world-economic-outlook-april-
2018#Chapter%201)
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An Investment-Led Pickup in Growth

At 3.8 percent, global growth last year was 2 percentage point faster than in 2016 and the strongest since 2011.
Two-thirds of countries accounting for about three-fourths of global output experienced faster growth in 2017
than in the previous year (the highest share of countries experiencing a year-over-year growth pickup since

2010). The preliminary outcome for global
growth in 2017 was 0.2 percentage point
stronger than forecast in the October 2017
World Economic Outlook (WEQ), with upside
surprises in the second half of 2017 in
advanced as well as emerging market and
developing economies.

Resurgent investment spending in advanced
economies and an end to the investment
decline in some commodity-exporting
emerging market and developing economies
were important drivers of the uptick in
global GDP growth and manufacturing
activity (Figures 1.1-1.3).

e Across advanced economies, the
0.6 percentage point pickup in 2017 growth
relative to 2016 is explained almost entirely
by investment spending, which remained
weak since the 2008-09 global financial crisis
and was particularly subdued in 2016
(Figure 1.2, left column). Both stronger gross
fixed capital formation and an acceleration
in stock building contributed to the pickup in
investment, with accommodative monetary
policy, stronger balance sheets, and an
improved outlook helping release pent-up
demand for capital goods.

e Across emerging market and
developing economies, the 0.4
percentage point pickup in 2017
growth came primarily from an
acceleration in private consumption
(Figure 1.2, right column). But the
picture is mixed within the group.
Growth in China and India last year
was supported by resurgent net

Figure 1.1. Global Activity Indicators

Global growth surprised on the upside in the second half of 2017 amid
strengthening industrial production and trade.
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exports and strong private consumption, respectively, while investment growth slowed. An end to fixed
investment contractions in commodity-exporting countries that were severely affected by the commodity
price downturn during 2015-16 (notably Brazil and Russia, but also Angola, Ecuador, and Nigeria) instead
played an important role in their growth pickup in 2017. Higher fixed investment growth (2.3 percentage
points above its 2016 level) also supported the growth performance of other emerging market and
developing economies, alongside stronger private consumption.
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A Cyclical Rebound in Global Trade

Global trade—which tends to be highly correlated
with global investment (see Figure 1.3 and Chapter 2
of the October 2016 WEO)—recovered strongly in
2017 after two years of weakness, to an estimated
real growth rate of 4.9 percent. The upsurge was
more pronounced in emerging market and
developing economies (with trade growth rising from
2.2 percent in 2016 to 6.4 percent in 2017),
reflecting improved investment growth rates in
formerly stressed commodity exporters as well as
the recovery in advanced economy investment and
domestic demand more generally.

Among advanced economies, large exporters, such
as Germany, Japan, the United Kingdom, and the
United States, contributed strongly to the recovery in
exports (Figure 1.4, panel 1), while the recovery in
imports was broad based, except in the United
Kingdom (Figure 1.4, panel 2).

Among emerging market and developing economies,
as shown in Figure 1.4, panel 3, the rebound in export
growth was particularly strong in emerging Asia,
especially China.1 In contrast, the rebound in imports
largely reflects an import recovery among commodity
exporters—countries that had earlier experienced sharp
investment and import contractions during the 2015-16
commodity price downturn. This is shown in Figure 1.4,
panel 4: the blue bars represent commodity exporters
that had a particularly pronounced cycle in imports
(Angola, Brazil, Ecuador, Nigeria, Russia); the green
bars represent remaining commodity exporters, which
account for an important part of the import demand
cycle among other emerging market and developing
economies.
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Figure 1.3. Global Investment and Trade
(Percent changs)

Global trade recovered strongly in 2017 after two years of weakness as
investment spending picked up.
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Figure 1.4. Contributions to Trade Growth
{Percent)

The trade recovery was parbcularly pronounced in emerging market and
developing economies.
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India has emerged as the fastest growing major economy
in the world as per the Central Statistics Organisation
(CSO) and International Monetary Fund (IMF) and it is
expected to be one of the top three economic powers of
the world over the next 10-15 years, backed by its strong
democracy and partnerships. India’s GDP is estimated to
have increased 6.6 per cent in 2017-18 and is expected to
grow 7.3 per cent in 2018-19.

Market size

India's gross domestic product (GDP) at constant prices
grew by 7.2 per cent in September-December 2017
quarter as per the Central Statistics Organisation (CSO).
Corporate earnings in India are expected to grow by 15-
20 per cent in FY 2018-19 supported by recovery in
capital expenditure, according to JM Financial.

The tax collection figures between April 2017- February
2018 show an increase in net direct taxes by 19.5 per
cent year-on-year and an increase in net direct taxes by
22.2 per cent year-on-year.

India has retained its position as the third largest startup
base in the world with over 4,750 technology startups,
with about 1,400 new start-ups being founded in 2016,
according to a report by NASSCOM.

India’s labour force is expected to touch 160-170 million
by 2020, based on rate of population growth, increased
labour force participation, and higher education
enrolment, among other factors, according to a study by
ASSOCHAM and Thought Arbitrage Research Institute.

India's foreign exchange reserves were US$ 422.53 billion
in the week up to March 23, 2018, according to data from
the RBI.

Recent Developments

With the improvement in the economic scenario, there
have been various investments in various sectors of the
economy. The M&A activity in India increased 53.3 per
cent to USS 77.6 billion in 2017 while private equity (PE)
deals reached USS$ 24.4 billion. Some of the important
recent developments in Indian economy are as follows:

e India's merchandise exports and imports grew
11.02 per cent and 21.04 per cent on a y-0-y
basis to USS$ 273.73 billion and USS 416.87 billion,
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respectively, during April-February 2017-18.

India's Foreign Direct Investment (FDI) inflows reached USS$ 208.99 billion during April 2014 - December
2017, with maximum contribution from services, computer software and hardware, telecommunications,
construction, trading and automobiles.

India’s Index of Industrial Production (lIP) rose 7.5 per cent year-on-year in January 2018 while retail
inflation reached a four month low of 4.4 per cent in February 2018.

Employment on net basis in eight key sectors in India including manufacturing, IT and transport increased
by 136,000 in July-September quarter of 2017-18.

The average salary hike of Indian employees is estimated to be 9.4 per cent and that of key talents is
estimated to be nearly 15.4 per cent in 2018, backed by increased focus on performance by companies,
according to Aon Hewitt.

Indian merchandise exports in dollar terms registered a growth of 4.48 per cent year-on-year in February
2018 at USS 25.83 billion, according to the data from Ministry of Commerce & Industry.

Indian companies raised Rs 1.6 trillion (USS 24.96 billion) through primary market in 2017.

Moody’s upgraded India’s sovereign rating after 14 years to Baa2 with a stable economic outlook.

The top 100 companies in India are leading in the world in terms of disclosing their spending on corporate
social responsibility (CSR), according to a 49-country study by global consultancy giant, KPMG.

The bank recapitalisation plan by Government of India is expected to push credit growth in the country
to 15 per cent, according to a report by Ambit Capital.

India has improved its ranking in the World Bank's Doing Business Report by 30 spots over its 2017 ranking
and is ranked 100 among 190 countries in 2018 edition of the report.

India’s ranking in the world has improved to 126 in terms of its per capita GDP, based on purchasing
power parity (PPP) as it increased to USS 7,170 in 2017, as per data from the International Monetary Fund
(IMF).

India is expected to have 100,000 startups by 2025, which will create employment for 3.25 million people
and USS 500 billion in value, as per Mr T V Mohan Das Pai, Chairman, Manipal Global Education.

The World Bank has stated that private investments in India is expected to grow by 8.8 per cent in FY
2018-19 to overtake private consumption growth of 7.4 per cent, and thereby drive the growth in India's
gross domestic product (GDP) in FY 2018-19.

The Niti Aayog has predicted that rapid adoption of green mobility solutions like public transport,
electric vehicles and car-pooling could likely help India save around Rs 3.9 trillion (USS 60 billion) in
2030.

Indian impact investments may grow 25 per cent annually to USS$ 40 billion from USS$ 4 billion by 2025, as
per Mr Anil Sinha, Global Impact Investing Network's (GIIN’s) advisor for South Asia.

The Union Cabinet, Government of India, has approved the Central Goods and Services Tax (CGST),
Integrated GST (IGST), Union Territory GST (UTGST), and Compensation Bill.

The Nikkei India manufacturing Purchasing Managers’ Index increased at the fastest pace in December
2017 to reach 54.7, signaling a recovery in the economy.

Government Initiatives

The Union Budget for 2018-19 was announced by Mr Arun Jaitley, Union Minister for Finance, Government of
India, in Parliament on February 1, 2018. This year’s budget will focus on uplifting the rural economy and
strengthening of the agriculture sector, healthcare for the economically less privileged, infrastructure creation
and improvement in the quality of education of the country. As per the budget, the government is committed
towards doubling the farmers’ income by 2022. A total of Rs 14.34 lakh crore (USS 225.43 billion) will be spent
for creation of livelihood and infrastructure in rural areas. Budgetary allocation for infrastructure is set at Rs
5.97 lakh crore (USS 93.85 billion) for 2018-19. All-time high allocations have been made to the rail and road

India’'s unemployment rate is expected to be 3.5 per cent in 2018, according to the International Labour
Organisation (ILO).
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Numerous foreign companies are setting up their facilities in India on account of various government initiatives
like Make in India and Digital India. Mr. Narendra Modi, Prime Minister of India, has launched the Make in India
initiative with an aim to boost the manufacturing sector of Indian economy, to increase the purchasing power of
an average Indian consumer, which would further boost demand, and hence spur development, in addition to
benefiting investors. The Government of India, under the Make in India initiative, is trying to give boost to the
contribution made by the manufacturing sector and aims to take it up to 25 per cent of the GDP from the current
17 per cent. Besides, the Government has also come up with Digital India initiative, which focuses on three core
components: creation of digital infrastructure, delivering services digitally and to increase the digital literacy.

Road Ahead

India's gross domestic product (GDP) is expected to reach USS 6 trillion by FY27 and achieve upper-middle income
status on the back of digitisation, globalisation, favourable demographics, and reforms.

India is also focusing on renewable sources to generate energy. It is planning to achieve 40 per cent of its energy
from non-fossil sources by 2030 which is currently 30 per cent and also have plans to increase its renewable
energy capacity from 57 GW to 175 GW by 2022.

India is expected to be the third largest consumer economy as its consumption may triple to USS 4 trillion by
2025, owing to shift in consumer behaviour and expenditure pattern, according to a Boston Consulting Group
(BCG) report; and is estimated to surpass USA to become the second largest economy in terms of purchasing
power parity (PPP) by the year 2040, according to a report by PricewaterhouseCoopers.

(Source: https://www.ibef.org/economy/indian-economy-overview)

The Paints & Allied Industry which has been exempted from compulsory licensing, mainly consists of paints,
enamels, varnishes, pigments, printing inks, etc. These play a vital role in the economy by way of protecting
national assets from corrosion. These items are manufactured both in the organized sector and small scale
sector. The production of Paints of all kinds and Printing Ink during 2015-16 was 7,98,715.22 tonnes and
2,29,693.88 tonnes respectively. During the April, 2016 to October, 2016, the production of these products has
been 500,720.34 tonnes and 1,41,532.50 tonnes respectively.

(Source: Department of Industrial Policy and Promotion, www.dipp.nic.in -Annual Report 2016-17)

The Indian paint industry has been growing constantly over the last decade. Growth has been consistent with the
GDP growth rate and in some years even higher. Over the past few years, the Indian paint market has
substantially grown and caught the attention of many international players. The country continues to enjoy a
healthy growth rate compared to other economies, backed by the increasing level of disposable income, and
demand from infrastructure, industrial and automotive sectors. Indian paints industry by value and volume, is
expected to grow at a CAGR (Compounded Annual Growth Rate) of around 12% during 2016-17 to 2021-22 in value
terms.

The Indian paint industry has been witnessing a gradual shift in the preferences of people from the traditional
whitewash to higher quality paints like emulsions and enamel paints, which is providing the basic stability for
growth of Indian paint industry. Besides, it is creating a strong competitive market, where players are utilizing
different strategies to tap the growing demand in the market for a larger share.

Decorative Paints account for a major part of the industry. The main drivers for the growth of this sector have
been shortening of the repainting cycle and increased demand from smaller towns. Another important driver for
demand of Decorative paints is the new homes backed by easy availability of finance.
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Paint Industry in India is driven by growth not only in construction activities but also in automotive industry.
Media exposure and innovative marketing initiatives by the players have also added impetus to increasing
awareness about latest trends prevalent in the sector. Due to increased Government funding for infrastructure,
paint industry is poised for growth. A further analysis of key drivers and challenges of the market indicate the
factors for growth of the market including boom in real estate construction, growth in industrial sector, growth
in automobile industry, increase in disposable income, increased government expenditure on infrastructure.

The paint sector in India is facing certain challenges. Factors like rising input prices and stringent environmental
regulations pose a barrier for growth. The paint sector is raw material intensive, with over 300 raw-materials
(50% petro-based derivatives) involved in the manufacturing process. Since most of the raw materials are
petroleum based, the industry is sensitive to crude oil prices. Another concern is that the demand for paint,
being a discretionary expenditure, is typically hurt during periods of inflation.

The Indian paint industry in terms of value increased to Rs. 40,300 crore in financial year 2014-15 as compared to
Rs. 26,040 crore in financial year 2011-12, representing, Compounded Annual Growth Rate (CAGR) of 12.9%
during period 2011-12 to 2014-15 (excluding wall cement putty figures). The share of decorative paint is 75% and
share of industrial paint is 25% in financial Year 2014-15.

Value-wise Paints Market (INR crore) Value-wise Paints Market — Industrial Vs. Decorative
(INR crore)
Decorative Industrial
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(Source: AC Nielsen Report on Market Study on Paint Industry in India” issued by The Indian Paint Association
(IPA) with Nielsen India Private Limited in November, 2016.)

In terms of volume, the size of Indian paint industry was 4.19 Million MT in financial year 2014-15 as compared to
3.11 Million MT in financial year 2011-12,.The share of decorative paint is 3.70 Million MT and share of industrial
paint is 0.49 Million MT in the financial year 2014-15.Further, decorative to industrial ratio in terms of volume is
88: 12 for financial year 2014-15.

Volume-wise Paints Market (Mn MT) Volume-wise Paints Market for 2014-15
Industrial Vs. Decorative
(Mn MT)
4.19
3.11
2.48
2007-08 2011-12 2014-15
Financial Year B Decorative paints B Industrial paints

(Source: AC Nielsen Report on Market Study on Paint Industry in India” issued by The Indian Paint Association
(IPA) with Nielsen India Private Limited in November, 2016.)
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The per capita consumption of paint in India is 3.34 kg in financial year 2014-15 as compared to 2.57 kg in
financial year 2011-12.

-
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(Seurce: AC Nielsen Report on Market Study on Paint Industry in India” issued by The Indian Paint Association
(IPA) with Nielsen India Private Limited in November, 2016.)

Paint industry is classified into two broad categories viz., Decorative and Industrial. While decorative paints
constitute 74% share of the market sales, industrial paints constitute 26% share, with others being negligible;

Decorative Paint, include higher end acrylic exterior and interior emulsions, medium range exterior and interior
paints, low end distempers, wall putty, wood coatings, cement paints, primers, thinners and putties - accounting
for over 74% of the paint market in India and growing at a faster pace than Industrial paints. These are either
water based or solvent based. Water based paints (or emulsions) are increasingly preferred by customers because
of better aesthetics, durability and environmental reasons. The list of products in the decorative paints segment
includes Enamel, Exterior Emulsion, Interior Emulsion, Putty, Distemper, Primer and Thinner, Wood Coatings and
Cement Paint

Emulsion (Interior and Exterior) contribute to the highest category share, in terms of value, in decorative
paints, while in terms of volume, putty contributed to high category share of the decorative paints, though its
category share in terms of value is much less

Industrial Paints, essentially comprise general industrial, automotive, protective and powder coatings. In
addition to the above, Indian paint companies are also present other segments such as automotive coatings, coil
coatings, can coatings, marine coatings, wood coating etc. Some companies also manufacture certain key raw
material chemicals in-house. The list of products in the Industrial paints segment includes Protective, Auto OEM,
Auto Refinish, Powder Coating, Gl Paints, Coil Coating, Can Coating, Marine and others.

Protective paints have the highest category share of industrial paints in terms of value, followed by the auto
OEM segment, while the powder coating comprises the highest in terms of volume.

Organized Sector, top organized players include Asian Paints, Kansai Nerolac, Berger Paints, Akzo Nobel and
Shalimar Paints. They control most of the market.

Unorganized Sector, in the unorganized segment there are about 2,000 units having small and medium sized
paint manufacturing plants
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Going forward with further clarity around timelines and effectiveness of GST rollout from the Government, it is
likely expected that there shall be an accelerated shift from the unorganised to the organised market in the
paint industry. The Companies shall be able to make their distribution networks more efficient thereby reducing
the freight costs.

Indian paint industry is expected to grow from the current level of about Rs. 55,895 crore to about Rs.70,875
crore by the financial year 2019-20with double-digit compounded annual growth rate (CAGR) of about 12% per
financial year. The industrial paint market and decorative paint market is expected to witness a CAGR of 9.5%
and 12.7% respectively.

Decorative Industrial - o
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40,300 P 13,015 :
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(Source: AC Nielsen Report on Market Study on Paint Industry in India” issued by The Indian Paint Association
(IPA) with Nielsen India Private Limited in November, 2016.)

The ASSOCHAM, in its recent report on “Indian paint Industry: 2014” reveals that India is the second-largest
consumer of paint in Asia.

“The Indian paint industry has seen a gradual shift in the preferences of people from the traditional white wash
to higher quality paints like emulsions and enamel paints”, said Mr. D S Rawat, Secretary General ASSOCHAM.

As per the ASSOCHAM findings, the rural market has grown at a rate of around 20% a year (in financial year 2014).
Increase in sales outside metros, as rural India's incremental consumption expenditure is witnessing a handsome
growth.

The rural sector has a major share of the decorative paints segment. Thus, any benefit to the rural sector
for improving the dispensable income is directly co-related to the growth of the paint industry. Besides,
decorative paints are marketing savvy products backed by large advertisement campaigns and dealership
networks.

(Source: http://assocham.org/newsdetail.php?id=4670)
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SUMMARY OF BUSINESS

Some of the information contained in the following discussion, including information with respect to our
business plans and strategies, contain forward-looking statements that involve risks and uncertainties. You
should read the chapter titled Forward Looking Statements beginning on page 12 of this Red Herring Prospectus,
for a discussion of the risks and uncertainties related to those statements and also the section Risk Factors for a
discussion of certain factors that may affect our business, financial condition or results of operations. Our
actual results may differ materially from those expressed in or implied by these forwardlooking statements.
Our fiscal year ends on March 31 of each year, so all references to a particular fiscal are to the twelve-month
period ended March 31 of that year.

The financial information used in this section, unless otherwise stated, is derived from our Financial
Information, as restated prepared in accordance with Indian GAAP, Companies Act and SEBI Regulations. The
following information is qualified in its entirety by, and should be read together with, the more detailed
financial and other information included in this Red Herring Prospectus, including the information contained in
the sections titled Risk Factors and Financial Information beginning on pages 13 and 183, respectively.

Our Company was originally incorporated at New Delhi as “Sircolor Wood Coatings Private Limited” on 19"
January, 2006 under the provisions of the Companies Act, 1956. Thereafter, the Name of the Company was
changed to “Sirca Paints India Private Limited” vide fresh certificate of incorporation dated 3" May, 2017 issued
by the Registrar of Companies, Delhi. Consequently, the name of the Company was changed to “Sirca Paints India
Limited” vide fresh certificate of incorporation dated 17" January, 2018 issued by the Registrar of Companies,
Delhi.

The Foundation of Our Company was laid down by Mr. Sanjay Agarwal, Mr. Apoorv Agarwal and Mr. Gurjit Singh
Bains in the year 2006 with a vision to have a distinct global presence in Paint Industry by providing high quality
coatings and technical assistance which leads to as healthy customer relationship. After establishment, Our
Company started import of Polyurethane Polish (PU) products from Italy and wall paints & Abrasives from Korea
and selling them in India as a first step of Journey.

Our Company is the first Company to launch wood filler in India and opened its wholly owned branches in Mumbai
and Chennai.

Our Company is in marketing and trading/distributor of paints and allied products after repackaging the same.
Our Company use to procure the products majorly from SIRCA SPA ITALY through Import and selling them in India
through its Distributors. In additional, Our Company also procure the products (Thinner, Abresives and Buffing
Cream) from other suppliers based in India. Except Thinner and Abresives which are purchased from domestic
suppliers, all other 100% Purchases are made from Outside India and the products which are purchased from
domestic suppliers and sold out in India Only.

SIRCA PAINTS INDIA
LIMITED
|

1
DISTRIBUTORSHIP
/ TRADING

Our Company has entered into a Distributorship Contract dated 1% January, 2018 with SIRCA SPA ITALY
wherein Our Company got the Exclusive Right to promote the sale of PU & Metal Coating under trademark
SIRCA in the territory of India, Sri Lanka, Bangladesh and Nepal with a minimum turnover of EURO

41



Sirca’

THE WOOD COATINGS

4,300,000 (Four Million three hundred thousands) and EURO 4,800,000 (Four million eight hundred
thousand) to be achieved in the year 2018 and 2019 respectively.

Our Company has entered into a Manufacturing License Agreement dated 16" February, 2018 with SIRCA
S.P.A. Italy for manufacturing the following products that our Company is currently distributing under the
Product Distribution Agreement. Pursuant to this agreement, Our Company is having an Exclusive Right to
manufacture the following products in India, under the mark “SIRCA”.

- Pa1:nts NC;

- Par.nts AC;

- Thinner;

- Polyurethane Products.

Proposed Production Capacity: Presuming 300 operating days in a year and single Shift (12 Hours)-working
basis, the production capacity of the unit is mfg. of 3000000 kgs of PU Thinner and 3600000 kgs of NC
Lacquers 3600000kgs of melamine and 2000000kgs of Polyurethane products per annum initially, which is
likely to be increased in the subsequent years. Actual utilization is expected to be 25 % in Ist year, 40 % in
lind year, 60 % in llird year and approx 75% and above in further years.

Our Managing Director, Mr. Sanjay Agarwal is the guiding force behind the strategic decisions of our Company.
His industry knowledge and understanding also gives us the key competitive advantage enabling us to expand our
geographical and customer presence in existing as well as target markets, while exploring new growth avenues.

Our Company deploy the strategies to minimize the various risk associated with Business. Our Company obtains
Buyers Credit from time to time for its Imports to minimize the credit risk and also enter into forward contracts
from time to time to avoid the risk associated with the fluctuation of foreign exchange rates.

We, at Sirca paints, strive to be industry leaders in all our current business and aspire to be the pioneers in
business of the future. We are currently focused to bring out the next phase of growth by entering into new
phases and evolving into, even better players, in our existing business.

Our Company is built for the long term and is strongly established on sustainable fundamentals. Relationships
fostered and sustained with our clients over a period of time; serves our aim to add vital value for the client by
deeply understanding them and their ecosystem. We believe in creating and passing- enhanced value, enhanced
wealth and enhanced goodness with each transaction.

Our Company has shown a tremendous growth in its total revenue, Our Total revenue has increased more than
doubled in last 5 (five) years. Our total revenue in the Financial Year 2012-13 was Rs. 3402.29 Lacs which is now
Rs. 8434.17 Lacs in the Financial Year 2016-17 and has shown an Increment of 147.89 %.

Our Profit after tax also shown as steep rise in last 5 (Five) years from Rs. 50.40 lacs in the Financial year 2012-
13 to Rs. 1370.34 Lacs in the Financial Year 2016-17 an Increment of 2618.93 %. Also, Our total revenue for the
nine months ended on 31* December, 2017 is Rs. 6470.29 lacs with a profit after tax of Rs. 1459.95 Lacs showing
a growing trend of our Business operations over the previous years.

Details of Total Revenue for the last Five (5) years and for the period ended on 31 December, 2017 are us
under:
(Amt In Lacs)

Income

Revenue from Operations

6395.28

8,251.01

7,054.57

6,525.45

5,552.35

3,431.92

Other Income

75.01

183.16

211.52

451.40

(144.35)

(29.63)
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Net Profit before Tax | 2218.26 | 2,155.58 | 1,113.63 | 946.07 | 30095 |  75.44 |

1) Experienced Promoters and a well trained employee base - Our promoters Mr. Sanjay Agarwal, Mr.
Apoorv Agarwal and Mr. Gurjit Singh Bains are experienced in our line of business. Our management and
employee team combines expertise and experience to outline plans for the future development of the
company. Since starting of operations, we have witnessed consistent and stable growth. Our Promoters
have significant industry experience and has been instrumental in the consistent growth of our company.
We believe that the knowledge and experience of our promoter and management will enables us to
identify new opportunities, rapidly respond to market conditions, adapt to changes in the business
landscape and competitive environment and enhances the growth in the business.

2) Strong financial position - We believe that our strong financial position will provide us with the financial
flexibility to fund our growth and expansion and allow us to respond quickly and competitively to further
capitalise on emerging opportunities in the market.

3) Established brand and image- We are engaged in providing services to our clients and over the years, we
believe that we have established ourselves as a reliable brand in India as well as outside India wherein
our clients trust us for our quality, consistency and continuous performance.

4) Agreements with renowned brands: Our Company has signed an Exclusive Distributorship Agreement
with SIRCA SPA ITALY for selling its product in India, Sri Lanka, Bangladesh and Nepal. We believe that
we have established ourselves as a reliable brand in India as well as outside India wherein our clients
trust us for our quality, consistency and continuous performance.

1. CONTINUE TO GROW OUR OVERALL MARKET SHARE BY LEVERAGING OUR PRESENCE IN EXISTING
BUSINESS VERTICALS:-

We intend to expand our geographical reach and enter the large market for growth opportunities of our
business globally. We plan to deepen our presence in the existing market and expand our reach and
penetrate into the large available market by giving scale down low price solution and grab major market
share.

2. EXPANSION PLAN AND DIVERSIFICATION (SETTING UP OF MANUFACTURING PLANT):-

We have planned the expansion by way of manufacturing of Paints NC; Paints AC; Thinner; Polyurethane
Products by setting up a manufacturing Unit pursuant to Manufacturing License Agreement dated 16
February, 2018 entered with SIRCA S.P.A. Italy in District Sonepat, India for which the Company had
identified the Industrial Land at Dist. Sonepat, Haryana.

Further, we have already acquired a land at Sonepat to provide approx 7895 Sq yard for setting up the
manufacturing plant. Through this Manufacuturing, we will be able to manufacture the products in India.
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EXPANDING OUR CLIENTELE BASE:-

Our Company is strategizing to strengthen its cliental base. Our present customer base comprises of a large
number of Overseas & Indian Companies/concerns. Our Company intends to grow business continuously by
adding new customers.

LEVERAGING OUR MARKET SKILLS AND RELATIONSHIPS:-

This is a continuous process in our organization and the skills that we impart in our people give importance to
customers. We aim to enhance the growth by leveraging our relationships and further enhancing customer
satisfaction. We plan to increase our customers by meeting orders in hand on time, maintaining our customer
relationship and renewing our relationship with existing buyers.

PURSUE STRATEGIC ACQUISITIONS:

In order to expand, we seek to identify acquisition targets and/or joint venture partners whose resources,
capabilities, technologies and strategies are complementary to and are enabling us to establish our presence
in new geographical locations.

STRENGTHS

» Sirca is one of the leading wood coatings
company in the world

* With operation in

* Wide range of products from industrial ,
decorative and wood care

* Continuous R & D with International
Facilities which help stay at par with
Competitors

OPPORTUNITIES

* Capitalizing on Emerging India Markets is
critical

*we can create more awareness with
advertising like Asian , Nerolac and Berger
paints.

*Being an European company and
financially strong company we can use our
muscle power to enter potential market in a

strong way. '
THREATS

*Indian Economy going through turbulence ;
Growth Opportunity very limited.

* Local Competitors who offer few products
at lesser price.

* Raw material scarcity, volatility in prices.

* The taste of Consumer Changes very Fast
* Large working capital required

* Niche Customer base

* High End Product

For more information on the Company’s activities, market, growth, technology and managerial competence,
please see the chapters “Our Management”, “Our Business” and “Industry Overview” beginning on pages 163,

123, and 104 respectively of this Red Herring Prospectus.
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SUMMARY OF FINANCIAL INFORMATION
STATEMENT OF ASSETS AND LIABILITIES, AS RESTATED

(Rs. In Lacs)

| Particulars [ 311217 | 31.03.17 [ 31.03.16 | 31.03.15 | 31.03.14 | 31.03.13 |

Equity & Liabilities

Shareholders' Funds

Share Capital 1230.00 10.00 10.00 10.00 10.00 10.00

Reserve & Surplus 3614.43 3,402.86 2,032.52 1,304.90 688.05 490.93

Total (A) 4844.43 3,412.86 2,042.52 1,314.90 698.05 500.93

Non Current Liabilities

Share Application Money - - - - - -

Long Term Borrowings 42.30 13.49 23.18 43.90 125.20 169.17

Deferred Tax Liabilities (Net) - - - - 3.31 1.86

Other Long Term Liabilities

Long Term Provisions - - - - - -

Total (B) 42.30 13.49 23.18 43.90 128.51 171.03

Current Liabilities

Short Term Borrowings 867.81 371.98 1,044.75 1,137.00 1,097.47 621.81

Trade Payables 1353.56 936.52 590.44 296.72 756.26 748.55

Other Current Liabilities 452.65 608.39 415.68 215.75 127.37 107.18

Short Term Provisions 758.00 788.01 391.00 333.25 102.39 24.15

Total (C) 3432.03 2,704.90 2,441.87 1,982.72 2,083.49 1,501.69

Total (D=A+B+C) 8318.75 6,131.25 4,507.57 3,341.52 2,910.05 2,173.65

Assets

Non Current Assets

Fixed Assets:

(i) Tangible Assets 976.17 661.67 222.93 213.94 226.89 237.13

(ii) Intangible Assets - - - - - -

(iii) Capital Work in Progress - 110.29

(iv) Intangible Assets under

development

Long Term Loans & Advances - - - - - -

Non Current Investments 316.21 214.19 264.70 213.83 220.83 177.17

Deferred Tax Assets (Net) 9.22 9.53 6.75 1.76 - -

Other Non Current Assets - - - - - -

Total (E) 1301.60 995.68 494.38 429.53 447.72 414.30

Current Assets

Current Investments - - - - - -

Inventories 1,749.67 1,014.67 603.89 353.84 507.69 550.72

Trade Receivables 3,249.31 2,399.55 1,597.94 1,114.67 1,160.05 922.52
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Cash & Bank Balances 1,294.57 1,333.49 1,493.28 1,272.58 706.43 135.06
Short Term Loans & Advances 20.39 8.45 3.58 0.46 1.64 84.76
Other Current Assets 703.21 379.41 314.50 170.44 86.52 66.29
Total (F) 7,017.15 5,135.57 4,013.19 2,911.99 2,462.33 1,759.35
Total (G=E+F) 8318.75 6,131.25 4,507.57 3,341.52 2,910.05 2,173.65
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STATEMENT OF PROFIT AND LOSS, AS RESTATED

(Rs. In Lacs)
Income
Revenue from Operations 6395.28 8,251.01 7,054.57 6,525.45 5,552.35 3,431.92
Other Income 75.01 183.16 211.52 451.40 (144.35) (29.63)
Total 6470.29 8,434.17 7,266.09 6,976.85 5,408.00 | 3,402.29
Expenditure
Cost of Purchases of Stock in 3703.40 | 530233 | 5178.08 | 4,844.10 | 4,310.06 | 2,411.14
$?:geges in Inventories of Stock in (735) | (409.45) |  (251.37) 153.85 43.03 | (271.64)
Employee Benefit Expenses 419.79 375.66 261.75 197.71 190.93 145.45
Administrative, Selling and Other 807.43 959.54 902.09 769.63 500.69 | 920.42
Expenses
Total 4195.62 6,228.08 6,090.55 5,965.29 5,044.71 | 3,205.37
Profit ~before  Depreciation, | 557467 | 2206.09| 1,175.54 | 1,011.56 | 363.29 | 196.92
Interest and Tax
Depreciation & Amortisations 48.10 39.71 51.47 45.88 25.60 23.81
Preliminary Expenses Written Off - - - - - -
Profit before Interest & Tax 2226.57 2,166.38 1,124.07 965.68 337.69 173.11
Financial Expenses 8.31 10.80 10.44 19.61 36.74 97.67
Exceptional Items - - - - -
Net Profit before Tax 2218.26 2,155.58 1,113.63 946.07 300.95 75.44
Less: Provision for Taxes:
Current Tax 758.00 788.01 391.00 333.25 102.40 24.15
Deferred Tax (0.31) 2.77) (4.99) (5.06) 1.44 0.89
Net Profit After Tax & Before | 45995 4370.34| 727.62| 617.88|  197.11 50.40
Extraordinary Items
Extra Ordinary Items - - - - - -
Net Profit 1459.95 1,370.34 727.62 617.88 197.11 50.40
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(Rs. In Lacs)
CASH FLOW FROM OPERATING
ACTIVITIES
Net profit before taxes 2218.26 2,155.58 | 1,113.63 946.07 300.95 75.44
Adjustment for:
Add: Depreciation & Amortizations 48.10 39.71 51.47 45.88 25.60 23.81
Add: Financial Expenses 8.31 10.80 10.44 19.61 36.74 97.67
Add: Preliminary Expenses Written Off. - - - - - -
(C)hpaer:g;‘sng Profit before Working capital 2274.67 | 2,206.09 | 1,175.54 | 1,011.56 | 363.29 | 196.92
Adjustments for:
Decrease (Increase) in Inventories (735.00) (410.78) (250.05) 153.85 43.03 (271.63)
Decrease (Increase) in Trade & Other (849.76) | (801.61) | (483.27) 4538 | (237.53)| (33.57)
Receivables
Decrease (Increase) in Short Term Loans
& Advances (Excl Taxes) (667.32) (4.87) (3.12) 1.18 83.12 (83.54)
Pecrease (Increase) in Other Current 273.88 | (14.24) |  (20.75) 0.49 21.65 | 131.31
Increase (Decrease) in Trade Payables 417.04 346.08 293.72 (459.54) 7.71 216.86
Incrga§e (Decrease) in Short Term 220.73 0.81 (0.81)
Provisions (Excl Taxes)
Increase (Decrease) in Other Current
Liabilities (166.40) 203.37 199.93 88.38 20.19 45.59
Net Changes in Working Capital (1,506.83) (682.05) | (262.73) (171.07) (61.83) 5.02
Cash Generated from Operations 767.84 1,524.04 912.81 840.49 301.46 201.94
Taxes (951.05) (441.67) (457.37) (185.99) (66.04) (49.80)
Net Cash Flow from Operating (183.21) | 1,082.37 | 455.44| 654.50 | 235.42| 152.14
Activities (A)
CASH FLOW FROM INVESTING
ACTIVITIES
é?/\lﬁp/ (Purchase) of Fixed Assets and (280.69) |  (588.74) |  (60.46) |  (33.96) | (15.36) |  (19.69)
Decrease (Increase) in Investments (102.02) 50.51 (50.87) 7.00 (43.66) (177.17)
:'Be)t Cash Flow from Investing Activities | 35, 74) | (538.23) | (111.33)| (26.96) | (59.02) | (196.86)
CASH FLOW FROM FINANCING
ACTIVITIES
Issue of share capital and Proceeds /
(Refund) from Share Application Money
Interest & Finance Charges (8.31) (10.80) (10.44) (19.61) (36.74) (97.67)
Preliminary Expenses Incurred - - - - - -
g‘creas.e/ (Repayment) of Long Term 39.47 (20.35) | (20.72) |  (81.30)| (43.97)| (398.79)
orrowings
increase / (Repayment) of Short Term 495.83 |  (672.77) |  (92.25) 39.53 |  475.66 | 288.28
orrowings
Decrease (Increase) in Long Term Loans
& Advances
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:'Ce)t Cash Flow from Financing Activities 526.99 | (703.92) | (123.41) | (61.38)| 394.95 | (208.18)
Net Increase / (Decrease) in Cash & (38.93) | (159.78) | 220.70 | 566.16| 571.35 | (252.90)
Cash Equivalents

Cash and cash equivalents at the 1,333.49 | 1,493.28 | 1,272.58 | 706.43| 135.06 | 387.97
beginning of the year / Period

Cash and cash equivalents at theend of | 1,9 56 | 333,49 | 1,493.28 | 1,272.58| 706.43 | 135.06
the year/ Period

49




Sirca’

THE WOOD COATINGS

ISSUE DETAILS IN BRIEF

The following table summarizes the issue details:

Issue of Equity Shares by our Company Upto 48,69,600 Equity Shares of face value of Rs.10
each fully paid of the Company for cash at price of
Rs.[®] /- per Equity Share aggregating Rs. [e] lacs

Market Maker Reservation Portion Upto 2,44,000 Equity Shares of face value of Rs. 10
each fully paid of the Company for cash at price of Rs.
[e] /- per equity Share aggregating Rs. [e] lacs.

Net Issue to the Public Upto 46,25,600 Equity Shares of face value of Rs.10
each fully paid of the Company for cash at price of Rs.
[e] /- per Equity Share aggregating Rs. [e] lacs.

QIB Portion 22,98,400 Equity shares shall be available for
allocation.

Anchor Investor Portion 13,70,400 Equity Shares of Face Value of Rs. 10/-
each

Balance available for allocation to QIBs other than | 9,28,000 Equity Shares of Face Value of Rs. 10/- each
Anchor Investors (assuming Anchor Investor Portion
is fully subscribed)

Available for allocation to Mutual Funds only (5% of | 46,400 Equity Shares of Face Value of Rs. 10/- each
the QIB portion excluding Anchor Investor Portion)

Balance of all QIBs including Mutual Funds 8,81,600 Equity Shares of Face Value of Rs. 10/- each

Retail Portion Not less than 16,28,000 Equity Shares of face value of
Rs.10 each fully paid of the Company for cash at price
of Rs. [e] /- per Equity Share aggregating Rs. [e] lacs
will be available for allocation to investors up to
Rs.2.00 Lacs.

Non-Institutional Portion Not less than 6,99,200 Equity Shares of face value of
Rs.10 each fully paid of the Company for cash at price
of Rs. [e] /- per Equity Share aggregating Rs. [e] lacs
will be available for allocation to investors above

Rs.2.00 Lacs

1,34,00,000 Equity Shares of face value of Rs.10 each
Upto 1,82,69,600 Equity Shares of face value of Rs. 10
each

For further details please refer chapter titled Objects
of the Issue, beginning on page 86 of this Red Herring
Prospectus for information on use of Issue Proceeds.
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Notes:

1. The Issue has been authorized by the Board of Directors vide a resolution passed at its meeting held on
24" February, 2018 and by the shareholders of our Company vide a special resolution passed pursuant to
section 62(1)(c) of the Companies Act, 2013 at the Extra-Ordinary General Meeting held on 3" March,
2018.

This Issue is being made in terms of Chapter XB of the SEBI (ICDR) Regulations, 2009, as amended from time to
time.

1) In the event of over-subscription, Allotment shall be made on a proportionate basis, subject to valid Bids
received at or above the Issue Price;

2) Subject to valid Bids being received at or above the Issue Price, under-subscription, if any, in any category
except QIB Portion would be allowed to be met with spill-over from other categories or a combination of
categories at the discretion of our Company, in consultation with the BRLM and the Designated Stock Exchange.
However, under-subscription, if any, in the QIB Portion will not be allowed to be met with spill-over from other
categories or a combination of categories.

3) Our Company in consultation with the BRLM may allocate up to 60% of the QIB Portion to Anchor Investors on
a discretionary basis in accordance with SEBI Regulation. One-third of the Anchor Investor Portion shall be
reserved for domestic Mutual Funds, subject to valid Bids being received from domestic Mutual Funds at or
above the Anchor Investor Allocation Price. In the event of undersubscription in the Anchor Investor Portion, the
remaining Equity Shares shall be added to the QIB Portion. 5% of the QIB Portion (excluding Anchor Investor
Portion) shall be available for allocation on a proportionate basis to Mutual Funds only, and the remainder of
the QIB Portion (excluding Anchor Investor Portion) shall be available for allocation on a proportionate basis to
all QIB Bidders, including Mutual Funds, subject to valid Bids being received at or above the Issue Price. In the
event the aggregate demand from Mutual Funds is less than as specified above, the balance Equity Shares
available for Allotment in the Mutual Fund Portion will be added to the QIB Portion and allocated
proportionately to the QIB Bidders (other than Anchor Investors) in proportion to their Bids.

For further details please refer to section titled “Issue Related Information” beginning on page 251 of this Red
Herring Prospectus.
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GENERAL INFORMATION
SIRCA PAINTS INDIA LIMITED

Our Company was originally incorporated at New Delhi as “Sircolor Wood Coatings Private Limited” on 19%"
January, 2006 under the provisions of the Companies Act, 1956. Thereafter, the Name of the Company was
changed to “Sirca Paints India Private Limited” vide fresh certificate of incorporation dated 3™ May, 2017 issued
by the Registrar of Companies, Delhi. Consequently, the name of the Company was changed to “Sirca Paints India
Limited” vide fresh certificate of incorporation dated 17 January, 2018 issued by the Registrar of Companies,
Delhi.

504, NDM 2,
Netaji Subhash Place Wazirpur,
Pitampura, Delhi-110034

Tel: + 91-11-42083083, 47533213
Email: admin@sircapaints.com
Website: www.sircapaints.com

ADDRESS OF REGISTRAR OF COMPANIES
4™ Floor, IFCI Tower,

61, Nehru Place,

New Delhi - 110019

Phone: 011-26235707, 26235708, 26235709
Fax: 011-26235702
Email: roc.delhi@mca.gov.in

For details in relation to the changes to the name of our Company, please refer to the section titled “Our History
and Corporate Structure” beginning on page 157 of this Red Herring Prospectus.

Mr. Chahat Mahajan,

Company Secretary & Compliance Officer;
504, NDM 2,

Netaji Subhash Place Wazirpur,
Pitampura, Delhi-110034

Tel:+ 91-11-42083083, 47533213
Email: cs@sircapaints.com
Website: www.sircapaints.com
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Our Board of Directors comprise of the following members:

Mr. Sanjay Agarwal Managing 01302479 AACPA8997L QD-11, Second Floor,
Director Pitampura Saraswati Vihar
110034 DL
Mr. Apoorv Agarwal | Joint Managing 01302537 AHVPA2618Q QD-11, Second Floor,
Director Pitampura Saraswati Vihar
110034 DL
Mr. Gurjit Singh Non Executive 01977032 CGPPB7710R Via Luigi, Boccherini
Bains and Non (Mestre)40 Milan 30171 It
Independent
Director
Ms. Archana Non Executive 08038188 AOBPS4680P A-17, Sector 23, Gautam
Agarwal and Budha Nagar Gautam Budha
Independent Nagar 201301
Director
Mr. Sanjay Kapoor Non Executive 00383275 AAJPK5947R C-151 Vivek Vihar Phase-1
and Delhi 110095
Independent
Director

For further details of Management of our Company, please refer to section titled "Our Management" on page 163
of this Red Herring Prospectus.

Mr. Chahat Mahajan,

Company Secretary & Compliance Officer;
504, NDM 2,

Netaji Subhash Place, Wazirpur,
Pitampura, Delhi-110034

Tel:+ 91-11-42083083, 47533213

Email: cs@sircapaints.com

Website: www.sircapaints.com

All grievances may be addressed to the Registrar to the Issue with a copy to the relevant Designated Intermediary
with whom the ASBA Form was submitted. The Bidder should give full details such as name of the sole or first
Bidder, ASBA Form number, Bidder DP ID, Client ID, PAN, date of the ASBA Form, address of the Bidder, number
of the Equity Shares applied for and the name and address of the Designated Intermediary where the ASBA Form
was submitted by the Bidder.

Further, the investor shall also enclose the Acknowledgment Slip from the Designated Intermediaries in addition
to the documents/information mentioned hereinabove.

For all Issue related queries, and for redressal of complaints, Bidders may also write to the Book Running

Lead Manager. All complaints, queries or comments received by Stock Exchange shall be forwarded to the
Lead Book Running Manager, who shall respond to the same.
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Our Company has appointed Mr. Bharat Bhushan Arora as the Chief Financial Officer (CFO). His contact details
are set forth hereunder:

Mr. Bharat Bhushan Arora

Chief Financial Officer

504, NDM 2,

Netaji Subhash Place, Wazirpur,
Pitampura, Delhi-110034

Tel:+ 91-11-42083083, 47533213
Email: arora@sircapaints.com
Website: www.sircapaints.com

M/s. Rajesh Kukreja & Associates.
Chartered Accountants

211, LSC, Pocket-B,

Ashok Vihar, Phase-lll,

Delhi-110052

Tel No. 91-11-27457813, 27457814
E-mail: ca.rk@hotmail.com
Contact Person: Mr. Rajesh Kukreja
Membership No. 083496

Firm Registration No. 004254N

M/S. RAMANAND & ASSOCIATES,
Chartered Accountants

6/C, Ostwal Park, Building No. 4 CHSL,
Near Jesal Park, Jain Temple,
Bhayander (East), Thane - 401105

Tel : +91-22-2817 1199

Telefax: +91-22-2817 1199

E-mail: rg@ramanandassociates.com
Firm Registration No.-117776W
Contact Person: Mr. Ramanand Gupta

NAVIGANT CORPORATE ADVISORS LIMITED

423, A Wing, Bonanza,

Sahar Plaza Complex, J B Nagar, Andheri Kurla Road,
Andheri East,

Mumbai-400 059

Tel No. +91-22-41204837 /49735078

Email Id- navigant@navigantcorp.com

Investor Grievance Email: info@navigantcorp.com
Website: www.navigantcorp.com

SEBI Registration Number: INM000012243
Contact Person: Mr. Sarthak Vijlani
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LAW AND LEGAL JURISTS

Chamber No. 612, Dwarka Court Complex,
Sector - 10, Dwarka,

New Delhi - 110 075

Tel: +91-011-2381 2302

Email: lljurists@yahoo.co.in

Contact Person: Mr. Ranjan Kumar

KARVY COMPUTERSHARE PRIVATE LIMITED

Karvy Selenium Tower B,

Plot 31-32, Gachibowli, Financial District,
Nanakramguda, Hyderabad 500 032

Tel : +91 40 6716 2222

Fax : + 91 40 2343 1551

Website: www.karisma.karvy.com

E-mail: einward.ris@karvy.com

Investor Grievance E-mail: sircapaints.ipo@karvy.com

Contact Person : Mr. M Murali Krishna
SEBI Registration : INRO00000221

BHAIJEE PORTFOLIO LIMITED

Building No.14, 3rd Floor,

Central Market, Ashok Vihar-I,

New Delhi-110052

Tel No.: 011-47475555, 47475599

Emai id: navel.gupta@bhaijee.com

Investor Grievance Email: contact@bhaijee.com
Website: www.bhaijee.com

SEBI Registration Number: INB231299935
Contact Person: Mr. Navel Kishore Gupta

INDUSIND BANK LIMITED

PNA House, 4th Floor,

Plot No. 57/57 1, Road No. 17,

Near SRL, MIDC,

Andheri (East), Mumbai-400 093
Contact Person: Mr. Suresh Esaki
Email Id- suresh.easaki@indusind.com

Contact No: +91-22-6106 9234
Fax: +91-22-61069315
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Yes Bank HDFC Bank ICICI Bank

Address of Branch: Address of Branch: Address of Branch:
Ground Floor, Anchor No.-2, D mall, | 23-A, NN Towers, Community Centre, RP-1, Pitampura, Near TV
Plot No.-1, Netaji Subhash Place, (Near Rani Bagh), Road No. 44, Tower, Delhi-110034
Pitampura, New Delhi, Delhi-110034 | Pitampura, New Delhi, Delhi-110034

The list of banks that have been notified by SEBI to act as SCSB for the Applications Supported by Blocked
Amount (“ASBA”) Process are provided on http://www.sebi.gov.in/pmd/scsb.pdf. For details on designhated
branches of SCSBs collecting the ASBA Application Form, please refer to the above-mentioned SEBI link.

In accordance with SEBI Circular No. CIR/CFD/14/2012 dated October 4, 2012 and CIR/CFD/POLICYCELL/11/2015
dated November 10, 2015, Applicants can submit Application Forms with the Registered Brokers at the Broker
Centres, CDPs at the Designated CDP Locations or the RTAs at the Designated RTA Locations, respective lists of
which, including details such as address and telephone number, are available at the websites of the Stock
Exchange at www.nseindia.com. The list of branches of the SCSBs named by the respective SCSBs to receive
deposits of the Application Forms from the Designated Intermediaries will be available on the website of the SEBI
(www.sebi.gov.in) and updated from time to time.

As the Issue is of Equity shares, credit rating is not mandatory.

As the Issue is of Equity Shares, the appointment of Trustees is not mandatory.

Since the Issue is being made in terms of Chapter XB of the SEBI (ICDR) Regulations, there is no requirement of
appointing an IPO Grading agency.

All members of the recognized stock exchanges would be eligible to act as Brokers to the Issue.

As per Regulation 16(1) of the SEBI (ICDR) Regulations, 2009 the requirement of Monitoring Agency is not
mandatory if the Issue size is below Rs. 100.00 Crores. Since the Issue size is less than Rs. 500.00 Crores, our
Company has not appointed any monitoring agency for this Issue.

However, as per the Regulation 18 (3) read with part C of schedule Il of the SEBI (Listing Obligations and

Disclosure Requirements) Regulations, 2015, the Audit Committee of our Company would be monitoring the
utilization of the proceeds of the Issue.
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The objects of the Issue and deployment of funds are not appraised by any independent agency/ bank/ financial
institution.

Since Navigant Corporate Advisors Limited is the sole Book Running Lead Manager to this Issue, a statement of
inter se allocation responsibilities among Lead Manager’s is not required.

Except the report of the Statutory Auditor of our Company on the financial statements and statement of tax
benefits included in the Red Herring Prospectus, our Company has not obtained any other expert opinion.

Underwriting

This Issue is 100% Underwritten. The Underwriting Agreement is dated 19" April, 2018 Pursuant to the terms of
the Underwriting Agreement; the obligations of the Underwriters are several and are subject to certain
conditions specified therein. The Underwriters have indicated their intention to underwrite the following number
of specified securities being offered through this Issue:

NAVIGANT CORPORATE ADVISORS LIMITED
423, A Wing, Bonanza,

Sahar Plaza Complex, J B Nagar, Andheri Kurla Road,
Andheri East,

Mumbai-400 059

Tel No. +91-22-41204837

Email Id- navigant@navigantcorp.com

Investor Grievance Email: info@navigantcorp.com
Website: www.navigantcorp.com

SEBI Registration Number: INM000012243

Contact Person: Mr. Sarthak Vijlani

UPTO 7,30,440 [e] 15.00%

BHAIJEE PORTFOLIO LIMITED UPTO 41,39,160 [e] 85.00%
Building No.14, 3rd Floor,

Central Market, Ashok Vihar-I,

New Delhi-110052

Tel No.: 011-47475555, 47475599

Emai id: navel.gupta@bhaijee.com

Investor Grievance Email: contact@bhaijee.com
Website: www.bhaijee.com

SEBI Registration Number: INB231299935
Contact Person: Mr. Navel Kishore Gupta

*Includes 2,44,000 Equity shares of the Market Maker Reservation Portion which are to be subscribed by the
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Market Maker in order to claim compliance with the requirements of Regulation 106 V (4) of the SEBI (ICDR)
Regulations, 2009, as amended.

Our Company has entered into an agreement dated 19" April, 2018 with the Book Running Lead Manager and
Market Maker to fulfill the obligations of Market Making.

Name Bhaijee Portfolio Limited

Correspondence Address: Building No.14, 3rd Floor, Central Market, Ashok Vihar-
I, New Delhi-110052

Tel No.: 011-47475555, 47475599

Fax No.: 011-47475599

Email: navel.gupta@bhaijee.com

Website: www.bhaijee.com

Contact Person: Mr. Navel Kishore Gupta

SEBI Registration No.: INBO11299931

NSE Code 12999

The Market Maker shall fulfill the applicable obligations and conditions as specified in the SEBI (ICDR)
Regulations, and its amendments from time to time and the circulars issued by the NSE, and SEBI regarding this
matter from time to time.

Following is a summary of the key details pertaining to the Market Making arrangement:

e  The Market Maker(s) (individually or jointly) shall be required to provide a 2-way quote for 75% of the
time in a day. The same shall be monitored by the Stock Exchange. Further, the Market Maker(s) shall
inform the exchange in advance for each and every black out period when the quotes are not being
offered by the Market Maker(s).

e  The minimum depth of the quote shall be Rs. 1,00,000/- . However, the investors with holdings of value
less than Rs.1,00,000/- shall be allowed to offer their holding to the Market Maker(s) (individually or
jointly) in that scrip provided that he sells his entire holding in that scrip in one lot along with a
declaration to the effect to the selling broker.

. Execution of the order at the quoted price and quantity must be guaranteed by the Market Maker(s), for
the quotes given by him.

e  There would not be more than five Market Makers for a script at any point of time and the Market Makers
may compete with other Market Makers for better quotes to the investors.

e The shares of the company will be traded in continuous trading session from the time and day the
company gets listed on NSE Emerge and market maker will remain present as per the guidelines
mentioned under NSE and SEBI circulars.

e There will be special circumstances under which the Market Maker may be allowed to withdraw
temporarily/fully from the market - for instance due to system problems, any other problems. All
controllable reasons require prior approval from the Exchange, while force-majeure will be applicable for
non controllable reasons. The decision of the Exchange for deciding controllable and non-controllable
reasons would be final.
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The Market Maker(s) shall have the right to terminate said arrangement by giving a three months notice
or on mutually acceptable terms to the Lead Manager, who shall then be responsible to appoint a
replacement Market Maker(s).

In case of termination of the above mentioned Market Making agreement prior to the completion of the
compulsory Market Making period, it shall be the responsibility of the Lead Manager to arrange for
another Market Maker in replacement during the term of the notice period being served by the Market
Maker but prior to the date of releasing the existing Market Maker from its duties in order to ensure
compliance with the requirements of regulation 106V of the SEBI (ICDR) Regulations, 2009. Further our
Company and the Lead Manager reserve the right to appoint other Market Makers either as a replacement
of the current Market Maker or as an additional Market Maker subject to the total number of Designated
Market Makers does not exceed five or as specified by the relevant laws and regulations applicable at
that particulars point of time. The Market Making Agreement is available for inspection at our registered
office from 11.00 a.m. to 5.00 p.m. on working days.

Risk containment measures and monitoring for Market Makers: NSE will have all margins, which are
applicable on the NSE Main Board viz., Mark-to-Market, Value-At-Risk (VAR) Margin, Extreme Loss Margin,
Special Margins and Base Minimum Capital etc. NSE can impose any other margins as deemed necessary
from time-to-time.

Price Band and Spreads: SEBI Circular bearing reference no: CIR/MRD/DP/02/2012 dated January 20,
2012 has laid down that for issue size upto Rs. 250 crore, the applicable price bands for the first day shall
be:

i. In case equilibrium price is discovered in the call auction, the price band in the normal trading
session be 5% of the equilibrium price.

ii. In case equilibrium price is not discovered in the call auction, the price band in the normal trading
session shall be 5% of the Issue size.

Additionally, the trading shall take place in TFT segment for first 10 days from commencement of trading. The
price band shall be 20% and the market maker spread (difference between the sell and the buy quote) shall be
within 10% or as intimated by exchange from time to time. The call auction is not applicable of those
companies, which are listed at SME Plateform.

10. Punitive Action in case of default by Market Makers: NSE will monitor the obligations on a real time basis

11.

and punitive action will be initiated for any exceptions and/or non-compliances. Penalties / fines may be
imposed by the Exchange on the Market Maker, in case he is not able to provide the desired liquidity in a
particular security as per the specified guidelines. These penalties / fines will be set by the Exchange
from time to time. The Exchange will impose a penalty on the Market Maker in case he is not present in
the market (offering two way quotes) for at least 75% of the time. The nature of the penalty will be
monetary as well as suspension in market making activities / trading membership. The Department of
Surveillance and Supervision of the Exchange would decide and publish the penalties / fines / suspension
for any type of misconduct/ manipulation/ other irregularities by the Market Maker from time to time.

Pursuant to SEBI Circular number CIR/MRD/DSA/31/2012 dated November 27, 2012, limits on the upper
side for market makers during market making process has been made applicable, based on the issue size
and as follows:
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Up to Rs. 20 Crore 25% 24%
Rs. 20 to Rs. 50 Crore 20% 19%
Rs. 50 to Rs. 80 Crore 15% 14%
Above Rs. 80 Crore 12% 11%

12. In case of termination of the above mentioned Market Making agreement prior to the completion of the
compulsory Market Making period, it shall be the responsibility of the Lead Manager to arrange for
another Market Maker in replacement during the term of the notice period being served by the Market
Maker but prior to the date of releasing the existing Market Maker from its duties in order to ensure
compliance with the requirements of regulation 106V of the SEBI (ICDR) Regulations, 2009. Further our
Company and the Lead Manager reserve the right to appoint other Market Makers either as a replacement
of the current Market Maker or as an additional Market Maker subject to the total number of Designated
Market Makers does not exceed five or as specified by the relevant laws and regulations applicable at
that particulars point of time. The Market Making Agreement is available for inspection at our registered
office from 11.00 a.m. to 5.00 p.m. on working days.

All the above mentioned conditions and systems regarding the Market Making Arrangement are subject to
change based on changes or additional regulations and guidelines from SEBI and Stock Exchange from
time to time.

The Book Building Process, with reference to the Issue, refers to the process of collection of Bids on the basis of
the Red Herring Prospectus and the Bid cum Application Forms. The Price Band, the Bid lot size for the issue will
be decided by our company and in consultation with the BRLMs, which would be announced at least five working
days before the opening of the Bid/Issue. The Issue Price shall be determined by our Company, in consultation
with the BRLMs, in accordance with the Book Building Process, after the Bid/ Issue Closing Date.

The principal parties involved in the Book Building Process are:

e  Our Company;

e The BRLMs;

¢ Syndicate Member(s) who are intermediaries registered with SEBI or registered as brokers with NSE and
eligible to act as Underwriters. The Syndicate Member(s) are appointed by the BRLMs;

e Registrar to the Issue;

e All Designated Intermediaries

The SEBI ICDR Regulations have permitted the Issue of securities to the public through the Book Building Process,
wherein 49.69 % of the Issue shall be available for allocation on a proportionate basis to QIBs, provided that our
Company, in consultation with the BRLM may allocate upto 60% of the QIB Portion to Anchor Investors on a
discretionary basis. One-third of the Anchor Investor Portion shall be reserved for domestic Mutual Funds, subject
to valid Bids being received from domestic Mutual Funds at or above the Anchor Investor Allocation Price. In the
event of under-subscription in the Anchor Investor Portion, the remaining Equity Shares shall be added to the QIB
Portion. 5% of the QIB Portion (excluding the Anchor Investor Portion) shall be available for allocation on a
proportionate basis to Mutual Funds only, and the remainder of the QIB Portion (excluding Anchor Investor
Portion) shall be available for allocation on a proportionate basis to all QIB Bidders, including Mutual Funds,
subject to valid Bids being received at or above the Issue Price. In the event the aggregate demand from Mutual
Funds is less than as specified above, the balance Equity Shares available for Allotment in the Mutual Fund
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Portion will be added to the QIB Portion and allocated proportionately to the QIB Bidders (other than Anchor
Investors) in proportion to their Bids. Further not less than 15% of the Issue shall be available for allocation on a
proportionate basis to Non Institutional Bidders and not less than 35% of the Issue shall be available for allocation
on a proportionate basis to Retail Individual Bidders, subject to valid Bids being received at or above the Issue
Price.

Subject to valid Bids being received at or above the lIssue Price, under-subscription, if any, in the Non-
Institutional Portion and Retail Portion would be allowed to be met with spill-over from other categories or a
combination of categories at the discretion of our Company, in consultation with the BRLM and the Designated
Stock Exchange. However, under-subscription, if any, in the QIB Portion will not be allowed to be met with
spillover from other categories or a combination of categories.

All Bidders (excluding Anchor Investors) can participate in the Issue only through the ASBA process. Anchor
Investors are not permitted to participate through the ASBA process. In accordance with the SEBI Regulations,
QIBs and Non-Institutional Bidders are not allowed to withdraw or lower the size of their Bids (in terms of the
quantity of the Equity Shares or the Bid Amount) at any stage. Retail Individual Bidders can revise or withdraw
their Bids prior to the Bid/Issue Closing Date. Anchor Investors are not allowed to withdraw their Bids after the
Anchor Investor Bidding Date.

The process of Book Building under the SEBI ICDR Regulations is subject to change from time to time and the
investors are advised to make their own judgment about investment through this process prior to making a Bid or
application in the Issue. For further details on the method and procedure for Bidding, please see section entitled
Issue Procedure on page 262 of this Red Herring Prospectus.

lllustration of Book Building Process and Price Discovery Process (Investors should note that this example is
solely for illustrative purposes and is not specific to the Issue and also excludes bidding by Anchor Investors)

Bidders can bid at any price within the Price Band. For instance, assume a price band of Rs. 20 to Rs. 24 per
equity share, issue size of 3,000 equity shares and receipt of five bids from bidders, details of which are shown in
the table below. A graphical representation of the consolidated demand and price would be made available at
the bidding centres during the bidding period. The illustrative book below shows the demand for the equity
shares of the Issuer Company at various prices and is collated from bids received from various investors.

500 24 500 16.67%
1,000 23 1,500 50.00%
1,500 22 3,000 100.00%
2,000 21 5,000 166.67%
2,500 20 7,500 250.00%

The price discovery is a function of demand at various prices. The highest price at which the issuer is able to
issue the desired number of shares is the price at which the book cuts off, i.e., Rs. 22 in the above example. The
issuer, in consultation with the BRLMs will, finalize the issue price at or below such cut-off price, i.e., at or
below Rs. 22. All bids at or above this issue price are valid bids and are considered for allocation in the
respective categories.

Check eligibility for making a Bid (see section titled “Issue Procedure” on page 262 of this Red Herring
Prospectus);
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Ensure that you have a demat account and the demat account details are correctly mentioned in the Bid cum
Application Form;

Ensure correctness of your PAN, DP ID and Client ID mentioned in the Bid cum Application Form. Based on these
parameters, the Registrar to the Issue will obtain the Demographic Details of the Bidders from the Depositories.

Except for Bids on behalf of the Central or State Government officials, residents of Sikkim and the officials
appointed by the courts, who may be exempt from specifying their PAN for transacting in the securities market,
for Bids of all values ensure that you have mentioned your PAN allotted under the Income Tax Act in the Bid cum
Application Form. The exemption for Central or State Governments and officials appointed by the courts and for
investors residing in Sikkim is subject to the Depositary Participants verification of the veracity of such claims of
the investors by collecting sufficient documentary evidence in support of their claims

Ensure that the Bid cum Application Form is duly completed as per instructions given in this Red Herring
Prospectus and in the Bid cum Application Form;

Bid/lssue Opening Date 16" May, 2018

Bid/lIssue Closing Date 22" May, 2018

Finalisation of Basis of Allotment with the Designated Stock 25" May, 2018

Exchange

Initiation of refunds/un-blocking of ASBA Accounts On or before 28" May, 2018
Credit of Equity Shares to Demat accounts of Allottees On or before 29" May, 2018
Commencement of trading of Equity Shares 30" May, 2018

The above timetable is indicative and does not constitute any obligation on our Company, or the Book Running
Lead Manager. Whilst our Company shall ensure that all steps for the completion of the necessary formalities for
the listing and the commencement of trading of the Equity Shares on the Stock Exchange are taken within 6
Working Days of the Issue Closing Date, the timetable may change due to various factors, such as extension of
the Issue Period by our Company, or any delays in receiving the final listing and trading approval from the Stock
Exchange. The Commencement of trading of the Equity Shares will be entirely at the discretion of the Stock
Exchange and in accordance with the applicable laws.

Bids and any revision to the same shall be accepted only between 10.00 a.m. and 5.00 p.m. (IST) during the Issue
Period. On the Issue Closing Date, the Bids and any revision to the same shall be accepted between 10.00 a.m.
and 5.00 p.m. (IST) or such extended time as permitted by the Stock Exchanges, in case of Bids by Retail
Individual Bidders after taking into account the total number of bids received up to the closure of timings and
reported by the Book Running Lead Manager to the Stock Exchanges. It is clarified that Bids not uploaded on the
electronic system would be rejected. Bids will be accepted only on Working Days. Neither our Company nor the
Book Running Lead Manager is liable for any failure in uploading the Bids due to faults in any software/hardware
system or otherwise.

Non Retail Bidders shall not be allowed to either withdraw or lower the size of their Bid at any stage. Non Retail
Bidders may revise their Bids upwards (in terms of quantity of Equity Shares) during the Issue Period. Such
upward revision must be made using the Revision Form.

In case of discrepancy in the data entered in the electronic book vis-a-vis the data contained in the physical or
electronic Bid cum Application Form, for a particular Bidder, the Registrar to the Issue shall ask the relevant
SCSBs / RTAs / DPs / Stock Brokers, as the case may be, for rectified data.
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CAPITAL STRUCTURE

The Share Capital of the Company as at the date of this Red Herring Prospectus, before and after the Issue, is set
forth below.

(Rs. in Lacs, except share data)

A. Authorized Share Capital

2,00,00,000 Equity Shares of face value of Rs.10 each 2000.00 2000.00
B. Issued, subscribed and paid-up Equity Share Capital before the

Issue

1,34,00,000 Equity Shares of face value of Rs. 10 each 1340.00
C. Present Issue in terms of the Red Herring Prospectus

Issue of upto 48,69,600 Equity Shares of Rs. 10 each at a price of 486.96 [e]

Rs. [e] per Equity Share.
Which comprises

Upto 2,44,000 Equity Shares of Rs. 10/- each at a price of Rs. [e] 24.40 [e]
per Equity Share reserved as Market Maker Portion
Net Issue to Public of 46,25,600 Equity Shares of Rs. 10/- each at a 462.56 [e]
price of Rs. [e] per Equity Share to the Public
Of which
QIB Portion of 22,98,400 Equity Shares 229.84 [e]
Non - Institutional Portion of not less than 6,99,200 Equity Share 69.92 [e]
Retail Portion of not less than 16,28,000 Equity Shares 162.80 [e]
D. Equity Capital after the Issue
Upto 1,82,69,600 Equity Shares of Rs. 10 each 1826.96
E. Securities Premium Account
Before the Issue 1330.00
After the Issue [o]

*This Issue has been authorized by the Board of Directors pursuant to a board resolution dated 24th February,
2018 and by the shareholders of our Company pursuant to a special resolution dated 3rd March, 2018 passed at
the EGM of shareholders under section 62 (1)(c) of the Companies Act, 2013.

Our Company has no outstanding convertible instruments as on the date of the Red Herring Prospectus.
The Company has only one class of share capital i.e. Equity Shares of face value of Rs. 10/- each only. All Equity

Shares issued are fully paid-up. Our Company has no outstanding convertible instruments as on the date of this
Red Herring Prospectus.

1,00,000 Equity Shares
of Rs. 10 each

2 1,00,000 Equity Shares of 2,00,00,000 Equity 14™ November, EGM

Rs. 10 each Shares of Rs. 10 each 2017
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Equity Share Capital history of our Company

Incorporation 10,000 Cash Subscr1pt1on to 10,000 1,00,000
MOA (A
24.12.2007 77,317 10 | 100 Cash Further Allotment 87,317 8,73,170 69,58,530
(B)
01.02.2008 6,955 10 | 100 Cash Further Allotment 94,272 9,42,720 75,84,480
©)
03.11.2008 5,728 10 | 100 Cash Further Allotment 1,00,000 10,00,000 81,00,000
(D)
19.12.2017 | 1,22,00,000 | 10 | NA Other Bonus Issue 1,23,00,000 | 12,30,00,000 NIL
than (122:1)
Cash (E)
02.02.2018 4,00,000 10 | 150 Cash Further Allotment | 1,27,00,000 | 12,70,00,000 | 5,60,00,000
(F)
22.02.2018 7,00,000 10 | 120 Cash Further Allotment | 1,34,00,000 | 13,40,00,000 | 13,30,00,000
(G)

A. Initial Subscribers to Memorandum of Association subscribed 10000 Equity Shares of face value of Rs.
10 each as per the details given below:-

Sanjay Agarwal 4000
Apoorv Agarwal 2000
3 Gurjit Singh Bains 4000
Total 10000
B. Further Allotment of 77,317 Equity Shares of face value of Rs. 10 each as per the details given
below:-
Sanjay Agarwal 56000
Apoorv Agarwal 1000
3 BGB Italia SRL 20317
Total 77317
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Further Allotment of 6,955 Equity Shares of face value of Rs. 10 each as per the details given
below:-

1 Gurjit Singh Bains 6,955
Total 6,955

Further Allotment of 5,728 Equity Shares of face value of Rs. 10 each as per the details given
below:-

1 Gurjit Singh Bains 5,728
Total 5,728

Bonus Issue of 1,22,00,000 Equity Shares of face value of Rs. 10 each in the ratio of 122 Equity
Share for every 1 Equity Share held as per the details given below:-

1 Sanjay Agarwal 58,31,844
2 Apoorv Agarwal 3,66,000
3 Gurjit Singh Bains 25,56,510
4 BGB Italia SRL 34,09,046
5 Anita Agarwal 12,200
6 Ayushi Agarwal 12,200
7 Srishti Agarwal 12,200
Total 1,22,00,000

Further Allotment of 4,00,000 Equity Shares of face value of Rs. 10 each as per the details given
below:-

Gita Kirti

4,00,000
Total 4,00,000

. Further Allotment of 7,00,000 Equity Shares of face value of Rs. 10 each as per the details given
below:-

Sirca SPA, Italy 7,00,000

Total 7,00,000

We have not issued any Equity Shares for consideration other than cash except bonus issue in the ratio of
122:1 on 19" December, 2017.
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19 1,22,00,000 Sanjay Agarwal, Apoorv Promoter and Bonus Issue
December, Agarwal, Gurjit Singh Promoter (122:1)
2017 Bains, BGB Italia SRL, Anita Group
Agarwal, Ayushi Agarwal,
Srishti Agarwal

3. We have not issued any Equity Shares out of revaluation reserves or in terms of any scheme approved under
Sections 391- 394 of the Companies Act, 1956 or Sections 230- 233 of the Companies Act, 2013.

4. lIssue of Equity Shares in the last two (2) year preceding the date of Red Herring Prospectus:

19 1,22,00,0 Sanjay Agarwal (58,31,844), Apoorv Agarwal (3,66,000),
December, 00 Gurjit Singh Bains (25,56,510), BGB Italia SRL (34,09,046),
2017 Anita Agarwal (12,200), Ayushi Agarwal (12,200),
Srishti Agarwal (12,200)
02.02.2018 4,00,000 Gita Kirti (4,00,000) 10 150
22.02.2018 7,00,000 Sirca SPA, Italy (7,00,000) 10 120

5. Shareholding of our Promoters:

Set forth below are the details of the build-up of shareholding of our Promoters.

19.01.2006 Cash 4,000 10 Subscription to MOA
24.12.2007 Cash 56,000 10 100 Allotment Owned
15.12.2008 Cash (1,898) 10 100 Sale NA
15.04.2009 Cash (5,000) 10 100 Sale NA
18.06.2009 Cash (5,000) 10 100 Sale NA
06.11.2017 Cash (300) 10 3413 Sale NA
19.12.2017 | Other than | 58,31,844 10 NA Bonus Issue (122:1) NA
Cash

*Cost of acquisition excludes Stamp Duty and the shares were made fully paid on the date of allotment.
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19.01.2006 Cash 2,000 Subscription to MOA

24.12.2007 Cash 1,000 10 100 Allotment Owned

19.12.2017 Other 3,66,000 10 NA Bonus Issue (122:1) NA
than Cash

*Cost of acquisition excludes Stamp Duty and the shares were made fully paid on the date of allotment.

19.01.2006 Cash 4,000 Subscription to MOA
01.02.2008 Cash 6,955 10 100 Allotment Owned
03.11.2008 Cash 5,728 10 100 Allotment Owned
23.12.2008 Cash (5,728) 10 100 Sale NA
15.04.2009 Cash 5,000 10 100 Acquisition Owned
18.06.2009 Cash 5,000 10 100 Acquisition Owned
19.12.2017 | Other than | 25,56,510 10 NA Bonus Issue (122:1) NA
Cash

*Cost of acquisition excludes Stamp Duty and the shares were made fully paid on the date of allotment.

Pursuant to Regulation 32 and 36 of SEBI (ICDR) Regulations aggregate of 20% of the post-Issue capital held by our
Promoters shall be considered as promoters’ contribution (“Promoters Contribution”) and locked-in for a period
of three years from the date of Allotment. The lock-in of the Promoters Contribution would be created as per
applicable law and procedure and details of the same shall also be provided to the Stock Exchange before listing
of the Equity Shares.

Our Promoters have granted consent to include such number of Equity Shares held by them as may constitute 20%
of the post-Issue Equity Share capital of our Company as Promoters Contribution and have agreed not to sell or
transfer or pledge or otherwise dispose of in any manner, the Promoters Contribution from the date of filing of
this Red Herring Prospectus until the commencement of the lock-in period specified above.
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Mr. Sanjay Agarwal 37,00,000 19.12.2017 N.A. N.A. being
Bonus Issue

We further confirm that the minimum Promoter Contribution of 20% which is subject to lock-in for three years
does not consist of:

o Equity Shares acquired during the preceding three years for consideration other than cash and out of
revaluation of assets or capitalization of intangible assets or bonus shares out of revaluation reserves or reserves
without accrual of cash resources.

» Equity Shares acquired by the Promoters during the preceding one year, at a price lower than the price at
which Equity Shares are being offered to public in the Issue.

 Private placement made by solicitation of subscription from unrelated persons either directly or through any
intermediary.

» The Equity Shares held by the Promoters and offered for minimum 20% Promoters’ Contribution are not subject
to any pledge.

» Equity Shares for which specific written consent has not been obtained from the shareholders for inclusion of
their subscription in the minimum Promoters’ Contribution subject to lock-in.

« Equity shares issued to our Promoters on conversion of partnership firms into limited companies.

Specific written consent has been obtained from the Promoters for inclusion of the Equity Shares for ensuring
lock-in of three years to the extent of minimum 20% of post -Issue paid-up Equity Share Capital from the date of
allotment in the proposed public Issue. Promoters’ Contribution does not consist of any private placement made
by solicitation of subscription from unrelated persons either directly or through any intermediary.

The minimum Promoters’ Contribution has been brought to the extent of not less than the specified minimum lot
and from the persons defined as Promoters under the SEBI (ICDR) Regulations, 2009. The Promoters’ Contribution
constituting 20% of the post-Issue capital shall be locked-in for a period of three years from the date of Allotment
of the Equity Shares in the Issue.

All Equity Shares, which are to be locked-in, are eligible for computation of Promoters’ Contribution, in
accordance with the SEBI (ICDR) Regulations, 2009. Accordingly we confirm that the Equity Shares proposed to
be included as part of the Promoters’ Contribution:

a) have not been subject to pledge or any other form of encumbrance; or

b)  have not been acquired, during preceding three years, for consideration other than cash and revaluation of
assets or capitalization of intangible assets is not involved in such transaction;
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c) is not resulting from a bonus issue by utilization of revaluation reserves or unrealized profits of the Issuer
or from bonus issue against Equity Shares which are ineligible for minimum Promoters’ Contribution;

d)  have not been acquired by the Promoters during the period of one year immediately preceding the date of
filing of this Red Herring Prospectus at a price lower than the Issue Price.

In terms of Regulation 39 of the SEBI ICDR Regulations, the locked in Equity Shares held by the Promoters, as
specified above, can be pledged with any scheduled commercial bank or public financial institution as collateral
security for loan granted by such bank or institution provided that the pledge of Equity Shares is one of the terms
of the sanction of the loan. Provided that securities locked in as minimum promoter contribution may be pledged
only if, in addition to fulfilling the above requirements, the loan has been granted by such bank or institution, for
the purpose of financing one or more of the objects of the Issue.

In terms of Regulation 40 of the SEBI ICDR Regulations, the Equity Shares held by persons other than the
Promoters prior to the Issue may be transferred to any other person holding the Equity Shares which are locked in
as per Regulation 36 or 37 of the SEBI ICDR Regulations, subject to continuation of the lock-in in the hands of the
transferees for the remaining period and compliance with the SEBI (Substantial Acquisition of Shares and
Takeovers) Regulations, 2011, as applicable.

Further in terms of Regulation 40 of the SEBI ICDR Regulations, the Equity Shares held by the Promoters may be
transferred to and amongst the Promoter Group or to new promoters or persons in control of the Issuer subject
to continuation of the lock-in in the hands of the transferees for the remaining period and compliance with SEBI
(Substantial Acquisition of Shares and Takeovers) Regulations, 2011, as applicable.

In addition to 20% of the post-Issue shareholding of our Company held by the Promoters (locked in for three years
as specified above), in accordance with regulation 36 of SEBI (ICDR) Regulations, 2009, the entire pre-Issue share
capital of our Company (including the Equity Shares held by our Promoters) shall be locked in for a period of one
year from the date of Allotment in this Issue.

The Equity Shares held by persons other than our Promoters and locked-in for a period of one year from the date
of Allotment, in accordance with regulation 37 of SEBI (ICDR) Regulations, 2009, in the Issue may be transferred
to any other person holding Equity Shares which are locked-in, subject to the continuation of the lock-in the
hands of transferees for the remaining period and compliance with the Takeover Code.
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7. Shareholding pattern of our Company:

The table below presents the current shareholding pattern of our Company as on the date of this Red Herring Prospectus.
Table | - Summary of Shareholding Pattern

(A) Promoter and 1,23,00,00 | - - 1,23,00,000 1,23,0 | - 1,23, - -] - - -
Promoter 0 X 0,000 00,0 301
Group 00 1
(B) Public 2 11,00,000 - - 11,00,000 8.21 11,00, | - 11,0 | 8.21 - 8.21 - |- - - -
000 0,00
0
(C-) Non Promoter -
Non Public

(C-1) Shares
Underlying DRs

(C-2) Shares held by

Employee
Trusts
Total 9 1,34,00,0 | - - 1,34,00,00 | 100.0 | 1,34, | - 1,34 | 100. | - 100.00 - - - - 886
00 0 0 00,00 ,00, | 00 301
0 000 1
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(1) Indian
() Individual / 8863011 8863011 66.14 8863011 8863011 66.14 66.14 - - 88630
Hindu Undivided 11
Family
Sanjay Agarwal 5879646 5879646 | 43.88 5879646 5879646 | 43.88 43.88 - - 58796
46
Apoorv Agarwal 369000 369000 2.75 369000 369000 2.75 2.75 - - 36900
0
Gurjit Singh 2577465 2577465 19.24 2577465 2577465 19.24 19.24 - - 25774
Bains 65
Anita Agarwal 12300 12300 0.09 12300 12300 0.09 0.09 - - 12300
Ayushi Agarwal 12300 12300 0.09 12300 12300 0.09 0.09 - - 12300
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(b)

Central
Government/
State
Government(s)

12300

(c.)

Financial
Institutions/
Banks

(d)

Any Other
(Specify)

Sub Total (A-1)

8863011

8863011

66.14

8863011

8863011

66.14

66.14

8863
011

)

Foreign
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(b)

Government

Institutions

(d)

Foreign Portfolio
Investor

(e) | Any Other (OCB) 34,36,989 34,36,98 | 25.65 | 34,36,98 34,36,98 | 25.65 25.65 - - -
9 9 9

BGB Italia SRL 34,36,989 34,36,98 | 25.65 34,36,98 34,36,98 | 25.65 25.65 - - -
9 9 9
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Sub Total (A-2) 34,36,98 34,36,9 34,36,98 34,36,9

9 89 9 89
Total 1,23,00,0 1,23,00, | 91.79 | 1,23,00, 1,23,00, | 91.79 91.79 - - 8863
Shareholding of 00 000 000 000 011

Promoter and

Promoter Group

(A)=
(A)(1)+(A)(2)
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Table Ill - Statement showing Shareholding Pattern of the Public shareholder

(1) Institutions

(a) Mutual Funds - - - - - - - - - - - - - _ _ _ _ -
(b) Venture Capital - - - - - - - - - B - - - . . - - -
Funds
(c.) | Alternate - - - - - - - - - - - - - . . . . _
Investment Funds
(d) Foreign Venture - - - - - - - - - B - - - _ _ _ _ -
Capital Investors
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(e) Foreign Portfolio - - - -
Investors

(f) Financial - - - -
Institutions/
Banks

(g) Insurance - - - -
Companies

(h) Provident Funds/ - - - -

Pension Funds

(¥

Any Other
(Specify)

Sub-Total (B)(1)
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Sub-Total (B)(2)

3)

Non-institutions

i. Individual
shareholders
holding nominal
share capital up
to Rs. 2 lacs.
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ii. Individual 4,00,000 4,00,000 4,00, 4,00

shareholders 000 ,000

holding nominal

share capital in

excess of Rs. 2

lacs

Gita Kirti 4,00,000 4,00,000 2.99 | 4,00, 4,00 | 2.99 2.99 - - -
000 ,000

(b)

NBFCs registered
with RBI

(c.)

Employee Trusts

(d)

Overseas
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(e) | Any Other (OCB) 7,00,000 7,00,000 5.22 | 7,00, 7,00 | 5.22 5.22 - - -

Sirca SPA, Italy 000 ,000

Sub-Total (B)(3) 11,00,000 11,00,000 8.21 | 11,0 11,0 | 8.21 8.21 - - -
0,00 0,00
0 0

Total Public 11,00,000 11,00,000 | 8.21 | 11,0 11, | 8.21 8.21 - - -

Shareholding 0,00 00,

(B)= (B)(1) 0 000

+(B)(2)+(B)(3)
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Table IV - Statement showing Shareholding Pattern of the Non Promoter- Non Public shareholder

Custodian/DR
(1) Holder

Name of DR - - - - - - - - B - B B _ N N -
Holder (if
(a) available)
Sub total (C)(1) - - - - - - - - - - . . . - N N
(2) Employee Benefit | - - - - - - - - . - B B . - N -
Trust (under SEBI
(Share based
Employee
benefit)
Regulations,
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2014)

Total Non-
Promoter- Non
Public
Shareholding (C)=
©)YM+C)(2)

Our Company will file the shareholding pattern of our Company, in the form prescribed under Regulation 31 of the Securities and Exchange Board of India

(Listing obligations and disclosures Requirement) Regulation, 2015, one day prior to the listing of the Equity shares. The Shareholding pattern will be
uploaded on the website of NSE before commencement of trading of such Equity Shares.

We are in the process of entering into tripartite agreement with both the depositories.
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8. The average cost of acquisition of or subscription to Equity Shares by our Promoters is set forth in the
table below:

Sanjay Agarwal 58,79,646 0.96
Apoorv Agarwal 3,69,000 0.33
Gurjit Singh Bains 25,77,465 0.89
9. None of our Directors or Key Managerial Personnel hold Equity Shares in our Company, other than as
follows:
Sanjay Agarwal 58,79,646 43.88
Apoorv Agarwal 3,69,000 2.75
TOTAL 62,48,646 46.63

10. Pre-Issue and Post Issue Shareholding of our Promoter and Promoter’s Group

Set forth is the shareholding of our Promoter and Promoter Group before and after the proposed issue:

Promoter:

Sanjay Agarwal 58,79,646 43.88 58,79,646 32.18
Apoorv Agarwal 3,69,000 2.75 3,69,000 2.02

Gurjit Singh Bains 25,77,465 19.24 25,77,465 14.11
Promoter Group:

BGB Italia SRL 34,36,989 25.65 34,36,989 18.81
Anita Agarwal 12,300 0.09 12,300 0.07

Ayushi Agarwal 12,300 0.09 12,300 0.07

Srishti Agarwal 12,300 0.09 12,300 0.07

TOTAL 1,23,00,000 91.79 1,23,00,000 67.32

11. Equity Shares held by top ten shareholders

(@) Our top ten shareholders and the number of Equity Shares held by them as on date of the Red Herring
Prospectus are as under:

1 | Sanjay Agarwal 58,79,646 43.88
2 | Apoorv Agarwal 3,69,000 2.75
3 | Gurjit Singh Bains 25,77,465 19.24
4 | BGB Italia SRL 34,36,989 25.65
5 | Anita Agarwal 12,300 0.09
6 | Ayushi Agarwal 12,300 0.09
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Srishti Agarwal 12,300 0.09

8 | Sirca SPA ltaly 7,00,000 5.22

9 | Gita Kirti 4,00,000 2.99
Total | 1,34,00,000 100.00

(b) Our top ten shareholders and the number of Equity Shares held by them ten days prior to the date of the

Red Herring Prospectus are as under:

1 | Sanjay Agarwal 58,79,646 43.88
2 | Apoorv Agarwal 3,69,000 2.75
3 | Gurjit Singh Bains 25,77,465 19.24
4 | BGB Italia SRL 34,36,989 25.65
5 | Anita Agarwal 12,300 0.09
6 | Ayushi Agarwal 12,300 0.09
7 | Srishti Agarwal 12,300 0.09
8 | Sirca SPA ltaly 7,00,000 5.22
9 | Gita Kirti 4,00,000 2.99
Total | 1,34,00,000 100.00

(c) Our top ten shareholders and the number of Equity Shares held by them two years prior to date of the Red
Herring Prospectus are as under:

1 Sanjay Agarwal 48,102 48.10
2 Apoorv Agarwal 3,000 3.00
3 Gurjit Singh Bains 20,955 20.96
4 BGB Italia SRL 27,943 27.94
TOTAL 1,00,000 100.00

12. There is no "Buyback”, "Standby”, or similar arrangement for the purchase of Equity Shares by our
Company/Promoters/Directors/Lead Manager for purchase of Equity Shares offered through the Red Herring

Prospectus.

13. None of the persons belonging to the category Public are holding more than 1% of the total number of shares

as on the date of this Red Herring Prospectus except as detailed below:

Sirca SPA ltaly 7,00,000
2 | Gita Kirti 4,00,000 2.99
Total 11,00,000 8.21
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14. There have been no purchase or sell of Equity Shares by the Promoters, Promoter Group and the Directors
during a period of six months preceding the date on which the Red Herring Prospectus is filed with NSE - Emerge
except detailed below:

06.11.2017 Transfer by Mr. Sanjay Agarwal to 100 10 3,413
Mrs. Anita Agarwal

06.11.2017 Transfer by Mr. Sanjay Agarwal to 100 10 3,413
Ms. Ayushi Agarwal

06.11.2017 Transfer by Mr. Sanjay Agarwal to 100 10 3,413
Mrs. Srishti Agarwal

15. Our Company has not raised any bridge loans against the proceeds of this Issue.

16. Investors may note that in case of over-subscription, allotment will be on proportionate basis as detailed in
paragraph on "Basis of Allotment” on page 298 of this Red Herring Prospectus.

17. An over-subscription to the extent of 10% of the Issue can be retained for the purpose of rounding off while
finalizing the basis of allotment to the nearest integer during finalizing the allotment, subject to minimum
allotment lot.

Consequently, the actual allotment may go up by a maximum of 10% of the Issue, as a result of which, the post
issue paid up capital after the Issue would also increase by the excess amount of allotment so made. In such an
event, the Equity Shares held by the Promoters and subject to lock-in shall be suitably increased to ensure that
20% of the post issue paid-up capital is locked-in.

18. Under-subscription in the net issue, if any, in any category, except in QIB Portion would be allowed to be met
spill over from any other category or a combination of categories at the discretion of our Company in consultation
with the Book Running Lead Manager and the Emerge Platform of National Stock Exchange of India Limited.

19. The unsubscribed portion in any reserved category (if any) except in QIB Portion may be added to any other
reserved category.

20. The unsubscribed portion if any, after such inter se adjustments among the reserved categories shall be added
back to the net offer to the public portion.

21. As on date of filing of this Red Herring Prospectus, the entire issued share capital of our Company is fully
paid-up. The Equity Shares offered through this Public Issue will be fully paid up.

22. On the date of filing the Red Herring Prospectus, there are no outstanding financial instruments or any other
rights that would entitle the existing Promoters or shareholders or any other person any option to receive Equity
Shares after the Issue.

23. Our Company has not issued any Equity Shares out of revaluation reserves and not issued any bonus shares out
of capitalization of revaluation reserves.

24. Lead Manager to the Issue viz. Navigant Corporate Advisors Limited does not hold any Equity Shares of our
Company.

25. Our Company has not revalued its assets since incorporation.
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26. Our Company has not made any public issue since incorporation.

27. There will be only one denomination of the Equity Shares of our Company unless otherwise permitted by law,
our Company shall comply with such disclosure, and accounting norms as may be specified by SEBI from time to
time.

28. There will be no further issue of capital whether by way of issue of bonus shares, preferential allotment, and
rights issue or in any other manner during the period commencing from submission of this Red Herring Prospectus
until the Equity Shares to be issued pursuant to the Issue have been listed.

29. The Issue is being made through the Book Building Process wherein 49.69% of the Net Issue shall be available
for allocation to QIBs on a proportionate basis. Provided that our Company, in consultation with the BRLM may
allocate upto 59.62% of the QIB Portion, to Anchor Investors, on a discretionary basis (Anchor Investor Portion).
One-third of the Anchor Investor Portion shall be reserved for domestic Mutual Funds, subject to valid Bids being
received from domestic Mutual Funds at or above the Anchor Investor Allocation Price. In the event of under-
subscription in the Anchor Investor Portion, the remaining Equity Shares shall be added to the QIB Portion.
Further, 5% of the QIB Portion (excluding the Anchor Investor Portion) shall be available for allocation on a
proportionate basis to Mutual Funds only, and the remainder of the QIB Portion (excluding Anchor Investor
Portion) shall be available for allocation on a proportionate basis to all QIB Bidders, including Mutual Funds,
subject to valid Bids being received at or above the Offer Price. Further 15% of the Issuer shall be available for
allocation on a proportionate basis to Non Institutional Bidders and 35% of the Issue shall be available for
allocation on a proportionate basis to Retail Individual Bidders, subject to valid Bids being received at or above
the Issue Price.

30. Except as disclosed in the Red Herring Prospectus, our Company presently does not have any intention or
proposal to alter its capital structure for a period of six (6) months from the date of opening of the Issue, by way
of spilt/consolidation of the denomination of Equity Shares or further issue of Equity Shares (including issue of
securities convertible into Equity Shares) whether preferential or otherwise. However, during such period or a
later date, it may issue Equity Shares or securities linked to Equity Shares to finance an acquisition, merger or
joint venture or for regulatory compliance or such other scheme of arrangement if an opportunity of such nature
is determined by its Board of Directors to be in the interest of our Company.

31. At any given point of time, there shall be only one denomination for a class of Equity Shares of our Company.
32. Our Company does not have any ESOS/ESPS scheme for our employees and we do not intend to allot any
shares to our employees under ESOS/ESPS scheme from the proposed Issue. As and when, options are granted to
our employees under the ESOP scheme, our Company shall comply with the SEBI (Employee Stock Option Scheme
and Employees Stock Purchase Plan) Guidelines 1999.

33. An investor cannot make an application for more than the number of Equity Shares offered in this Issue,
subject to the maximum limit of investment prescribed under relevant laws applicable to each category of
investor.

34. No payment, direct, indirect in the nature of discount, commission, and allowance, or otherwise shall be
made either by us or by our Promoters to the persons who receive allotments, if any, in this Issue.

35. Our Company has 9 (Nine) members as on the date of filing of this Red Herring Prospectus.
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OBJECTS OF THE ISSUE

Our Company proposes to utilize the net proceeds from the Issue towards funding the following objects and
achieve the benefits of listing the equity shares on the NSE Emerge. We believe that the listing of Equity shares
will enhance our brand name and provide liquidity to the existing shareholders. Listing will also provide a public
market for the Equity Shares in India.

To finance the expenditure of Site/Plant Development and Purchase of Plant and Machinery
To part finance incremental working capital requirements of the Company;

To meet General corporate purposes;

To meet the expenses of the Issue.

AWN =

We believe that the listing of Equity Shares will enhance our Company‘s corporate image, brand name and create
a public market for our Equity Shares in India.

The main objects clause of our Memorandum of Association and the objects incidental and ancillary to the main
objects enables us to undertake the activities for which funds are being raised in the Issue. The existing activities
of our Company are within the objects clause of our Memorandum of Association.

The details of the proceeds of the Issue are summarized below:
(Rs. In Lacs)

1) Gross Proceeds [e]
2) (Less) Issue related expenses* [e]
3) Net Proceeds [e]

* To be finalized on determination of Issue Price.

We intend to utilise the Net Proceeds from the Issue, in the manner set below:

Rs. In lacs
To Finance the expenditure of Site Development and Purchase of Plant and
1) M 3,320.00
achinery
2) To part finance incremental working capital requirements of the Company. [e]*
3) General corporate purposes. [e]*
Total [e]*

* To be finalized on determination of Issue Price and updated in the Prospectus prior to filing with the RoC.

The requirements of the objects detailed above are intended to be funded from the Proceeds of the Issue
and Internal Accruals. Accordingly, we confirm that there is no requirement for us to make firm
arrangements of finance through verifiable means towards at least 75% of the stated means of finance,
excluding the amount to be raised from the proposed Issue.
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The fund requirement and deployment is based on internal management estimates and our Company‘s
current business plan and is subject to change in light of changes in external circumstances or costs, other
financial conditions, business or strategy. These estimates have not been appraised by any bank or financial
institution.

Any amount, deployed by our Company out of internal accruals towards the aforementioned objects till the date
of receipt of Issue Proceeds shall be recouped by our Company from the Issue Proceeds of the Issue. In case of
delays in raising funds from the Issue, our company may deploy certain amounts towards any of the above
mentioned Objects through a combination of Internal Accruals or Loans (Bridge Financing) and in such case the
Funds raised shall be utilized towards repayment of such Loans or recouping of Internal Accruals. However, we
confirm that no bridge financing has been availed as on date, which is subject to being repaid from the Issue
Proceeds.

As we operate in competitive environment, we may have to revise our expenditure and fund requirements as a
result of variations in cost estimates, exchange rate fluctuations and external factors which may not be within
the control of our management. This may entail rescheduling and revising the planned expenditures and fund
requirements and increasing or decreasing expenditures for a particular purpose at the discretion of our
management, within the objects.

For further details on the risks involved in our business plans and executing our business strategies, please see
the section titled “Risk Factors” beginning on page 13 of this Red Herring Prospectus.

Schedule of implementation/ Utilization of Issue Proceeds

We propose to deploy the Net Proceeds for the aforesaid purposes in accordance with the estimated schedule of
Implementation and deployment of funds set forth in the table below. As on the date of this Red Herring
Prospectus, our Company has not deployed any funds towards the objects of the Issue.

Our Company proposes to deploy the Net Proceeds in the aforesaid objects as follows:

(Rs. In lacs)

1) To Finance the expenditure of Site/Plant 3,320.00 3320.00
Development and Purchase of Plant and
Machinery
2) | 1o part finance incremental working [o]* [o]*
capital requirements of the Company.
3) | General corporate purposes. [e]* [e]
Total [e]* [e]*

* To be finalized on determination of Issue Price.
To the extent our Company is unable to utilise any portion of the Net Proceeds towards the Objects, as per the

estimated schedule of deployment specified above, our Company shall deploy the Net Proceeds in the subsequent
Financial Years towards the Objects.
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I. TO FINANCE THE EXPENDITURE OF SITE/PLANT DEVELOPMENT AND PURCHASE OF PLANT AND
MACHINERY

Our Company is in marketing and trading/distributor of paints and allied products after repackaging the same. Our
Company use to procure the products majorly from SIRCA SPA ITALY through Import and selling them in India
through its Distributors. In additional, Our Company also procure the products (Thinner, Abresives and Buffing
Cream) from other suppliers based in India.

With a vision to set a Manufacturing Plant in India, Our Company has entered into a Manufacturing License
Agreement dated 16" February, 2018 with SIRCA S.P.A. Italy for manufacturing the following products that our
Company is currently distributing under the Product Distribution Agreement. Pursuant to this agreement, Our
Company is having an Exclusive Right to manufacture the following products in India, under the mark “SIRCA”.

Paints NC;
Paints AC;

Thinner;
Polyurethane products.

1.) PU CLEAR SEALER

This is a universal polyurethane selaer, characterised by high transparency, good general properties and coverage.
It is suitable for painting doors for interior, accessories and furniture in general.

PHYSICAL AND CHEMICAL PROPERTIES PROPERTIES Specific weight: 0,98 + 0,01 g/cc at 20°C Viscosity: (DIN @ 4
20°C) 35” + 5 Solid content: 43 + 1%

APPLICATION METHOD By spray SPECIFICS

2.) PU CLEAR MATT

This universal topcoat series has excellent covering power, it gives a good surface hardness, homogeneity and
smoothness. It is characterized by high resistance towards chemical and food and drinks spots.

PHYSICAL AND CHEMICAL PROPERTIES PROPERTIES Specific weight: 0.98 + 0,01 (g/cc at 20°C) Viscosity: (DIN 4
at 20°C) 70 + 3 Solid content: 47% + 1

APPLICATION METHOD By spray and curtain coater

3.) PU WHITE SEALER

This is a white thixotropic polyurethane primer applicable by spray. Among its main characteristics, there are
good covering power, verticality, uniformity, very good sandability and a good white point.

PHYSICAL AND CHEMICAL PROPERTIES PROPERTIES Specific weight: 1,42 + 0,01 kg/l (g/cc at 20°C) Viscosity:
(DIN @ 4 20°C) 70” £ 5 Solid content: 71 £ 1%

APPLICATION METHOD By spray
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4.) MELAMINE SEALER

It is a fast drying, specially formulated with wax filler, two components, acid curing conversion varnish based on
modified amino and alkyd resins in a solvent born system. It is a melaminsed coating specially formulated for
wooden furniture and decorative finishing coat of wood for long lasting and beautiful finish. It protects wood for
many years from heat, water, exterior condition, insect attack and termite.

It is a self-sealing and its excellent workability and fast drying time provides the benefit of one day job
completion. It offers substantial economy in terms of durability, decorative and protective value compared to
some of the conventional coating such as French Polish, N.C. coatings.

Area of application Wood

Type Two component acid-curing solvent born wood finish based on alkyd amino
resins.

Description and Colour Light, Yellow and liquid.

Solids Content 50 + -1

Density FOR SEALER 95.5+-.5

Viscosity For SEALER 165+-2 SECOND

Method of Application Brushing and Spraying

5.) MELAMINE MATT AND GLOSS

It is a fast drying, two components, acid curing conversion varnish based on modified amino and alkyd resins in a
solvent born system. It is a melaminsed coating specially formulated for wooden furniture and decorative finishing
coat of wood for long lasting and beautiful finish. It protects wood for many years from heat, water, exterior
condition, insect attack and termite.

It is a self-sealing and its excellent workability and fast drying time provides the benefit of one day job
completion. It offers substantial economy in terms of durability, decorative and protective value compared to
some of the conventional coating such as French Polish, N.C. coatings.

Area of application Wood

Type Two component acid-curing solvent born wood finish based on alkyd amino
resins.

Description and Colour Light, Yellow and liquid.

Solids Content 50 + -1

Density For Gloss 98.5+ - 5 for matt 95.5+- 5 for satin 99.0+-5 at 30°C

Viscosity For gloss 88+- 2 Sec for Matt 163+ - 2Sec fro Satin 160+ - 2 Sec at 30°C.

Method of Appplication Brushing and Spraying

Presuming 300 operating days in a year and single Shift (12 Hours)-working basis the production capacity of the
unit is mfg. of 3000000 kgs of PU Thinner and 3600000 kgs of NC Lacquers 3600000kgs of melamine and
2000000kgs of Polyurethane products per annum initially, which is likely to be increased in the subsequent years.
Actual utilization is expected to be 25 % in Ist year, 40 % in lind year, 60 % in llird year and approx 75% and above
in further years.

Our Company has entered into a Distributorship Contract dated 1** January, 2018 with SIRCA SPA ITALY wherein
Our Company got the Exclusive Right to promote the sale of PU & Metal Coating under trademark SIRCA in the
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territory of India, Sri Lanka, Bangladesh and Nepal with a minimum turnover of EURO 4,300,000 (Four Million
three hundred thousands) and EURO 4,800,000 (Four million eight hundred thousand) to be achieved in the year
2018 and 2019 respectively.

Also, Our Company has entered into a Manufacturing License Agreement dated 16" February, 2018 with SIRCA
S.P.A. Italy for manufacturing the following products that our Company is currently distributing under the Product
Distribution Agreement. Pursuant to this agreement, Our Company is having an Exclusive Right to manufacture the
following products in India, under the mark “SIRCA”.

Paints NC;

Paints AC;

Thinner;

Polyurethane products.

1. For production of 1 kg of PU Thinner various raw materials required :
a) 250 gms of Tolvene.
b) 200 gms of Xylene.
c) 400 gms of Butylacetate.
d) 150 gms of Cellosolve Accetate.

2. For production of 1 kg of NC Lacquer various raw materials required :
a) 7% of Nitrex.
b)  30% of Alkyd Resin.
C) 3% of Additive.
d)  60% of Tolvene, Butyl Acetate & Butanol.

3) .Corrugated Boxes of various size and other consumable items are required for packing finished products.

Accordingly, we have proposed to use Rs. 3,320.00 lacs out of the issue proceeds to meet the expenditure of Site
Development and Purchase of Plant and Machinery as detailed below:

The detailed break up of the above mentioned object is as under:

1 Purchase of Land and Incidental expenses 1362.00
2 Construction of Building and wall 1007.50
3 Purchase of Equipment for Plant and Machinery and other 718.18
assets, Preliminary and Pre operative Expenses
4 Purchase of Pollution equipments 232.32
Total 3320.00

1. Purchase of Land and Incidental expenses

We have identified the Industrial Land at Dist. Sonepat, Haryana and we have already acquired a land at Sonepat
to provide approx 7895 Sq yard for setting up the manufacturing plant. Cost of land has been estimated Rs.
1006.69 Lacs excluding registeration and other statutory costs and cost of land laveling has been estimated to Rs.
55.00 Lacs. The Cost of Land Laveling ad External Developments are based on the estimate given by HSC Engineers
& Contractor Vide their letter dated 20™" February, 2018.

Land 1239.70

90




Registry charges

Sircas

THE WOOD COATINGS

Land leveling

55.00

External Developments (Roads Internal), Landscape lawns and external lighting

2.30

2. Construction of Building and wall

The details of the buildings and other civil works are as follows:

. Construction of Boundry wall

100

b. Construction of Building

The Cost of Construction of Building and other Civil works is based on estimate given by HSC Engineers &

Contractor Vide their letter dated 20" February, 2018.

3. Purchase of Equipment for Plant and Machinery and other assets

Our Company proposes to acquire following plant & Machinery aggregating to Rs. 673.45 Lacs the details of which
are as follows:

Tankers for underground storage of

907.50

HSC Engineers

20™ February,

solvents & Contractor 2018

Overhead pipelines for transportation of 5000 sqft 75.00 HSC Engineers 20" February,
solvents from underground tankers to & Contractor 2018

production station

High Accuracy wheel loader scale +-3-5% 15 18.00 GG 22" February,
error Technologies 2018

Weighing scale normal 20 6.00 GG 22™ February,
Technologies 2018

Industrial stirrers neumatic 25 40.00 GG 22 February,
Technologies 2018

2 Santint India 22" February,
Santint tintometric machines 6.00 Technology 2018

Private Limited

Spray guns 5 4.00 GG 22" February,
Technologies 2018

Goods lift (Elevators) 1 20.0 Fireforx 22™ February,
Elevators 2018

Passenger lift 1 9.25 Fireforx 22" February,
Elevators 2018
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Generator (genset kirloskar ) 1 35.00 GG 22" February,
Technologies 2018
Compressor for neumatic equipments 1 30.00 GG 22" February,
Technologies 2018
Liquid Filling Machines 3 45.00 Cadetronics 22" February,
2018
Furniture and fixtures (office block 5000 90.00 Internal Assessement by
sqft ) and shelvings management
electrical equipments 3630 145.20 HSC Engineers | 20 February,
& Contractor 2018
Computers and peripherals 10 5.00 High Power 26" February,
Systems 2018
Other Miscellaeous handling and labour 60.00 Internal Assessement by
charges management

We do not propose to purchase any second hand Machinery in the proposed project.
Preliminary and Pre-Operative Expenses

Pre-operative and preliminary expenses mainly consist of start up and trial run expenses, establishment and
project management expenses, engineering and consultancy fees, upfront fees, etc. The pre operative and
preliminary expenses as estimated by the management would be Rs. 25 Lacs.

Provision for Contingencies

In the event of any cost overruns due to any changes in quoted prices of plant & machinery for which orders have
not yet been placed, or on account of time variation, transportation cost, insurance, unexpected price rise due
to factors beyond our control, contingencies have been provided to cover any such eventuality which may occur.
Contingencies of Rs. 19.73 Lacs have been estimated, which is approximately 2.93% of the cost of plant &
machinery.

4. Purchase of Pollution equipments

Our Company proposes to acquire following Pollution Equipments aggregating to Rs. 225.00 Lacs the details of
which are as follows:

Ventilation system (fumes management) | 3630.00 1750 63.52 HSC Engineers | 20™ February,

with back filters (40000 sqft ) & Contractor 2018

Sewage disposal plant and ETP 3630.00 2250.00 81.68 HSC Engineers | 20™ February,
& Contractor 2018

Fire fighting systems 3630.00 2400.00 87.12 HSC Engineers | 20™ February,
& Contractor 2018
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We do not propose to purchase any second hand Machinery in the proposed project.
Il. TO FINANCE THE INCREMENTAL WORKING CAPITAL REQUIREMENTS OF THE COMPANY

Our Company is engaged in the business of trading of material related to paints and allied products etc. and other
work items. Our Business is a working capital intensive industry. The increasing operations of our company will in
turn lead to the increase in the requirement of working capital. The lead time for procuring the products is high
and also in order to ensure readily available customized product along with a low lead time for our clients, we
enjoy a lower credit period. Further, we are required to provide sufficient credit period to our clients resulting in
high receivables and we enjoy minimum credit from our suppliers through against the same. We intend to increase
our turnover over the years for which we would be required to provide extended credit period to our customers,
but the credit period that we avail from our suppliers shall not increase substantially. This would require us to
have adequate working capital to ensure a smooth and uninterrupted flow of our business operations. Accordingly,
we expect a further increase in the working capital requirements in view of current and potential business
operations that we may undertake. Accordingly, we have proposed to use Rs. [e] lacs out of the issue proceeds to
meet the increase in long term working capital requirements.

Amount(Rs. In Lacs)

A. Current Assets
Inventories 353.84 603.89 1,014.67 1,749.67
Receivables 1,114.67 1,597.94 2,399.55 3,249.31
Other Current Assets 170.44 314.50 379.41 703.21
Total Current Assets 1638.95 2516.33 3792.96 5702.19
B. Current Liabilities
Trade Payables 296.72 590.44 936.52 1353.56
Short Term Provisions 333.25 391.00 788.01 758.00
Other Current Liabilities 215.75 415.68 608.39 452.65
Total Current Liabilities 845.72 1397.12 2332.92 2564.21
C. Working Capital Gap (A-B) 793.23 1119.21 1460.04 3137.98
D. Owned Funds/Internal Accurals available 793.23 1119.21 1460.04 3137.98
for working capital

The Details of Our Company’s expected Working Capital Requirement as at March 31, 2019 is set out in the

table given below:

Amount(Rs. In Lacs)

Current Assets

Inventories 2274.00

Receivables 4000.00

Other Current Assets 75.00

Total Current Assets 6349.00
B. Current Liabilities

Trade Payables 1200

Other Current Liabilities 800
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Short Term Provisions 1075
Total Current Liabilities 3075
C. Working Capital Gap (A-B) 3274
D. Owned Funds/Internal Accurals available for working [e]
capital
E. Working Capital funding through IPO Proceeds [e]

As per our estimates we would require Rs. [e]* lacs out of the issue proceeds to meet the working capital
requirements.

* To be finalized on determination of Issue Price.

Justification of Holding Level

We have assumed Inventories holding period of 3.50 months in financial year 2018-
19 against 2.3 months in financial year 2016-17 which is slightly higher than
previous year‘s holding period as we are expecting increase in our revenues from
the sale of goods and therefore, expect to hold more inventories.

We have assumed Trade Receivable holding period level of 4.00 months in financial
year 2018-19 against 3.5 months in financial year 2016-17 which is slightly higher
than previous financial year‘s holding period levels as we are expecting to allow
more lenient credit period to our clients.

In financial year 2018-19, we expect our payable‘s credit period to be 2.11 months
as against 2.0 months in financial year 2016-17 as our company will strive to adhere
to stricter credit policy to achieve better and favourable pricing terms and to
ensure continued relations with the existing suppliers.

The Net Proceeds will first be utilized towards the Objects set out above, as well as meeting the Issue-related
expenses. Subject to this, our Company intends to deploy any balance left out of the Net Proceeds of Rs. [e] Lacs
towards general corporate purposes and the business requirements of our Company, as approved by our
management, from time to time. We confirm that utilization for general corporate purposes will not exceed 25%
of the Net Proceeds of the Issue, in compliance with the SEBI ICDR Regulations.

Such general corporate purposes may include, but are not restricted to, the following:

Strategic initiatives, including investments or acquisitions, from time to time;

Brand building, promotional and outreach activities;

Strengthening our infrastructure and systems and processes, in-house training initiatives, etc.;
Repayment of present or future loans; and

Ongoing general corporate purposes or exigencies, as approved by the Board, subject to compliance
with applicable law.

VVVVYVYY

The allocation or quantum of utilization of funds towards the specific purposes described above will be
determined by our Board, based on our business requirements and other relevant considerations, from time to
time.
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The expenses for this Issue include issue management fees, underwriting fees, registrar fees, legal advisor fees,
printing and distribution expenses, advertisement expenses, depository charges and listing fees to the Stock
Exchange, among others. The total expenses for this Issue are estimated not to exceed Rs. [e] Lacs.

Issue management fees, Underwriting Fees selling commissions, [e]* [e]* [e]*
brokerages, Payment to other intermediaries such as Legal

Advisors, Registrars etc.

Market Making Fees for three years [e] [e] [e]
Printing & Stationery, Distribution, Postage, etc. [e]* [o] [e]*
Advertisement & Marketing Expenses [e]* [o]* [e]
Regulatory & other expenses [e]* [o]* [e]*
Miscellaneous Expenses [e]* [e]* [e]
Total [o]* [e]* [e]*

* To be finalized on determination of Issue Price.

**SCSBs will be entitled to a processing fee of Rs. [e]/- per Application Form for processing of the Application
Forms procured by other Application Collecting Intermediary and submitted to them on successful allotment.

Selling commission payable to Registered broker, SCSBs, RTAs, CDPs on the portion directly procured from Retail
Individual Applicants and Non Institutional Applicants, would be [e] % on the Allotment Amount or Rs [e]/-
whichever is less on the Applications wherein shares are allotted.

The commissions and processing fees shall be payable within 30 working days post the date of receipt of final
invoices of the respective intermediaries.

#Amount Allotted is the product of the number of Equity Shares Allotted and the Issue Price.

The funds deployed up to 31°* March, 2018 pursuant to the object of this Issue as certified by the Auditors of our
Company, viz. M/s. Rajesh Kukreja & Associates., Chartered Accountants pursuant to their certificate dated 23"
April, 2018 is given below:

Issue Related Expenses 9.95
Object of the Issue 1057.20
Total 1067.15
Internal Accruals 1067.15
Bank Finance -
Total 1067.15
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We have not entered into any bridge finance arrangements that will be repaid from the Net Issue Proceeds.
However, we may borrow such amounts, as may be required, from other lenders until the completion of the Issue.
Further, we may draw down such amounts, as may be required, from an overdraft arrangement / cash credit
facility with our lenders, to finance additional working capital needs until the completion of the Issue. Any
amount that is borrowed from lenders or drawn down from the overdraft arrangement / cash credit facility during
this period to finance additional working capital needs will be repaid from the Net Proceeds of the Issue.

None of the Objects have been appraised by any bank or financial institution or any other independent third party
organization. The funding requirements of our Company and the deployment of the proceeds of the Issue are
currently based on management estimates. The funding requirements of our Company are dependent on a number
of factors which may not be in the control of our management, including variations in interest rate structures,
changes in our financial condition and current commercial conditions and are subject to change in light of changes
in external circumstances or in our financial condition, business or strategy.

Pending utilization of the Issue Proceeds for the Objects of the Issue described above, our Company shall deposit
the funds only in Scheduled Commercial Banks included in the Second Schedule of Reserve Bank of India Act,
1934. In accordance with Section 27 of the Companies Act, 2013, our Company confirms that, pending utilisation
of the proceeds of the Issue as described above, it shall not use the funds from the Issue Proceeds for any
investment in equity and/or real estate products and/or equity linked and/or real estate linked products.

As the size of the Issue does not exceed Rs. 10,000 lacs, in terms of Regulation 16 of the SEBI Regulations, our
Company is not required to appoint a monitoring agency for the purposes of this Issue. Our Board and Audit
Committee shall monitor the utilization of the Net Proceeds. Pursuant to Regulation 32 of the Listing
Regulations, our Company shall on a half yearly basis disclose to the Audit Committee the uses and application of
the Issue Proceeds. Until such time as any part of the Issue Proceeds remains unutilized, our Company will
disclose the utilization of the Issue Proceeds under separate heads in our Company‘s balance sheet(s) clearly
specifying the amount of and purpose for which Issue Proceeds have been utilized so far, and details of amounts
out of the Issue Proceeds that have not been utilized so far, also indicating interim investments, if any, of such
unutilized Issue Proceeds. In the event that our Company is unable to utilize the entire amount that we have
currently estimated for use out of the Issue Proceeds in a Fiscal Year, we will utilize such unutilized amount in
the next financial year. Further, in accordance with Regulation 32(1) (a) of the Listing Regulations our Company
shall furnish to the Stock Exchanges on a half yearly basis, a statement indicating material deviations, if any, in
the utilization of the Issue Proceeds for the objects stated in this Red Herring Prospectus.

No second-hand equipment and machinery is proposed to be purchased by our Company from the Net Proceeds.

No part of the proceeds of the Issue will be paid by us to the Promoters and Promoter Group, the Directors,
associates or Key Management Personnel, except in the normal course of business and in compliance with
applicable.
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In accordance with Section 13(8) and Section 27 of the Companies Act, 2013 and applicable rules, our Company
shall not vary the objects of the Issue without our Company being authorised to do so by the Shareholders by way
of a special resolution through postal ballot. In addition, the notice issued to the Shareholders in relation to the
passing of such special resolution (the Postal Ballot Notice) shall specify the prescribed details as required under
the Companies Act and applicable rules. The Postal Ballot Notice shall simultaneously be published in the
newspapers, one in English and one in the vernacular language of the jurisdiction where the Registered Office is
situated. Our Promoters or controlling Shareholders will be required to provide an exit opportunity to such
Shareholders who do not agree to the proposal to vary the objects, at such price, and in such manner, as may be
prescribed by SEBI, in this regard.
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BASIC TERMS OF THE ISSUE

The Equity Shares, now being issued, are subject to the terms and conditions of this Red Herring Prospectus,
Application form, Confirmation of Allocation Note (CAN), the Memorandum and Articles of Association of our
Company, the guidelines for listing of securities issued by the Government of India and SEBI (ICDR) Regulations,
2009, the Depositories Act, Stock Exchanges, RBI, ROC and/or other authorities as in force on the date of the Issue
and to the extent applicable. In addition, the Equity Shares shall also be subject to such other conditions as may
be incorporated in the Share Certificates, as per the SEBI (ICDR) Regulations, 2009 notifications and other
regulations for the issue of capital and listing of securities laid down from time to time by the Government of
India and/or other authorities and other documents that may be executed in respect of the Equity Shares.

This Issue has been authorized by the Board of Directors pursuant to a board resolution dated 24" February, 2018
and by the shareholders of our Company pursuant to a special resolution dated 3" March, 2018 passed at the EGM
of shareholders under section 62 (1)(c) of the Companies Act, 2013.

Each Equity Share shall have the face value of
Rs.10/- each.

Each Equity Share is being issued at a price of Rs.
[e]/- each and is [e] time or [e] of the Face Value.
The Market lot and Trading lot for the Equity Share
is [e] ([¢]) and the multiple of [e] subject to a
minimum allotment of [e] Equity Shares to the
successful applicants.

100% of the Issue price of Rs. 10/- shall be payable
on Application. For more details please refer to Issue
Procedure on page 262 of this Red herring
Prospectus.

The Equity Shares shall be subject to the
Memorandum and Articles of Association of our
Company and shall rank pari passu in all respects
including dividends with the existing Equity Shares of
our Company.

This Issue is not restricted to any minimum subscription level.

This Issue is 100% underwritten. If the Issuer does not receive the subscription of 100% of the Issue through this
offer document including devolvement of Underwriters within sixty days from the date of closure of the Issue, the
Issuer shall forthwith refund the entire subscription amount received. If there is a delay beyond eight days after
the Issuer becomes liable to pay the amount, the Issuer shall pay interest prescribed under section 40 of the
Companies Act, 2013.
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BASIS FOR ISSUE PRICE

The Issue Price of Rs. [e] per Equity Share has been determined by the Company in consultation with the BRLM on
the basis of an assessment of market demand for the Equity Shares through the Book Building Process and on the
basis of the following qualitative and quantitative factors. The face value of the Equity Shares of our Company is
Rs.10 each and the Issue Price is [e] times of the face value at the lower end of the Price Band and [e] times the
face value at the higher end of the Price Band.

Some of the qualitative factors, which form the basis for computing the price are:

1) Experienced Promoters and a well trained employee base - Our promoters Mr. Sanjay Agarwal, Mr.
Apoorv Agarwal and Mr. Gurjit Singh Bains are experienced in our line of business. Our management and
employee team combines expertise and experience to outline plans for the future development of the
company. Since starting of operations, we have witnessed consistent and stable growth. Our Promoters
have significant industry experience and has been instrumental in the consistent growth of our company.
We believe that the knowledge and experience of our promoter and management will enables us to
identify new opportunities, rapidly respond to market conditions, adapt to changes in the business
landscape and competitive environment and enhances the growth in the business.

2) Strong financial position - We believe that our strong financial position will provide us with the financial
flexibility to fund our growth and expansion and allow us to respond quickly and competitively to further
capitalise on emerging opportunities in the market.

3) Improving functional efficiency - Our Company intends to improve operating efficiency to achieve cost
reductions to have a competitive edge over the peers. We believe that this can be done through
continuous process improvement, customer services.

4) Established brand and image- We are engaged in providing services to our clients and over the years, we
believe that we have established ourselves as a reliable brand in India as well as outside India wherein our
clients trust us for our quality, consistency and continuous performance.

5) Agreements with renowned brands: Our Company has signed an Exclusive Distributorship Agreement with
SIRCA SPA ITALY for selling its product in India, Sri Lanka, Bangladesh and Nepal. We believe that we have
established ourselves as a reliable brand in India as well as outside India wherein our clients trust us for
our quality, consistency and continuous performance.

For further details, refer chapter titled “Our Business” beginning on page 123 of this Red Herring Prospectus.

The information presented below relating to the Company is based on the restated financial statements of the
Company for Financial Year 2015, 2016 and 2017 prepared in accordance with Indian GAAP. Some of the
quantitative factors, which form the basis for computing the price, are as follows:

I. Basic and Diluted Earnings per Share (EPS) as per Accounting Standard 20

March 31, 2015 5.02 1
March 31, 2016 5.92 2
March 31, 2017 11.14 3
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Weighted average 8.38
*Not annualised

Our Basic and Diluted Earnings per Share (EPS) for the Period Ended 31° December, 2017 based on restated
financial statement is Rs.11.87

. EPS Calculations have been done in accordance with Accounting Standard 20-“Earning per Share” issued
by the Institute of Chartered Accountants of India.

. Basic earnings per share are calculated by dividing the net profit after tax by the weighted average
number of Equity Shares outstanding during the period. Weighted Average number of Equity Shares is the
number of Equity Shares outstanding at the beginning of the year/period adjusted by the number of
Equity Shares issued during year/period multiplied by the time weighting factor. The time weighting
factor is the number of days for which the specific shares are outstanding as a proportion of total number
of days during the year.

J. For the purpose of calculating diluted earnings per share, the net profit or loss for the year attributable to
equity shareholders and the weighted average number of shares outstanding during the period are
adjusted for the effects of all dilutive potential equity shares except where the results are anti-dilutive.

Il. Price to Earnings (P/E) ratio in relation to Price Band of Rs. [e] to Rs. [e] per Equity Share of Rs. 10 each
fully paid up.

P/E ratio based on Basic EPS for FY 2016-17 [o] [o]

P/E ratio based on Weighted Average EPS [o] [e]

*Industry P/E
Lowest 23.18
Highest 59.42
Average 41.30

*

Industry composite comprises data of M/s Hardcastle and Waud Manufacturing Company Ltd and M/s
Berger Paints India Limited

lll. Return on Net worth (RoNW)

Return on Net Worth (RoNW) as per restated financial statements.

March 31, 2015 47.05 1
March 31, 2016 35.74 2
March 31, 2017 40.26 3
Weighted Average 39.89

Our Return on Net Worth (RoNW) for the Period Ended 31°* December, 2017 based on restated financial
statement is Rs.30.00%

¢ Note: The RoNW has been computed by dividing net profit after tax as restated, by Net Worth as at the
end of the year excluding miscellaneous expenditure to the extent not written off.
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IV. Minimum Return on Total Net Worth post issue needed to maintain Pre Issue EPS for the year ended
March 31, 2017

At Floor Price
At Cap Price [o]

V. Net Asset Value per Equity Shares (NAV)

Net Asset Value per Equity Share as of March 31, 2017 27.67
Net Asset Value per Equity Share after the Issue [e]
Issue Price per equity share [e]

Our Net Asset Value per Equity Share for the Period Ended 31°* December, 2017 based on restated
financial statement is Rs. 39.31.

Net Asset Value per Equity Share has been calculated as net worth divided by number of equity shares
outstanding at the end of the period.

Issue Price per Equity Share will be determined on conclusion of the Book Building Process.
VI. Comparison with other listed companies

For the year ended on March 31, 2017

Sirca Paints India Limited | 11.14 | 2.48 40.26 27.67 8,434.17
Peer Group*
Kansai Nerolac Paints Ltd | 9.39 40.25 | 17.87 52.06 1.00 4,62,927.00 | 50,594.00

Asian Paints Ltd 18.80 | 58.04 | 27.94 144.93 | 1.00 14,66,133.00 | 1,94,214.00

1,370.34

Source: bseindia.com and Annual Report for the year ended March 31, 2017 and for calculating PE ratio, closing
market price as on 31.03.2017 or latest trading date prior to 31.03.2017 is considered.

The Company in consultation with the Book Running Lead Managers and after considering various valuation
fundamentals including Book Value and other relevant factors, believes that Issue price of Rs. [e] per Equity Share
for the Public Issue is justified in view of the above parameters.

For further details refer to the section titled “Risk Factors” beginning on page 13 and the financials of the
Company including profitability and return ratios, as set out in the section titled “Financial Statements”
beginning on page 183 of this Red Herring Prospectus for a more informed view.
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STATEMENT OF TAX BENEFITS

To,

The Board of Directors,

Sirca Paints India Limited

504, NDM 2, Netaji Subhash Place Wazirpur, Pitampura,
Delhi-110034

Sub: Statement of Possible Special Tax Benefits Available to the Company and its shareholders prepared in
accordance with the requirements under Schedule VllI-Clause (VII) (L) of the SEBI (ICDR) Regulations, 2009, as
amended (the "Regulations”)

We hereby report that the enclosed annexure prepared by Sirca Paints India Limited, states the possible special
tax benefits available to Sirca Paints India Limited ("the Company”) and the shareholders of the Company under
the Income Tax Act, 1961 ("Act"), presently in force in India. Several of these benefits are dependent on the
Company or its shareholders fulfilling the conditions prescribed under the relevant provisions of the Act.
Hence, the ability of the Company or its shareholders to derive the special tax benefits is dependent
upon fulfilling such conditions, which based on the business imperatives, the Company may or may not
choose to fulfil. The benefits discussed in the enclosed Annexure cover only special tax benefits
available to the Company and shareholders do not cover any general tax benefits available to the Company
Further , the preparation of enclosed statement and the contents stated therein is the responsibility of
the Company’s management. We are informed that, this Statement is only intended to provide general
information to the investors and is neither designed nor intended to be a substitute for professional tax
advice. In view of the individual nature of the tax consequences and the changing tax laws, each
investor is advised to consult his or her own tax consultant with respect to the specific tax implications
arising out of their participation in the proposed initial public offering of equity shares ("the Offer") by the
Company.

We do not express any opinion or provide any assurance as to whether:

i Company or its shareholders will continue to obtain these benefits in future; or
ii. The conditions prescribed for availing the benefits has been/ would be met with.

The contents of the enclosed statement are based on information, explanations and representations obtained
from the Company and on the basis of our understanding of the business activities and operations of the Company.
Our views are based on facts and assumptions indicated to us and the existing provisions of tax law and its
interpretations, which are subject to change or modification from time to time by subsequent legislative,
regulatory, administrative, or judicial decisions. Any such changes, which could also be retrospective, could
have an effect on the validity of our views stated herein. We assume no obligation to update this statement
on any events subsequent to its issue, which may have a material effect on the discussions herein. This report
including enclosed annexure are intended solely for your information and for the inclusion in the Draft Red
Herring Prospectus/Red Herring Prospectus/Prospectus or any other offer related material in connection with the
proposed initial public offer of the Company and is not to be used, referred to or distributed for any other
purpose without our prior written consent.

For M/s. Rajesh Kukreja & Associates.
Chartered Accountants

Firm Registration No.- 004254N

Sd/-

Rajesh Kukreja

Membership No. - 083496

Place: New Delhi

Date: 06.03.2018
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ANNEXURE TO THE STATEMENT OF TAX BENEFITS:

The information provided below sets out the possible special tax benefits available to the Company and the
Equity Shareholders under the Income Tax Act 1961 presently in force in India. It is not exhaustive or
comprehensive and is not intended to be a substitute for professional advice. Investors are advised to consult
their own tax consultant with respect to the tax implications of an investment in the Equity Shares particularly
in view of the fact that certain recently enacted legislation may not have a direct legal precedent or may
have a different interpretation on the benefits, which an investor can avail.

YOU SHOULD CONSULT YOUR OWN TAX ADVISORS CONCERNING THE INDIAN TAX IMPLICATIONS AND
CONSEQUENCES OF PURCHASING, OWNING AND DISPOSING OF EQUITY SHARES IN YOUR PARTICULAR
SITUATION.

A.SPECIAL TAX BENEFITS TO THE COMPANY

The Company is not entitled to any special tax benefits under the Act.

B.SPECIAL TAX BENEFITS TO THE SHAREHOLDER

The Shareholders of the Company are not entitled to any special tax benefits under the Act

Note:

1.All the above benefits are as per the current tax laws and will be available only to the sole / first name holder

where the shares are held by joint holders.

2.The above statement covers only certain relevant direct tax law benefits and does not cover any indirect tax
law benefits or benefit under any other law.

No assurance is given that the revenue authorities/courts will concur with the views expressed herein.

Our views are based on the existing provisions of law and its interpretation, which are subject to
changes from time to time. We do not assume responsibility to update the views consequent to such changes. We
do not assume responsibility to update the views consequent to such changes. We shall not be liable to any
claims, liabilities or expenses relating to this assighment except to the extent of fees relating to this
assignment, as finally judicially determined to have resulted primarily from bad faith or intentional
misconduct. We will not be liable to any other person in respect of this statement.
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SECTION IV
ABOUT OUR COMPANY
INDUSTRY OVERVIEW

The information in this section is derived from extracts from publicly available information, data and statistics
and has been derived from various government publications and industry sources. The information has not been
independently verified by us, the BRLM, or any of our or their respective daffiliates or advisors. The data may
have been re-classified by us for the purposes of presentation. Industry sources and publications generally state
that the information contained therein has been obtained from sources generally believed to be reliable, but
that their accuracy, completeness and underlying assumptions are not guaranteed and their reliability cannot be
assured.

Industry sources and publications are also prepared based on information as of specific dates and may no longer
be current or reflect current trends. Industry sources and publications may also base their information on
estimates, projections, forecasts and assumptions that may prove to be incorrect and, accordingly, investment
decisions should not be based on such information. You should read the entire Red Herring Prospectus, including
the information contained in the sections titled Risk Factors and Financial Statements and related notes
beginning on page 13 and 183 respectively of this Red Herring Prospectus before deciding to invest in our Equity
Shares.

INDUSTRY OVERVIEW
GLOBAL PROSPECTS AND POLICIES
World growth strengthened in 2017 to 3.8 percent, with a notable rebound in global trade. It was driven by an
investment recovery in advanced economies, continued strong growth in emerging Asia, a notable upswing in
emerging Europe, and signs of recovery in several commodity exporters. Global growth is expected to tick up to
3.9 percent this year and next, supported by strong momentum, favorable market sentiment, accommodative
financial conditions, and the domestic and international repercussions of expansionary fiscal policy in the United

States. The partial recovery in commodity prices should allow conditions in commodity exporters to gradually
improve.

Over the medium term, global growth is projected to decline to about 3.7 percent. Once the cyclical upswing and
US fiscal stimulus have run their course, prospects for advanced economies remain subdued, given their slow
potential growth. In emerging market and developing economies, in contrast, growth will remain close to its 2018-
19 level as the gradual recovery in commodity exporters and a projected increase in India’s growth provide some
offset to China’s gradual slowdown and emerging Europe’s return to its lower-trend growth rate. Nevertheless, 40
emerging market and developing economies are projected to grow more slowly in per capita terms than advanced
economies, failing to narrow income gaps vis-a-vis the group of more prosperous countries.

Despite strong aggregate figures in the baseline forecast and buoyant market sentiment, the current momentum is
not assured. Upside and downside risks are broadly balanced over the next several quarters, but risks farther
down the road are skewed to the downside. With still-easy financial conditions and persistently low inflation that
has required protracted monetary policy accommodation, a potential further buildup of financial vulnerabilities
could give way to rapid tightening of global financial conditions, denting confidence and growth. The support to
growth that comes from procyclical policies, including in the United States, will eventually need to be reversed.
Other risks include a shift toward inward-looking policies that harm international trade and a worsening of
geopolitical tensions and strife.

The current favorable juncture offers a window to enact policies and reforms that protect the upswing and raise
medium-term growth to the benefit of all—strengthening the potential for higher and more inclusive growth,
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building buffers that will help deal more effectively with the next downturn, improving financial resilience to
contain financial market risks, and fostering international cooperation.

(Source: https://www.imf.org/en/Publications/ WEO/Issues/2018/03/20/world-economic-outlook-april-
2018#Chapter%201)

An Investment-Led Pickup in Growth

At 3.8 percent, global growth last year was
2 percentage point faster than in 2016 and the
strongest since 2011. Two-thirds of countries

Figure 1.1. Global Activity Indicators

Global growth surprised on the upside in the second half of 2017 amid
strengthening industnal production and trade.
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e Across emerging market and developing economies, the 0.4 percentage point pickup in 2017 growth came
primarily from an acceleration in private consumption (Figure 1.2, right column). But the picture is mixed
within the group. Growth in China and India last year was supported by resurgent net exports and strong
private consumption, respectively, while investment growth slowed. An end to fixed investment
contractions in commodity-exporting countries that were severely affected by the commodity price
downturn during 2015-16 (notably Brazil and Russia, but also Angola, Ecuador, and Nigeria) instead played
an important role in their growth pickup in 2017. Higher fixed investment growth (2.3 percentage points
above its 2016 level) also supported the growth performance of other emerging market and developing
economies, alongside stronger private consumption.
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1Australia, Canada (PMI only), Czech Bepublic, Denmark, euro area, Hong Kong
SAR (CC only), Israel, Japan, Korea, New Zealand (PMI only), Narway (CC only),
Singapore (PMI only), Sweden (CC only), Swiizerland, Tarwan Province of China,
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Argentina (CC only), Brazil, China, Colombia {CC onby), Hungary, India (PRI onby),
Indonesia, Labina (CC only), Malaysia (PMI only), Mexico (PMI anly), Philippines (CC
only), Poland, Russia, South Afnca, Thailand (CC only), Turkey, Ukraine (CC onky).
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A Cyclical Rebound in Global Trade Figure 1.3. Global Investment and Trade
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Figure 1.4. Contributions to Trade Growth
{Percent)

The trade recovery was parbcularly pronounced in emerging market and
developing economies.
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Rising Commodity Prices

The IMF’s Primary Commodities Price Index rose 16.9
percent between August 2017 and February 2018—that is,
between the reference periods for the October 2017 WEO
and the current report (Figure 1.5). As described in the
Commodities Special Feature, the increase was driven
primarily by rising oil and natural gas prices. Among the
other subindices, metals and agricultural commodity
prices also rose, although less rapidly than energy prices.

e« Qil prices increased to more than $65 a barrel in
January, the highest level since 2015, following unplanned
outages on the US Gulf Coast and in Libya, the North Sea,
and Venezuela; an extension to the end of 2018 of the
Organization of the Petroleum Exporting Countries
agreement on production targets; and stronger global
economic growth. Prices moderated to $63 a barrel in
February, 27 percent above their August level.

e+ The natural gas price index—an average for Europe,
Japan, and the United States—rose sharply, by 45 percent
from August 2017 to February 2018, reflecting seasonal
factors. Strong demand for liquefied natural gas (LNG) in
China, where the government has restricted the use of
coal to mitigate air pollution, helped drive the spot LNG
price to its highest level in three years. Higher oil prices
also added upward pressure in countries where oilalinked
pricing is more common.

e+ Metal prices increased 8.3 percent from August to
February, in line with stronger growth in all major
economies. Demand for base metals—especially
aluminum—was strong, while supply was limited in part
due to China’s production capacity cuts. Iron ore prices
rose 4.1 percent from August to February, rallying
recently thanks to strong steel prices and

e« The IMF’s agricultural price index rose 4.1 percent from
August 2017 to February 2018, as unfavorable weather
conditions in recent months are expected to reduce this
year’s harvests of many grains and oilseeds. The
subindices of food and agricultural raw materials rose 4.1
percent and 6.0 percent, respectively.
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Figure 1.5. Commodity and Qil Prices
{Deflated using US consumer price index: index, 2074 = 100)

Commuodity prices, notably of cil and natural gas, have risen since the fall, but the
medium-term outlook remains subdued.
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Sources: IMF, Primary Commaodity Price System; and IMF staff estimates.

India has emerged as the fastest growing major economy in the world as per the Central Statistics Organisation
(CSO) and International Monetary Fund (IMF) and it is expected to be one of the top three economic powers of the
world over the next 10-15 years, backed by its strong democracy and partnerships. India’s GDP is estimated to
have increased 6.6 per cent in 2017-18 and is expected to grow 7.3 per cent in 2018-19.

Market size
India's gross domestic product (GDP) at constant prices grew by 7.2 per cent in September-December 2017 quarter
as per the Central Statistics Organisation (CSO). Corporate earnings in India are expected to grow by 15-20 per

cent in FY 2018-19 supported by recovery in capital expenditure, according to JM Financial.

The tax collection figures between April 2017- February 2018 show an increase in net direct taxes by 19.5 per cent
year-on-year and an increase in net direct taxes by 22.2 per cent year-on-year.

India has retained its position as the third largest startup base in the world with over 4,750 technology startups,
with about 1,400 new start-ups being founded in 2016, according to a report by NASSCOM.
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India’s labour force is expected to touch 160-170 million by 2020, based on rate of population growth, increased
labour force participation, and higher education enrolment, among other factors, according to a study by
ASSOCHAM and Thought Arbitrage Research Institute.

India's foreign exchange reserves were USS$S 422.53 billion in the week up to March 23, 2018, according to data
from the RBI.

Recent Developments

With the improvement in the economic scenario, there have been various investments in various sectors of the
economy. The M&A activity in India increased 53.3 per cent to USS$ 77.6 billion in 2017 while private equity (PE)
deals reached USS 24.4 billion. Some of the important recent developments in Indian economy are as follows:

India's merchandise exports and imports grew 11.02 per cent and 21.04 per cent on a y-o-y basis to US$
273.73 billion and US$ 416.87 billion, respectively, during April-February 2017-18.

India's Foreign Direct Investment (FDI) inflows reached USS$ 208.99 billion during April 2014 - December
2017, with maximum contribution from services, computer software and hardware, telecommunications,
construction, trading and automobiles.

India’s Index of Industrial Production (lIP) rose 7.5 per cent year-on-year in January 2018 while retail
inflation reached a four month low of 4.4 per cent in February 2018.

Employment on net basis in eight key sectors in India including manufacturing, IT and transport increased
by 136,000 in July-September quarter of 2017-18.

The average salary hike of Indian employees is estimated to be 9.4 per cent and that of key talents is
estimated to be nearly 15.4 per cent in 2018, backed by increased focus on performance by companies,
according to Aon Hewitt.

Indian merchandise exports in dollar terms registered a growth of 4.48 per cent year-on-year in February
2018 at USS 25.83 billion, according to the data from Ministry of Commerce & Industry.

Indian companies raised Rs 1.6 trillion (USS 24.96 billion) through primary market in 2017.

Moody’s upgraded India’s sovereign rating after 14 years to Baa2 with a stable economic outlook.

The top 100 companies in India are leading in the world in terms of disclosing their spending on corporate
social responsibility (CSR), according to a 49-country study by global consultancy giant, KPMG.

The bank recapitalisation plan by Government of India is expected to push credit growth in the country to
15 per cent, according to a report by Ambit Capital.

India has improved its ranking in the World Bank's Doing Business Report by 30 spots over its 2017 ranking
and is ranked 100 among 190 countries in 2018 edition of the report.

India’s ranking in the world has improved to 126 in terms of its per capita GDP, based on purchasing power
parity (PPP) as it increased to USS 7,170 in 2017, as per data from the International Monetary Fund (IMF).
India is expected to have 100,000 startups by 2025, which will create employment for 3.25 million people
and USS 500 billion in value, as per Mr T V Mohan Das Pai, Chairman, Manipal Global Education.

The World Bank has stated that private investments in India is expected to grow by 8.8 per cent in FY
2018-19 to overtake private consumption growth of 7.4 per cent, and thereby drive the growth in India's
gross domestic product (GDP) in FY 2018-19.

The Niti Aayog has predicted that rapid adoption of green mobility solutions like public transport, electric
vehicles and car-pooling could likely help India save around Rs 3.9 trillion (USS$ 60 billion) in 2030.

Indian impact investments may grow 25 per cent annually to USS 40 billion from USS 4 billion by 2025, as
per Mr Anil Sinha, Global Impact Investing Network's (GIIN’s) advisor for South Asia.

The Union Cabinet, Government of India, has approved the Central Goods and Services Tax (CGST),
Integrated GST (IGST), Union Territory GST (UTGST), and Compensation Bill.

The Nikkei India manufacturing Purchasing Managers’ Index increased at the fastest pace in December
2017 to reach 54.7, signaling a recovery in the economy.
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Government Initiatives

The Union Budget for 2018-19 was announced by Mr Arun Jaitley, Union Minister for Finance, Government of India,
in Parliament on February 1, 2018. This year’s budget will focus on uplifting the rural economy and strengthening
of the agriculture sector, healthcare for the economically less privileged, infrastructure creation and
improvement in the quality of education of the country. As per the budget, the government is committed towards
doubling the farmers’ income by 2022. A total of Rs 14.34 lakh crore (USS$ 225.43 billion) will be spent for creation
of livelihood and infrastructure in rural areas. Budgetary allocation for infrastructure is set at Rs 5.97 lakh crore
(USS 93.85 billion) for 2018-19. All-time high allocations have been made to the rail and road sectors.

India's unemployment rate is expected to be 3.5 per cent in 2018, according to the International Labour
Organisation (ILO).

Numerous foreign companies are setting up their facilities in India on account of various government initiatives
like Make in India and Digital India. Mr. Narendra Modi, Prime Minister of India, has launched the Make in India
initiative with an aim to boost the manufacturing sector of Indian economy, to increase the purchasing power of
an average Indian consumer, which would further boost demand, and hence spur development, in addition to
benefiting investors. The Government of India, under the Make in India initiative, is trying to give boost to the
contribution made by the manufacturing sector and aims to take it up to 25 per cent of the GDP from the current
17 per cent. Besides, the Government has also come up with Digital India initiative, which focuses on three core
components: creation of digital infrastructure, delivering services digitally and to increase the digital literacy.

Road Ahead

India's gross domestic product (GDP) is expected to reach USS 6 trillion by FY27 and achieve upper-middle income
status on the back of digitisation, globalisation, favourable demographics, and reforms.

India is also focusing on renewable sources to generate energy. It is planning to achieve 40 per cent of its energy
from non-fossil sources by 2030 which is currently 30 per cent and also have plans to increase its renewable
energy capacity from 57 GW to 175 GW by 2022.

India is expected to be the third largest consumer economy as its consumption may triple to USS 4 trillion by
2025, owing to shift in consumer behaviour and expenditure pattern, according to a Boston Consulting Group
(BCG) report; and is estimated to surpass USA to become the second largest economy in terms of purchasing
power parity (PPP) by the year 2040, according to a report by PricewaterhouseCoopers.

(Source: https://www.ibef.org/economy/indian-economy-overview)

The Paints & Allied Industry which has been exempted from compulsory licensing, mainly consists of paints,
enamels, varnishes, pigments, printing inks, etc. These play a vital role in the economy by way of protecting
national assets from corrosion. These items are manufactured both in the organized sector and small scale sector.
The production of Paints of all kinds and Printing Ink during 2015-16 was 7,98,715.22 tonnes and 2,29,693.88
tonnes respectively. During the April, 2016 to October, 2016, the production of these products has been
500,720.34 tonnes and 1,41,532.50 tonnes respectively.

(Source: Department of Industrial Policy and Promotion, www.dipp.nic.in -Annual Report 2016-17)

The Indian paint industry has been growing constantly over the last decade. Growth has been consistent with the
GDP growth rate and in some years even higher. Over the past few years, the Indian paint market has
substantially grown and caught the attention of many international players. The country continues to enjoy a
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healthy growth rate compared to other economies, backed by the increasing level of disposable income, and
demand from infrastructure, industrial and automotive sectors. Indian paints industry by value and volume, is
expected to grow at a CAGR (Compounded Annual Growth Rate) of around 12% during 2016-17 to 2021-22 in value
terms.

The Indian paint industry has been witnessing a gradual shift in the preferences of people from the traditional
whitewash to higher quality paints like emulsions and enamel paints, which is providing the basic stability for
growth of Indian paint industry. Besides, it is creating a strong competitive market, where players are utilizing
different strategies to tap the growing demand in the market for a larger share.

Decorative Paints account for a major part of the industry. The main drivers for the growth of this sector have
been shortening of the repainting cycle and increased demand from smaller towns. Another important driver for
demand of Decorative paints is the new homes backed by easy availability of finance.

Paint Industry in India is driven by growth not only in construction activities but also in automotive industry. Media
exposure and innovative marketing initiatives by the players have also added impetus to increasing awareness
about latest trends prevalent in the sector. Due to increased Government funding for infrastructure, paint
industry is poised for growth. A further analysis of key drivers and challenges of the market indicate the factors
for growth of the market including boom in real estate construction, growth in industrial sector, growth in
automobile industry, increase in disposable income, increased government expenditure on infrastructure.

The paint sector in India is facing certain challenges. Factors like rising input prices and stringent environmental
regulations pose a barrier for growth. The paint sector is raw material intensive, with over 300 raw-materials (50%
petro-based derivatives) involved in the manufacturing process. Since most of the raw materials are petroleum
based, the industry is sensitive to crude oil prices. Another concern is that the demand for paint, being a
discretionary expenditure, is typically hurt during periods of inflation.

The Indian paint industry in terms of value increased to Rs. 40,300 crore in financial year 2014-15 as compared to
Rs. 26,040 crore in financial year 2011-12, representing, Compounded Annual Growth Rate (CAGR) of 12.9% during
period 2011-12 to 2014-15 (excluding wall cement putty figures). The share of decorative paint is 75% and share of
industrial paint is 25% in financial Year 2014-15.

Value-wise Paints Market (INR crore) Value-wise Paints Market — Industrial Vs. Decorative
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(Source: AC Nielsen Report on Market Study on Paint Industry in India” issued by The Indian Paint Association
(IPA) with Nielsen India Private Limited in November, 2016.)

In terms of volume, the size of Indian paint industry was 4.19 Million MT in financial year 2014-15 as compared to
3.11 Million MT in financial year 2011-12,.The share of decorative paint is 3.70 Million MT and share of industrial
paint is 0.49 Million MT in the financial year 2014-15.Further, decorative to industrial ratio in terms of volume is
88: 12 for financial year 2014-15.
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Volume-wise Paints Market (Mn MT) Volume-wise Paints Market for 2014-15
Industrial Vs. Decorative
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(Source: AC Nielsen Report on Market Study on Paint Industry in India” issued by The Indian Paint Association
(IPA) with Nielsen India Private Limited in November, 2016.)

The per capita consumption of paint in India is 3.34 kg in financial year 2014-15 as compared to 2.57 kg in
financial year 2011-12.
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{Source: AC Nielsen Report on Market Study on Paint Industry in India” issued by The Indian Paint Association
(IPA) with Nielsen India Private Limited in November, 2016.)

Paint industry is classified into two broad categories viz., Decorative and Industrial. While decorative paints
constitute 74% share of the market sales, industrial paints constitute 26% share, with others being negligible;

Decorative Paint, include higher end acrylic exterior and interior emulsions, medium range exterior and interior
paints, low end distempers, wall putty, wood coatings, cement paints, primers, thinners and putties - accounting
for over 74% of the paint market in India and growing at a faster pace than Industrial paints. These are either
water based or solvent based. Water based paints (or emulsions) are increasingly preferred by customers because
of better aesthetics, durability and environmental reasons. The list of products in the decorative paints segment
includes Enamel, Exterior Emulsion, Interior Emulsion, Putty, Distemper, Primer and Thinner, Wood Coatings and
Cement Paint

Emulsion (Interior and Exterior) contribute to the highest category share, in terms of value, in decorative paints,
while in terms of volume, putty contributed to high category share of the decorative paints, though its category
share in terms of value is much less

Industrial Paints, essentially comprise general industrial, automotive, protective and powder coatings. In addition
to the above, Indian paint companies are also present other segments such as automotive coatings, coil coatings,
can coatings, marine coatings, wood coating etc. Some companies also manufacture certain key raw material
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chemicals in-house. The list of products in the Industrial paints segment includes Protective, Auto OEM, Auto
Refinish, Powder Coating, Gl Paints, Coil Coating, Can Coating, Marine and others.

Protective paints have the highest category share of industrial paints in terms of value, followed by the auto OEM
segment, while the powder coating comprises the highest in terms of volume.

Organized Sector, top organized players include Asian Paints, Kansai Nerolac, Berger Paints, Akzo Nobel and
Shalimar Paints. They control most of the market.

Unorganized Sector, in the unorganized segment there are about 2,000 units having small and medium sized
paint manufacturing plants

Going forward with further clarity around timelines and effectiveness of GST rollout from the Government, it is
likely expected that there shall be an accelerated shift from the unorganised to the organised market in the paint
industry. The Companies shall be able to make their distribution networks more efficient thereby reducing the
freight costs.

Indian paint industry is expected to grow from the current level of about Rs. 55,895 crore to about Rs.70,875
crore by the financial year 2019-20with double-digit compounded annual growth rate (CAGR) of about 12% per
financial year. The industrial paint market and decorative paint market is expected to witness a CAGR of 9.5% and
12.7% respectively.
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(Source: AC Nielsen Report on Market Study on Paint Indusfry in India” issued by The Indian Paint Association
(IPA4) with Nielsen India Private Limited in November, 2016.)

The ASSOCHAM, in its recent report on “Indian paint Industry: 2014” reveals that India is the second-largest
consumer of paint in Asia.

“The Indian paint industry has seen a gradual shift in the preferences of people from the traditional white wash to
higher quality paints like emulsions and enamel paints”, said Mr. D S Rawat, Secretary General ASSOCHAM.

As per the ASSOCHAM findings, the rural market has grown at a rate of around 20% a year (in financial year 2014).
Increase in sales outside metros, as rural India's incremental consumption expenditure is witnessing a handsome
growth.

The rural sector has a major share of the decorative paints segment. Thus, any benefit to the rural sector for
improving the dispensable income is directly co-related to the growth of the paint industry. Besides,
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decorative paints are marketing savvy products backed by large advertisement campaigns and dealership
networks.
(Source: http://assocham.org/newsdetail.php?id=4670)

Distribution: Sales of decorative paints requires extensive dealer networks, especially in the rural and semi-urban
markets; hence a strong supply chain and pan-India distribution presence is essential for making product
successful.

Product portfolio: It is essential for paints companies to have a judicious mix of targeted products for its core
customer along with a complete product portfolio across product categories and price points for the entire
customer universe.

Brand: Paints are becoming a high involvement purchase for the end use consumer; hence the brand plays a key
role in determining his choice, both for new construction and repainting activities.

Increasing Urbanization: Urbanization has resulted in a shift from temporary house to permanent houses. People
opting for permanent house in urban areas are looking for well-designed interior and exterior aspect. As a result
this calls for more houses being painted using medium and premium paints. Interiors are becoming a matter of
style statement for the people residing in urban areas and thus an increase in the per capita consumption of paint
is witnessed. The overall demand of the paint is also driven by such behavioral attribute of people.

Increase in urbanisation to 32.7% in 2015

Year Growth Rate
2001 27.8%
2011 31.2%
2015 32.7%

(Source: AC Nielsen Report on Market Study on Paint Industry in India” issued by The Indian Paint Association
(IPA) with Nielsen India Private Limited in November, 2016.)

Increasing level of income: There has been considerable rise in the proportion of young population. Also
increasing trend in the disposable income has been witnessed which is leading to a change in consumer habits.
The Indian economy is shifting from a savings economy to a spending economy. With more income at disposal
people are opting for better products and paint is no exception.

Availability of financing options: Easy financing is available for housing and automobile. This is expected to
favour more people to buy houses and travel in personal vehicles. This in turn drives the growth of housing and
automobile sector for which paint industry get its share.

Increasing share of organized sector: There has been considerable decrease in taxes on raw materials. This has
helped improve the status and position of the organized players. The organized sector is expanding and its
distribution network is growing. The adoption of installing tinting machines at retail outlets has helped the sector
grow at a much faster rate. These tinting machines offer a wide variety of color shade options to choose from.
The unorganized players on the other hand are unable to provide such facility as they face capital crunch.

Growth of Realty, Automobile and Infrastructure sector: Paint industry is highly dependent on development of
realty and housing sector. For the total paint demand, over 75% is generated from the decorative segment.
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Automobile segment generates over 35% of demand of industrial paint. Infrastructure segment creates direct and
indirect demand for paints through supporting the growth of the realty, automobile, FMCG and other industries
where paint is used. The growth potential in the 3 sectors is immense and paint industry being dependent on
these is expected to show strong growth.

Increasing Penetration in the Rural Markets: Distemper segment is the primary product used in rural areas. Thus
it is dominated by the unorganized players. Demand is dependent on agriculture which again is dependent on the
monsoons. Development of irrigation helped in reducing the dependence on monsoon. Thus, with the
modernization of agriculture and accompanying development of rural India, consumer preferences are expected
to improve.

Some of the prominent challenges for Indian paint industry are:

Seasonal Demand: Paint Industry is a seasonal industry. The demand shoots up during the Diwali season or other
festive seasons and it will below in the rainy season.

Inventory Management at Dealer Level: The product differentiation is minimal in paint industry. The very close
substitutes are readily available. Hence the inventory management at the dealer level is of a prime importance. It
is also important for brand visibility and occupying the shelf space.

Shade Offerings: As the shades offered by the paints companies are very high in number, the problem of
distribution becomes very significant. The demand for a particular shade may peak up suddenly in a particular
region. The inventory management at the distributor and dealer level isof great importance.

Distribution Costs: Distribution costs are important for a lower price product like Distemper. The Distemper is a
stiff paint and is sold on weight basis. It is called as the “Bread and Butter” of the paint industry as the
consumption is highest for this product. Hence, the cost associated with distribution of it is of prime importance.

Low Per Capita Consumption: The per capita paint consumption in India is in one of the lowest. This shows the
lower penetration of the paint industry in the country. The paint companies have to educate the customers that
they should go for the repainting of their houses frequently. This is a very unique feature of the industry that the
Indian people will go for repainting either for some festival such as Diwali or occasions like Marriage or when the
repainting is absolutely unavoidable.

Competition from Unorganised and Small Players: A critical challenge in the paints industry is the competition
from unorganised and small players; who is not liable for excise as well as other taxes. This results in creating a
level playing field between unorganized/small players and organised segments. In the unorganised segment, there
are about 2,000 units having small and medium sized paint manufacturing plants.

cor R

Annual sales >INR National presence
2000 crore - Own distribution network

Very Large Players

- National / regional presence or present in more than 2 regions
Annual sales

Large / Mid-size B stwean IR0 - 175 - Own distribution network. .
Players - A handful of players work as contract manufacturers for big
2000 crore e

Annual sales up to 2250 - Unorganised sector

S 1Pl
ma BYErS INR 10 crore - Mostly manufacturing low-end industrial paints

‘Sonrce: AC Nielsen Report on Market Study on Paint Industry in India’ issued by The Indian Paint Association
IPA) with Nielsen India Private Limited in November, 2016.)
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In the financial year 2016-17, value of the paints industry grew by 8% on a y-o-y basis. This was backed by an
improvement in disposable income, rising urbanization, focus on housing, rural growth, rise in automotive
segment, increasing trend of nuclear families etc. The growth of paints industry is dependent on the growth of its
two segments, decorative and industrial. In the financial year 2017-18, factors such as roll out of Seventh Pay
Commission, salary revisions by States, normal monsoon, schemes for affordable housing, expected improvement
in industrial output and growth in automotive segment are likely to augur well for the paints industry. CARE
Ratings thus expects paints industry to grow by 8-10% in 2017-18.

The profit margin of the industry increased by 300-450 basis points in 2015-16 supported by lower input costs.
Crude oil derivatives and titanium dioxide are major inputs used in manufacturing of paints. In 2016-17, the
industry however witnessed no major expansion in profit margins as increase in raw material expenses weighed on
the margins.

While the outlook for demand remains positive for paints industry for 2017-18, concerns for the industry would
remain on the raw materials front if the y-o-y growth in crude oil prices continues.

Indian Paints Industry

Chart 1: Value of paints industry (in Rs. crore)

48,000 - 46,980

46,000 -

43,500

44,000 -

42,000 -

40,300

40,000 -

38,000 -

36,000 -

2014-15 2015-16 2016-17

117



Sircas

THE WOOD COATINGS

The paints industry in India grew at a CAGR of 12.9% from 2011-12 to 2014-15 to Rs.40,300 crore backed by an
improvement in disposable income, rising urbanisation, rural growth, increasing trend of nuclear families,
reduction in average repainting cycle on account of improvement in disposable income and lifestyle. The
repainting cycle is now approximately 7-10 years compared to around 15 years earlier. These factors supported
the industry’s growth in 2015-16 and 2016-17 as well. In 2016-17, the industry’s value grew by 8% on a y-0-y basis
to Rs.46,980 crore.

Major segments of paints industry

The paints industry is mainly divided into two segments - Decorative and Industrial. The decorative segment
accounts for a major portion of the paint industry’s value, around 75%, and the industrial segment accounts for
the rest 25% of the industry’s value.

Chart 2: Structure of paints industry
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Chart 3: Market share of top players in organised paints industry for 2016-17 (in %)
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Around 80% of the organised market of paints industry is covered by the top players with the largest share of
41.4% held by Asian Paints followed by Berger Paints India, Kansai Nerolac Paint and Akzo Nobel India with a share
of 13.5%, 13.1% and 9.3%, respectively, during 2016-17.

Among these players, Asian Paints is the market leader in the decorative paints segment while Kansai Nerolac
Paint is the market leader in the industrial paints segment.

Imports of titanium dioxide

Chart 4: Country-wise quantity share of imports of titanium dioxide by India for 2016-17(in %)
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Most of the paint companies in India meet the requirements of titanium dioxide through imports. Of the total
titanium dioxide quantity imported by India from various countries, China accounted for the largest share of 41.6%
followed by Germany, Korea Republic (South) accounting for 16%, 15.4%, respectively, during the year 2016-17.
India imported 13,901 tonnes of titanium dioxide in 2016-17.

Chart 5: Rutile and anatase price movements in India (in Rs. /kg)
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The prices of rutile in Mumbai remained in the range of Rs.150-Rs.186 per kg during the period April 2016-
Februray 2017 and the prices of anatase were in the range of Rs.136-Rs.147 during the period April 2016-March
2017. On an m-o-m basis, the prices of rutile increased by 12.9% to Rs.210 per kg in March 2017 and that of
anatase grew by 8.2% to Rs.158.5 per kg in April 2017. Prices for rutile then remained in the range of Rs.210-
Rs.215 per kg during March-September 2017 and for anatase they were in the range of Rs.158-Rs.193 per kg during
April-September 2017. Resultantly, the prices of rutile and anatase averaged 29.2% and 32.9% higher,
respectively, during the period April-September 2017 on a y-o-y basis.

This increase in prices can be attributed to the growth in titanium dioxide prices in China from which India
imported 41.6% of titanium dioxide during 2016-17. The prices in China grew on account of stricter regulations
imposed by the government on production of titanium dioxide to control air pollution in the country.

Financials of the paints industry

Chart 6: Sales growth rate (in %)
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In the financial year 2016-17, sales of the 6 paint companies in our sample increased by 6.5% on a y-o-y basis
compared to 2.2% growth reported by the industry in 2015-16. The increase in sales in 2016-17 was on account of
various product-mixes offered by the industry. However, sales growth was impacted in second-half of the year due
to demonetisation announced by the government in November 2016.

Chart 7: Operating and net margin (in %)
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As seen from the above chart, the operating and net profit margin expanded by 300-450 basis points in 2015-16 on
a y-0-y basis and the expansion in margins was maximum during the year among the years mentioned above. The
expansion in profit margins was mainly on account of input costs as raw materials as percentage of sales dropped
to 49.7% in 2015-16 from 51.2% in 2014-15.

Chart 8: Raw materials as percentage of sales (in %)
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The drop in this ratio was primarily because of the decline in crude oil prices. The prices of crude oils were at
multi-year low during the year 2015-16 as shown below. Many of the inputs used in the manufacturing of paints
are crude oil derivatives that accounts for about 30-35% of the total raw materials cost of the industry.
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Chart 9: Prices of Crude oil (Brent) Europe
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The crude oil prices that ruled in the range of USD 107-115 per barrel during the financial years 2011-14 slumped
to USD 85.5 per barrel in 2014-15 and declined to USD 47.3 per barrel in 2015-16. In fact, the Brent crude oil
prices were at their lowest in 2015-16 when compared to the last 10 years. The fall in prices was due to global
surplus oil production.

In the year 2016-17, no major expansion was seen in profit margins compared to the expansion witnessed in profit
margins during 2015-16. An increase in raw material expenses is believed to have weighed on the margins. The
prices of crude oil and titanium dioxide which were lower on a y-o-y basis in the initial months of the year 2016-
17 increased on a y-o-y basis in later half of the year. Crude oil derivatives and titanium dioxide are major raw
materials used in manufacturing of paints.

Outlook

The implementation of GST is unlikely to have caused any major disturbances in demand for paints though it is
believed to have resulted in de-stocking of paints. With GST, paints have been put under the highest tax rate slab
of 28% compared to the earlier 24-27% taxes paid through excise, value added tax (VAT),entry taxes.

The paints industry is expected to rise by 8-10% in the financial year 2017-18 backed by a growth in its two
segments, decorative and industrial. The roll out of Seventh Pay Commission and salary revisions by States is
expected to result in increase in income thus supporting the demand for decorative paints. In addition to this,
normal monsoon is likely to result in rural growth which, in turn, is expected to aid the consumption of decorative
paints in rural areas. Also, the festive season is anticipated to support the demand for paints. Further, roll out of
schemes like Housing for all and Pradhan Mantri Awas Yojna (PMAY) for affordable housing is also likely to help
increase consumption of decorative paints going forward.

The demand for industrial paints is also likely to grow backed by an expected improvement in industrial output. In
addition to this, CARE Ratings expects 10-12% growth in the two-wheeler segment (accounting for about 80% of
the automobile industry’s sales) which is also likely to augur well for the paints industry. The automotive segment
drives the demand for industrial paints as it forms a significant component of industrial paints.

While the outlook for demand remains positive, concerns for paints industry would remain on the raw materials
front if the y-o-y growth in crude oil prices continues. The Brent crude oil prices averaged at USD 50.9 per barrel
during April-September 2017, implying a y-o-y increase of 11.5%.

(Source: http://www.careratings.com/upload/NewsFiles/SplAnalysis/Paints%20Industry.pdf)
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OUR BUSINESS

Some of the information contained in the following discussion, including information with respect to our plans
and strategies, contain forward-looking statements that involve risks and uncertainties. You should read the
section “Forward-Looking Statements” for a discussion of the risks and uncertainties related to those statements
and also the section “Risk Factors” for a discussion of certain factors that may affect our business, financial
condition or results of operations. Our actual results may differ materially from those expressed in or implied by
these forward looking statements. Our fiscal year ends on March 31 of each year, so all references to a particular
fiscal are to the Twelve-month period ended March 31 of that year.

The financial information used in this section, unless otherwise stated, is derived from our Financial
Information, as restated prepared in accordance with Indian GAAP, Companies Act and SEBI Regulations. The
following information is qualified in its entirety by, and should be read together with, the more detailed
financial and other information included in this Red Herring Prospectus, including the information contained in
the sections titled Risk Factors and Financial Information beginning on pages 13 and 183, respectively.

Our Company was originally incorporated at New Delhi as “Sircolor Wood Coatings Private Limited” on 19"
January, 2006 under the provisions of the Companies Act, 1956. Thereafter, the Name of the Company was
changed to “Sirca Paints India Private Limited” vide fresh certificate of incorporation dated 3" May, 2017 issued
by the Registrar of Companies, Delhi. Consequently, the name of the Company was changed to “Sirca Paints India
Limited” vide fresh certificate of incorporation dated 17" January, 2018 issued by the Registrar of Companies,
Delhi.

The Foundation of Our Company was laid down by Mr. Sanjay Agarwal, Mr. Apoorv Agarwal and Mr. Gurjit Singh
Bains in the year 2006 with a vision to have a distinct global presence in Paint Industry by providing high quality
coatings and technical assistance which leads to as healthy customer relationship. After establishment, Our
Company started import of Polyurethane Polish (PU) products from Italy and wall paints & Abrasives from Korea
and selling them in India as a first step of Journey.

Our Company is the first Company to launch wood filler in India and opened its wholly owned branches in Mumbai
and Chennai.

Our Company is in marketing and trading/distributor of paints and allied products after repackaging the same. Our
Company use to procure the products majorly from SIRCA SPA ITALY through Import and selling them in India
through its Distributors. In additional, Our Company also procure the products (Thinner, Abresives and Buffing
Cream) from other suppliers based in India. Except Thinner and Abresives which are purchased from domestic
suppliers, all other 100% Purchases are made from Outside India and the products which are purchased from
domestic suppliers and sold out in India Only.

SIRCA PAINTS INDIA
LIMITED
1

DISTRIBUTORSHIP /
TRADING

Our Company has entered into a Distributorship Contract dated 15 January, 2018 with SIRCA SPA ITALY
wherein Our Company got the Exclusive Right to promote the sale of PU & Metal Coating under trademark
SIRCA in the territory of India, Sri Lanka, Bangladesh and Nepal with a minimum turnover of EURO
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4,300,000 (Four Million three hundred thousands) and EURO 4,800,000 (Four million eight hundred
thousand) to be achieved in the year 2018 and 2019 respectively.

Our Company has entered into a Manufacturing License Agreement dated 16" February, 2018 with SIRCA
S.P.A. Italy for manufacturing the following products that our Company is currently distributing under the
Product Distribution Agreement. Pursuant to this agreement, Our Company is having an Exclusive Right to
manufacture the following products in India, under the mark “SIRCA”.

- Paants NC;

- Par.nts AC;

- Thinner;

- Polyurethane Products.

Proposed Production Capacity:

Presuming 300 operating days in a year and single Shift (12 Hours)-working basis, the production capacity
of the unit is mfg. of 3000000 kgs of PU Thinner and 3600000 kgs of NC Lacquers 3600000 kgs of melamine
and 2000000kgs of Polyurethane products per annum initially, which is likely to be increased in the
subsequent years. Actual utilization is expected to be 25 % in Ist year, 40 % in lind year, 60 % in llird year
and approx 75% and above in further years.

Our Managing Director, Mr. Sanjay Agarwal is the guiding force behind the strategic decisions of our Company. His
industry knowledge and understanding also gives us the key competitive advantage enabling us to expand our
geographical and customer presence in existing as well as target markets, while exploring new growth avenues.

Our Company deploy the strategies to minimize the various risk associated with Business. Our Company obtains
Buyers Credit from time to time for its Imports to minimize the credit risk and also enter into forward contracts
from time to time to avoid the risk associated with the fluctuation of foreign exchange rates.

We, at Sirca paints, strive to be industry leaders in all our current business and aspire to be the pioneers in
business of the future. We are currently focused to bring out the next phase of growth by entering into new
phases and evolving into, even better players, in our existing business.

Our Company is built for the long term and is strongly established on sustainable fundamentals. Relationships
fostered and sustained with our clients over a period of time; serves our aim to add vital value for the client by
deeply understanding them and their ecosystem. We believe in creating and passing- enhanced value, enhanced
wealth and enhanced goodness with each transaction.

Our Company has shown a tremendous growth in its total revenue, Our Total revenue has increased more than
doubled in last 5 (five) years. Our total revenue in the Financial Year 2012-13 was Rs. 3402.29 Lacs which is now
Rs. 8434.17 Lacs in the Financial Year 2016-17 and has shown an Increment of 147.89 %.

Our Profit after tax also shown as steep rise in last 5 (Five) years from Rs. 50.40 lacs in the Financial year 2012-13
to Rs. 1370.34 Lacs in the Financial Year 2016-17 an Increment of 2618.93 %. Also, Our total revenue for the Nine
months ended on 31* December, 2017 is Rs. 6470.29 lacs with a profit after tax of Rs. 1459.95 Lacs showing a
growing trend of our Business operations over the previous years.

Details of Total Revenue for the last Five (5) years and for the period ended on 31 December, 2017 are us

under:
(Amt In Lacs)

Income
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Revenue from 6395.28 | 8,251.01 | 7,054.57 | 6,525.45| 5,552.35| 3,431.92
Operations

Other Income 75.01 183.16 | 21152 451.40 | (144.35)| (29.63)
Total 6470.29 | 8,434.17 | 7,266.09 | 6,976.85 | 5,408.00 | 3,402.29

Net Profit before Tax 2218.26 | 2,155.58 | 1,113.63 946.07 300.95 75.44

1)

2)

3)

4)

Experienced Promoters and a well trained employee base - Our promoters Mr. Sanjay Agarwal, Mr.
Apoorv Agarwal and Mr. Gurjit Singh Bains are experienced in our line of business. Our management and
employee team combines expertise and experience to outline plans for the future development of the
company. Since starting of operations, we have witnessed consistent and stable growth. Our Promoters
have significant industry experience and has been instrumental in the consistent growth of our company.
We believe that the knowledge and experience of our promoter and management will enables us to
identify new opportunities, rapidly respond to market conditions, adapt to changes in the business
landscape and competitive environment and enhances the growth in the business.

Strong financial position - We believe that our strong financial position will provide us with the financial
flexibility to fund our growth and expansion and allow us to respond quickly and competitively to further
capitalise on emerging opportunities in the market.

Established brand and image- We are engaged in providing services to our clients and over the years, we
believe t